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PROMOTIONS GIVEN 
IN THE WESTCHESTER 


Otto E. Shaeffer Becomes Presi- 
dent Following the Retirement 
of George R. Crawford 








(LUTIA IS SECOND MAN 





C. B. G. Gaillard Chosen Secretary— 
Company Has Made Very Excel- 
lent Record in Its Career 





NEW YORK, Jan. 21.—Otto E. 
Shaefer is now president of the West- 
chester Fire, having been so elected at 
the annual meeting of the company to- 
day. Other officers chosen were: H. 
H. Clutia, vice-president and treasurer; 
C. B. G. Gaillard, secretary; George 
B. Crawford and A. B. Roome, assist- 
ant secretaries. George R. Crawford, 


the former president became. chair- 
man of the board. 

The company declared its usual divi- 
dend. The retirement of Mr. Craw- 
ford from the active direction of the 
Westchester’s affairs is an event of con- 
siderable importance in the underwrit- 
ing world, he having held the post for 
40 years, prior to which, for 14 years, 
he served as the company’s secretary. 
In his long association with the organ- 
ation Mr. Crawford gave the best 
that was in him to its upbuilding. No 
man in the business is held in higher 
esteem than he for his personal and 
business qualities, which have been 
welded into the fabric of the West- 
chester and are largely responsible for 
its present standing in the underwrit- 
ing world. 

Shaefer’s Good Record 

Mr. Shaefer has always been a West- 
chester man, neither knowing nor desiring 
ay other association. He joined the com- 

(CONTINUED ON PAGE 7) 











Ana Insurance Company ot Hartford, Conn. 


The successful insurance agent is one that places the business 
of his clients in Companies, whose reputation in past confla- 
grations and loss paying ability is unquestioned. The Aetna has in ninety- 
nine years paid losses of over $172,000,000,00. Aetna agents convenient- 
ly located at all points. 


Western Branch, Insurance Exchange, Chicago 
WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t Gen’l Agt. RALPH B. IVES, Ass’t Secretary 

















Great American 
Insurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


NET SURPLUS 


$8,527,719.31 
$23,454,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 














EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President JOHN 
THOMAS C. TEMPLE, Secretary 
THEODORE F- SPEAR, Ass’t See’y 
FRED C. GUSTETTER, Ass’t Sec’y 


N B. KNOX, Secretary 

GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sec’y 
EDWARD Y. CHAPLIN, Ass’t Sec’y 








P. T. KELSEY WILL GO 
TO SUN’S CHIEF POST 





Head of Western Department Be- 
comes United States Manager 
of the Company 





HIGH HONOR THUS PAID 





Will Leave Two Important Places to 
Be Filled in the Chicago 
Branch Office 





Preston T. Kelsey of Chicago, west- 
ern manager of the Sun Insurance Of- 
fice, has been appointed United States 
manager to succeed J. J. Guile, who re- 
signed some weeks ago. Foreign Man- 
ager F. White of the home office has 
been in this country for several weeks 
arranging to readjust his organization 
on this side because of Mr. Guile’s re- 
tirement. He concluded that it would 
be.a mistake to go outside of the Sun’s 
ranks to get its chief executive in this 
country. Mr. Kelsey will shortly go to 
New York, but will divide his time be- © 
tween that city and Chicago until the 
western office is arranged for. Owing 
to the recent death of Assistant Man- 
ager Frank M. Jones in the western 
department, it is necessary to appoint a 
new manager and assistant in the west. 
As announced some time ago, A. M. 
Thorburn, secretary of the United 
States branch, will retire, so it will be 
necessary to fill this position. Mr. Kei- 
sey will have his hands full at the start 
to reorganize not only the United 
States but the western office. 

Appointment Is Gratifying 

It is particularly gratifying to Mr. 
Kelsey’s friends that the Sun should 
recognize his ability and experience. 
He is one of the hard-working, faithful, 


Surplus to Policy-holders $ 9,859,040 oe comeesiiyy = the west, — _ 
Total Losses Paid . 87,600,000 made money for his company and has 
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E. G. RICHARDS, President 


The Commonwealth Insurance Company of New York 


76 William St., New York City 











Fire, Automobile, Windstorm, Sprinkler Leakage, Riot and 
Civil Commotion and Kindred Forms of Indemnity 











Through its field men and engineers the COMMONWEALTH i is prepared to give expert service in co-operation with its agents 


everywhere in the United States. 
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president of the Fire Underwriters As- 
sociation of the Northwest. This is an 
honor that is greatly coveted and 
showed the esteem in which Mr. Kelsey 
is held by the fraternity. He comes 
from the famous Kelsey family of In- 
diana, his father being for so many 
years the state agent of the Hartford 
Fire. The three Kelsey brothers, 





PRESTON T. KELSEY 
Appointed United States Manager of the 
Sun in New York City 


A 


Joseph A., Horatio N. and Preston T., 
have made names for themselves in fire 
insurance. It is a singuiar coincidence 
that all three served as managers of de- 
partments in Chicago before going to 
New York. 

Had Field Experience 


P. T. Kelsey resides in Evanston, II1., 
being one of the leading citizens of that 
suburb, his family being prominent in 


church, educational, and social circles. 
He received his initial insurance experi- 
ence in Chicago in 1891, in the local 
agency cf D. W. Burrows & Co. Then 
he went into the field, being appointed 
Illinois state agent of the Hanover. His 
uncle, the late Howard P. Gray, was 
manager of the Hanover. Mr. Kelsey 
attracted the attention of Gerieral Agent 
J. M. DeCamp of the Liverpool & Lon- 
don & Globe, and he was made state 
agent for the company in Indiana and 
western Ohio. Mr. Kelsey left the in- 
surance field in 1899, and up to 1904 
was manager of the Marion Trust Com- 
pany of Indianapolis. When his brother, 
H. N. Kelsey, was made western man- 
ager of the Sun, P. T. was brought to 
Chicago as assistant manager. He be- 
came manager in 1913 when H. N. Kel- 
sey was called to New York as United 
States manager of the Hamburg- 
3remen. Mr. Kelsey has made a study 
of his business, has familiarized him- 
self with it and deserves the honor that 
has come to him, 

KELSEY WITH WHITE IN CANADA 

TORONTO, ONT., Jan. 22—F. White, 
submanager of the Sun of London, to- 
gether with Preston Kelsey, western 
manager for the company, have been in 
this city for several days conferring with 
the Sun’s chief representative here con- 
cerning underwriting conditions in Can- 
ada, 


U. & O. Form Adopted 


It is reported that the Canadian Fire 
Underwriters Association—which exer- 
cises jurisdiction over Ontario and Que- 
bec—has adopted the use and occupancy 
ferm of insurance, prepared by the 
joint committee of Eastern and West- 
ern Unions in this country several 
months ago. 


Manager Wurley’s Visit 


Arthur Wurley, general manager of 
the North British & Mercantile at the 
home office, is in this country looking 





MANSFIELD WARNS THE 
AGENTS OF DANGER 


Says That Growing Supervision 
by Government Should Not 
Be Tolerated 


RIGHTS MUST BE UPHELD 


Some Strong Talk Before the New 


Hampshire Local Agents by 


Connecticut Commissioner 


CONCORD, N. H., Jan. 20.—Com- 
missioner Mansfield of Connecticut 
told the New Hampshire Association of 
Insurance Agents, in annual convention 
here today, that government ownership 
was not desired; people didn’t want it 
and there is no widespread belief in it; 
that it has utterly failed wherever tried. 
He said government ownership in 
United States had not yet proved itself 
a success, although it had had oppor- 
tunity and that all forms of federal and 
state insurance, except possibly com- 
pensation, had failed to justify itself. 
He urges agents to guard their rights 
and privileges, for unless the growing 
supervision by government was stopped 
the private business of insurance would 
become government owned. 

Commissioner Elwell Speaks 


Commissioner Rufus N. Elwell of 
New Hampshire spoke in similar vein, 
and National Secretary Miller urged 
agents to organize and work to protect 
their individual rights and interests. 
Governor John H. Bartlett, director of 


== 


ute to the high ideals of insurance com. 
panies and agents. President Warren 
S. Shaw of the Massachusetts assogjg, 
tion described the organization work in 
Massachusetts. 


Condemn Bank Scheme 


Resolutions were passed condemning 
the extension of federal loan bankg to 
farm fire insurance and the circulation 
of textbooks entitled “Lessons in Com. 
munity and Private Life.” Over g359 
was subscribed to the Power fund 9 
the national body. Officers  electeg 
were: President, Louis C. Merrill, Cop. 
cord; secretary-treasurer, George A 
Vermille, Manchester. One hundred at. 
tended the banquet in the evening, 


Differences Been Adjusted 


NEW RORK, Jan. 20—As the result of 
a gathering of company executives and 
department managers, held in this city 
several days ago, changes in the consti- 
tution of the oil pool were effected, 
which, it is anticipated, will meet the 
views of the objectors to the origina) - 
program and permit the organization to 
begin business with practically the 
unanimous support of the oil writing 
companies. 

As finally determined upon the Plan 
of the association provides that each 
membership office shall be given a per. 
centage of every line secured, the 
amount to be in accord with the indj. 
vidual company commitment. 

Membership of the executive commit- 
tee of the association will be enlarged 
and a determined drive made to hold to 
the regulation offices a class of business 
which has been satisfactorily written in 
the past. 

Last year the oil flow in the south. 
west fell off considerably, while reserve 
supplies were heavily depleted to fill 
war orders. As a consequence the pre- 
mium income was not nearly as heavy 
as it had been in 1917. In addition the 
companies suffered severely from the 
competition of an aggressive New York 
office which made a special effort to get 
the larger schedules and did succeed in 
taking quite a number—notably that of 








over the American situation. 








the Granite State Fire, paid a high trib- 


the Sinclair-Cudahy company. 





J. G. HUBBELL, Mgr. 





ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 





SURPLUS 
LINES aAnp 
FLOATERS 


Exceptional facilities for handling Surplus and difficult 

lines_and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED; 


Insurance Exchange, 


PROMPT ATTENTION 
F. R. THOMPSON 
Chicago, Ill. 








The Mechanics 
Cash Capital, $250,000 
EASTERN DEPARTMENT 


NEWARK, N. J. 


Surplus to Policyholders, 


HomE OFFICE 


ORGANIZED 1854 


INSURANCE 
COMPANY 


JANUARY 1, 1918 


of Philadelphia 


Net Surplus, $358,700.31 
$608,700.31 


WESTERN DEPARTMENT 


D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC'Y PENNA. W. T. BASSETT, ASST. MGR. 


CHICAGO, ILL. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


Surplus to Policyholders, 


ORGANIZED 1855 
9@ INSURANCE 
FIREMEN’S 'Comeany 


JANUARY 1, 1918 


OF NEWARK 


Net Suplus $2,384,971.20 
$3,634,971.20 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 

W. T. BASSETT. ASS’T. 


MGR. 
CHICAGO, ILLINOIS 





A Good Company to Represent 




















PAUL TURNER, President 


Detroit National Fire Fusurance Co. 


DETROIT M. O. ROWLAND, Secretary 





sive, yet operating along sound lines. 


Join the forces of a live, active, growing, strongly backed western company, progres- 
Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj;,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 


Home Office 
80 Maiden Lane 
New York 


**‘America Fore’’ 


“‘We want to be loyal to the local agent as 
well as loyal to our Country and Government.” 


AMERICAN EAGLE 


Fire Insurance Co. 
CASH CAPITAL—ONE MILLION DOLLARS 
HENRY EVANS, President 


Managing Branch Offices 
San Francisco 














For Surplus 


Lines 


Try Us 
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L. Dickelman & Co. 
Insurance Exchange. 


CHICAGO, ILL. 
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pALT HEADS PIONEER 
ees STATEMENT JANUARY 1, 1918 
ER OFFICERS ARE ELECTED , 
iia ASSETS vu’, | - LIABILITIES 
a ‘ December 31, 1917 ‘ ae 
a eeeey to 6letentene INS. CO. OF AMERICA | SsscsceaStocs ot Municipaice °2.217;801°30 | — Reserves...00.-"..$5499,12903 
Writing Surplus Lines—Capital ss n Bonds of Railroads ...........++. 4,318, 283.67 ! 
Guaranteed Stocks of Railroads... _ 1,825.250.00 | Losses in the Course of 
Stock Increased to $200,000 NEW YORK Preferred Stocks of Railroads ia 294,448.00 Adjustment......... 961,455.18 
US DOCUTITICS...seeeee . . C. — d 
“One of the Giants’’ $11,049,244.46 Liabilities aes wages = 740,209.43 
An entirely new set of officers was Loan dandMtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
dected at the annual meeting of the Western Department ee oc eed 1001 475.72 — ee 
Pioneer Fire of Chicago, Frank J. CHICAGO Prem. in Course of Coll. 1,144,927.24 9, 190,793.64 
Palt, vice-president of the board of di- Arcot neeret ond 165,215.09 
rectors of the Universal State Bank, P. D. McGREGOR M ——— er SepienBapend Copitel and $4,.752,068.87 
yecomes president of the company. ry ror hor” siiaiial Manes $ 2,373,618.05 | all Lisbilitics........---+.+.0+0- .232, 
C. Wolon, an attorney, was 7 ’ . TOTAL ADMITTED ASSETS. . .$13,422,862.51 | Net Surplus to Policyholders........ $6,232,068.87 
dected first vice-president, and John W. E. McCULLOUGH, - Agency Supt. 
B, Brenza, president of the Metropoli- | ———————~——— 
tan State —, — named secretary, 
ad A. J. Wlodarski, secretary of the pag ae aed Peal ae a Gael bead oad brad bel al ged wed Deed Pe 4 Dee b ag bee 
my Building & Loan Association || Q@@SweSGSS GSES ECE SCESESEES WHEELING FIRE 
League, was elected treasurer of the ry = INSURANCE COMPANY 
company. J. T. Harrop continues as = : — — 
ing underwriter & v 3 iv ry OF WHEELING, W. VA. 
managing : ‘So , Organized in 1867 
Good Showing Made ey es as Cash Capital $200,000 
The Pioneer is increasing its capital Fa ae Assets $623,570 | Net Surplus $158,925 


of $200,000, selling its stock at two and 
a half for one, which will add $150,000 
to surplus account. The company, ac- 
cording to its Dec. 31 statement, had 
assets of $176,794. It is planning to 
cease writing surplus line business and 
to gradually develop a direct writing 
agency plan. The stock in the com- 
pany was placed largely among the 
Polish population of Chicago. It is 
felt that with the new officers in charge 
the company will be able to make a 
good showing. For the present the 
Pioneer will confine its operations to 
its home state. 








CHANGES IN THE FIELD | 














H. M. Wilson 


H. M. Wilson, special agent of the 
American in South Dakota has resigned 
‘to go into the banking business in 
southern Iowa. 


S. M. La Rose 


Samuel M. La Rose of Springfield, 
Ill, special agent of the Aetna in cen- 
tral Illinois, has resigned to become 
manager of the Julius L. Burtschi 
agency at Decatur, Ill., which recently 
took over the Strohm & Stone Com- 
pany business. Mr. La Rose is one of 
the leading field men of the state and 
has a splendid insurance knowledge. 





Frank E. Woods 


Frank E. Woods, formerly special 
agent for the Sun in Iowa and Ne- 
braska, has returned from military 
service, and will locate at Wheeling, 
W. Va., for the company, having been 
appointed special agent in West Vir- 
gina) He will assist State Agent J. C. 
Wharton in Ohio to some extent. Mr. 
Wharton relinquishes his jurisdiction 
of the Sun in Virginia. 





H. M. Hare 


_H. M. Hare has been discharged 
tom the machine gun officers training 
‘orps and is casting about for a fieid 
Position in the central states, prefer- 
ably in Ohio. He formerly traveled 
lor the Glens Falls in that state, but 
about two years ago entered the local 
agency business at Celina, O. When 
tntering the service he disposed of his 


mterests, and now desires to get back 
on the road. 


Godfrey C. Ruth 


onitrey Cc. Ruth has resigned as Ohio 
ge agent of the Westchester to go 
c the Queen to assist State Agent 
us Woodbury in that state. 


Bh Nationa UnpERWRITER wants to 
Nd you a 16-page booklet about its 
ean Schedule Correspondence Course. 
Mite for it. The same proposition for 
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\ Fire insurance Co. 
“ OF Pirrsavec.Pa 


COMING! | 
Whenever you say, a National Union Special Agent will be-on © 


| He talks about service that more than satisfies. 
| arguments give us an opportunity to prove every statement 


Merit is the only basis upon which we make our claims. 


If you believe, as we believe, that mutual benefits should be the 
basis of every agreement—that a one-sided business policy is 
a short-sighted business policy— : 


Don’t hesitate; don’t waver; don’t wait. 
Write now 
and multiply the value of your minutes. 
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WM. F. STIFEL, Pres. 
F. RIESTER, O. E. STRAUCH, 


Secy. Asst. Secy. 
WM. V. FISCHER, Guns. of Agencies 
: E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Chio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 


Insurance Exchange Bldg., Chicago, IIl. 








Incorporated 1849 


THE WESTERN 


INSURANCE COMPANY 
OF PITTBURGH 


The Oldest Fire Insurance Company 
West of the Alleghany Mountains 




















| STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 


aa The Patronage of In- 
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Solicited ‘ 


#0 Laurence R. Adams, Sec’y and Mgr. 
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of Wanton 


CASHMAN & 


65th ANNUAL STATEMENT 
Capital - - - = = $ 500,000. 

Assets (to protect policy holders) - 5,574,008.60 
Net Surplus to policy holders - - 2,650,983.69 
Net Surplus to stockholders - - 1,900,983.69 


STUART MORGAN, State Agent, Michigan, East Lansing 


EVANS, General 


Agents, Colorado, Denver 


N. T. ens State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Olahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











IDEAS 


that local agents can use in the 
procurement of new business will 
be found in each monthly issue of 


ROUGH NOTES 
$1.50 per year 
Wulsin Building 

Indianapolis, Ind. 








Assets @ - - 
Liabilities- - - 





tverybody. 











$8,209,763.64 NetSurplus -  - 
5,223,031.71 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 


atyontl Diberty 


Insurance Gompany 
of Amevira. 


WCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1650, 


STATEMENT JANUARY 1, 1918 
Cash Capital - 





- $1,000,000.00 
$1,986,731 .93 
Surplus for Policy Holders 2,986,731 .93 








- THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 
FARM RISKS 


A LIVE AGENCY COMPANY 
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EGG LOSS INTERESTS 





BRINGS OUT NEW FEATURES 


New Hazard Seen in Claim of Perfect 
Egg Company at Sturgeon 
Bay, Wis. 


Fire insurance men have been very 
much interested in the loss on the 
property of the Perfect Egg Company 
at Sturgeon Bay, Wis. This concern 
was formed for the purpose of purchas- 
ing large quantities of fresh eggs and 
running them through a solution for 
preservation and sale at a later date. 
The solution is manufactured by the 
Colytic Corporation of Chicago, which 
claims that its product will not burn, 
freeze, or evaporate. 


Heavy Property Damage Claim 


In this instance a 5 percent fire loss 
occurred, but a total property loss was 
claimed. The claim was made that the 
solution was ruined because of the fire, 
and could not be used in preserving the 
eggs. Over 140 gallons of the solution 
escaped because of a leak in the tank 
and smoke, water and debris ruined the 
remainder. The solution was insured 
with the property, and after some con- 
troversy the claim of $9 a gallon was 
reduced to $6 and settlement made on 
that basis. 

Use May Spread 


This particular process seems to 
have met with some success, and fire 
underwriters will undoubtedly have 
similar lines offered to them. In the 
process the eggs on trays are passed 
through three separate vats, one heated 
at 100 degrees, the next at 110, and the 
third at 120. The claim is made that 
after the eggs have been passed through 
the three vats they can be preserved in- 
definitely, thus avoiding cold storage 
expense. It appears that if any great 
amount of water is mixed with the solu- 
tion it is rendered ineffective for the 
egg preserving process. 

Serious Hazard 


It is thus apparent that a concern of 
this character presents a very danger- 
ous risk to the fire companies, as a 
small fire loss may carry with it a very 
serious property damage claim. Up to 
the present time the concerns engaged 
in preserving eggs in this manner have 
been ‘unable to put into use a heating 
system that is not hazardous. Gasoline 
heaters have been used by the majority, 
but in nearly all cases the heating ap- 
paratus is dangerous and unguarded. 


Mid-Winter Meeting 
to Be Held in Atlanta 


The National Association of. Insur- 
ance Agents has had to change its 
meeting place for the mid-winter con- 
ference. New Orleans had to be aban- 
doned because of misunderstanding 
over hotel accommodations. The date 
chosen, Feb. 20-21, will remain the 
same, but the conference will be held 
at the Piedmont hotel, Atlanta, Ga., 
instead of New Orleans. 


Discuss State Building Code 

The committee of the State Fire Mar- 
shals Association on state building code 
held a meeting in Chicago this week at 
the Hotel La Salle. The members of the 
committee are Nettleton of Minnesota, 
chairman; Friedley of Indiana, Kubasta 
of Wisconsin, Fleming.of Ohio, Gamber 
of Illinois. The purpose is to work out 
a uniform state building code that the 
State Fire Marshals Association can 
recommend to the legislatures of the 
various states for passage. 


Teahen Goes to Detroit 

James M. Teahen of New York City 
has been elected secretary and treasurer 
of the Detroit National, and will give 
his attention to the financial end of the 
company, allowing President Paul Tur- 
ner to give his entire time to the under- 
writing. 





YUNKER NOW IS CHIEF 
PROMOTIONS ARE ANNOUNCED 


Grossenbach Elected First Vice-Presi- 
dent and Robe Bird of New 
York Is Second 


MILWAUKEE, WIS., Jan. 20—The 
67th annual meeting of the Milwaukee 
Mechanics was held today. Charles H. 
Yunker was elected president, G. W. 
Grossenbach first vice-president, Robe 
Bird second vice-president, Oscar 
Griebling secretary, and Emil Teich as- 
sistant secretary. 

Robe Bird, Ferd Meinecke, William 
C. Quarles, Fred Vogel, Jr., Carl G. 
Stern and Henry J. Nunnemacher were 
elected directors for three years, Mr. 
Bird being the only new member and 
succeeding the late William L. Jones, 
St. 

Mr. Bird will be engaged in under- 
writing, specializing in certain lines for 
which he is well equipped. 

The company declared its usual quar- 
terly dividend of 3 percent and an 
extra quarterly dividend of 3 percent. 

Yunker Reaches the Top 


In an interview Mr. Yunker stated 
that the honor conferred upon him was 
very gratifying, coming as the reward 
of years of hard and conscientious 
work. Mr. Yunker entered the employ 
of the Milwaukee Mechanics at the age 
of 18 and has worked his way up from 
the bottom, his elevation to the presi- 
dency being the culmination of his am- 
bitions for success. 

Mr. Grossenbach, also promoted, is 
one of the old and tried men of the 
company, faithful and true. Mr. Bird 
brings the new blood to the company. 
He is now superintendent of the im- 
proved risk department of the New 





WAN TED—Position’as special agent 
for Wisconsin territory ; have had eight 
years field experience, also home office 
training. Address 91-D, care The 


National Underwriter. 





EVANS TRIO PROSPER 


ALL ARE IN GOOD CONDITION 





Continental, Fidelity-Phenix and Amer- 
ican Eagle Present Evidences of 
Prosperity This Year 





The Henry Evans companies are out 
with their annual figures and, as usual, 
make a good showing. There are no 
more vigorous financial institutions than 
these and under the guiding hand of 
Mr. Evans they have prospered and 
thrived beyond expectation. The as- 
sets of the Continental are $36,500,504; 
reinsurance reserve, $13,112,441; cap- 
ital, $10,000,000; net surplus, $10,215,- 
152; premiums, $13,853,412; total in- 
come, $16,693,634; losses, $5,737,098. 
The increase in reinsurance reserve 
was $1,484,477. 

The Fidelity-Phenix shows assets, 
$22,347,600; reinsurance reserve, $11,- 
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POLICY HOLDERS SURPLUS $3,612,189.53 
_J 





WESTERN SPECIAL AGENTS—M. 8. Moore, Exec- 
utive Special Agent, — Haute, Ind.; Wm. Biel, 


Agen’ o 
Mich.; A. W. Jones, lo . 8. Chase, 
Bloomington, Ill; J. H. Gosnell, 1126 McKnight Bldg., 
fi li n.; A. D. Yeaton, 217 West Water 
St., Milwaukee, Wis.; R. W. Miller, Webster City, 
owa.; W. G. Shipe, Sharp r% Kansas City, Mo.; 
L. — State Agent, Gas and Electrie Bidg., Den- 
ver, 





725,307; capital, $2,500,000; net surplus, 
$6,076,071; premiums, $12,194,217. The 
Fidelity-Phenix increased its reinsur- 
ance reserve $1,863,905. 

The American Eagle shows assets, 
$3,134,802; reinsurance reserve, $969,- 
766; capital, $1,000,000; net surplus, 
$900,572. The American Eagle in- 
creased its reserve $504,982. 








York Underwriters, a trained field man. 
Messrs. Griebling and Teich are impor- 
tant cogs in the Milwaukee Mechanics 
wheel, who always render the best 
service. 


Your customer will appreciate one 
of our new “Assured’s Policy Rec- 
ords.” It tells him just what pre- 
miums, fire, life and casualty, fall due 
each month. Send for a sample copy. 
Tue NATIONAL UNDERWRITER. 





‘Bis Firms Can't Get 
ACCOUNTANTS 


ORE Practical Accountants are need - 

to fill the big-paying positions 

that are waiting forthem. Big firms 

need many more. Now is the time to get 
in—before the field is crowded. 


The Cyclopedia of 
Practical Accounting 


will fit you to hold one of these important 
positions with big pay. It is the standard 


authority everywhere in the offices of ex- 
pert bookkeepers and accountants. Four 
big volumes and 1600 pages, with hundreds 


of valuable forms, diagrams, etc., make 
difficult problems as simple as A-B-C. It 
teaches everything from the ground up— 
spare time only needed. — 


FREE TRIAL 


Send the coupon below my 
and get these books for “Tiare 
@ days’ free trial. oon 

e ‘ 


you keep the books, pay 

only the special price given 

in the coupon, at. te 
of $2.00 a month. 





AMERICAN TECHNICAL SOCIETY | 
Dept. 00000, Chicago, Ill. 
Please send me a set of the books as checked below, by express 
collect. I will send them back in one week or send you $2.00 and 
$2.00 each month until Lhave paid the special advertised price. 
This is a list of the money-making books published by us, 
iucluding the sct described ab ve. Puta check mark in 
front of the you want for seven days’ free trial. 
eves Law and Practice, 13 vol 
Applied Electricity, 7 vol 
uto Engineering, 5 vol 































ivil Engineering, 9 vol 
..Business Library, 10 vol 
team Engineering, 7 vol 
















Sanitation, Heating, etc., 4 volumes 





Machine Shop Work, 6 volumes. 
ractical Accounting, 4 volumes.... 
Sarpentry and Contracting, 5 volu 
..Telephony and Telegraphy, 4 volumes.. 
| ieesed Cyclopedia of Drawing, 4 volumes 


Name 





Address 





SPECIALISTS GATHER THE IN- 
FORMATION THAT APPEARS IN 
The NATIONAL UNDERWRITER. 


20 























..Fire Prevention and Insurance, 4 volumes........ 15. | 
I iy ] 





BALTICA IS LICENSED 
WILL ENTER ALL THE STAtTEs 
Company Is One of the Strong Dep. 


mark Institutions—Arrangements 
for United States 





NEW YORK, N. Y., Jan. 22—The 
Baltica Insurance Company of (p. 
penhagen, Denmark, which has just 
been licensed to do marine and fire 
business in this state, was incorporated 
in 1915, Its office is at Copenhagen 
where it writes marine insurance, jp. 
surance against the risks of inland 
transport transit, including war risks 
fire, accident and third-party isurance, 
including auxiliary branches. The 
stock capital of the company is $4535.. 
000. It has a surplus and reserves 
amounting to $2,385,000. The direc. 
tors of the company are all prominent 
and substantial business men of Den. 
mark and the stock is owned and con. 
trolled entirely in that country. The 
greater portion being owned by banks 
and steamship companies. 


Puts Up Ample Funds 


The Baltica has deposited with the 
New York department securities of $420,. 
000 and has placed in the hands of the 
Guaranty Trust Company, which has 
been appointed American trustee of 
funds and securities in the amount of 
$350,000. It has also on deposit $250,000 
with various banks in the United States, 
O’Keefe & Lynch, Inc., of this city, have 
been appointed United States managers 
and general agents for all branches of 
marine insurance, and it is the intention 
of the company to also transact fire rein- 
surance, about which an announcement 
will be made at a later date. The Bal- 
tica will apply for admission to the vari- 
ous states and all arrangements for 
entering the company and the commence. 
ment of business have been in direct 
charge of Gerard H. Landry, secretary 
and vice-manager of the company, who 
is at present in the United States. 


Former Western Men Dine 


NEW YORK, Jan. 20.—The former 
western fire insurance men held a din- 
ner last week in New York, Charles 
Lyman Case of the London Assurance 
being toastmaster. Talks were made by 
James Marshall of the Northern of New 
York; George W. Blossom of Fred §. 
James & Co.; Hartwell Cabell, attorney 
for the alien property custodian; Henry 
J. Hogue of the Scottish Union; S. E. 
Cate, adjuster; E. C. Fox, general agent 
North British; H. N. Kelsey, Hamburg- 
Bremen, and Fred W. Williams, adjuster. 


Sprinkler Leakage Meeting 


At the meeting of the Western Sprink- 
ler Leakage Conference in Chicago last 
week, it was decided that where stamp- 
ing secretaries are established to check 
the rates, they may be asked to check 
the rates on daily reports covering 
sprinkler leakage business. Wherever 
credit is allowed in the rates for watch- 
men for supervisory service, the regular 
watchman’s clause is to be made a wat- 
ranty in the policy. 





Home Takes Hamburg-Bremen 


The outstanding risks of the Hamburg- 
Bremen have been reinsured in the Home. 
This deal was consummated some months 
ago, but was not ratified, owing to the 
request of the alien property custodian 
who held that the Home should take the 
United States deposit of the Hamburg- 
Bremen as part payment of the reserve. 
The matter dragged along until all the 
annual business expired. 





Twenty Convicted 


TOPEKA, KAN., Jan. 21—There were 
147 fires of suspicious origin in Kansas 
during 1918, according to L. T. Hussey; 
state fire marshal. There were 20 pr 
cessful prosecutions by the dena 
or started by it as the result of the in 
vestigations. 

There were ten convictions of “ 
three confessions, one violation of 
anti-fire works order and six Leap 
brought to justice for other offenses ne 
arson, but on evidence uncovered W' 





the arson investigation was under way: 
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ARRANGING FOR HAIL ‘(Established In 1782) Head Office: 
100 William St., New York 
} a Insurance Exchange, Chicago 
Continental, Fidelity-Phenix and Amer: OF LONDON “- cee ner 
° ° lam Ot., 
ican Eagle Will Have Combined Pm ae has —_ Pegg for ne aie = port a ee Pacific pratt = eae 
: . Sprinkler age, Street Car, Power Plants, Inter-urban Properties, Gas an ectric Light Plants, ‘ 
ee oe ce nent Sprinklered Risks, and so on. This service is furnished agents by experts. 343 Sansome St., San Francisco 





The Continental, Fidelity-Phenix and 

American Eagle have now arranged for 
policy writing hail agents when the 
season opens. George A. Bailey of 
Topeka, former Kansas state agent for 
the old Phenix, will write the policies 
for all three companies in Oklahoma 
and Kansas, so far as hail is concerned. 
In Denver, Colo., the policies will be 
written for Wyoming, Colorado and 
New Mexico, in the office of State 
Agent Bailey of the Fidelitv-Phenix. 
Frank S. Pond of Omaha, Neb., state 
agent of the Fidelity-Phenix, will write 
the policies for all three companies in 
his state. Jacob Nelson of Minneapo- 
fis, special agent of the American 
Eagle, will handle the policies for Min- 
nesota and the Dakotas. If the com- 
panies write hail insurance in other 
states the western department offices 
of each company will handle the poli- 
cies. It is thought that there will be 
considerable business written in IIli- 
nois, Indiana, Ohio, Michigan, and 
probably other central states. 





Official Chimney Sweep 


In a recent issue of “Fire Protec- 
tion,” Joseph MacBeth, inspector of the 
St. Joseph (Mo.) Fire Prevention Bu- 
reat, tells in a most interesting way about 
the official city chimney sweep in his 











REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 











town. Mr. MacBeth secured the enact- 
ment of this ordinance by the city 
council and has given its enforcement 
his particular attention. Last year 
there were something like 2,500 flues 
cleaned and about 800 defective flues 
discovered and repaired. There is a 
regular fee charged for each chimney. 
So far as known, St. Joseph, Mo., is the 
only large city that has given the chim- 
ney sweep an official character. A 
license of $50 a year is required for 
anyone else than the official city sweep 
that engages in the business. Mr. Mac- 
Beth believes that many roof fires and 
others of unknown origin have been 
avoided by use of the chimney sweep. 


Canadian Branch Plan 


Effective Feb. 1 the Niagara Fire will 
establish in Montreal a Canadian de- 
partment, under the management of 
W. E. Findlay, with offices at 22 St. 
John street, Montreal. Mr. Findlay will 
be in control of the entire Canadian 
business with the exception of British 
Columbia, which will still continue to 
teport to Edwin Parrish, manager of the 
$an Francisco department. 


Would Separate Banking and Insurance 


INDIANAPCLIS, IND., Jan. 21.—Otto 
L. Klauss, Indiana auditor of state, fa- 
vors the passage of a bill separating 
the banking and insurance departments. 
He says it will result in better admin- 
istration and a larger degree of protec- 
tion to the insurance and banking inter- 
ests. He says Indiana should be brought 
in line with other states in this matter. 





Foreign Visitors 
NEW YORK, Jan. 22—Laughlin Sin- 


a. foreign manager of the North 
9m & Mercantile, as well as Arthur 
e 


ihe cond the general manager, is visit- 
~ is country. Other prominent Brit- 
er company chiefs expected here shortly 
i Managers Owens of the Commercial 


Nion and Rutter of the London & Lan- 
Cashire, 


apvating is the heart of the fire insur- 
ce business. Learn how it beats 
om THe NationAL Unperwriter Dean 












apedile Correspondence Course. Write 
Jor information, Lincoln Inn Court 
ding, Cincinnati. 





CASH CAPITAL $839,580.00 





M. S. MILBOURNE 


CLEVELAND NATIONAL ===" 
FIRE INSURANCE COMPANY —— 





CLEVELAND, OHIO 31,222,876.22 


APPLICATIONS FOR AGENCIES DESIRED 


vw. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 











F. H. Hawley, President W. E. Haines, Secretary 


70tH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 















MARIN sxc eudinn Saadaeee Gena Cdaaw edad wat $4,266,724 
epee a eo cass deceas stedeneus ecccs  20@7ae 
Reserve for Reinsurance................++- 2,523,332 
GMMNUNEER ores 'ciars < caceeeses daencddgececaaees - 155,556 
INGO URNIRUNE so 5 6 cc cccc cui cc ccceduccdaceses - 1,473,483 
TIGUNS o5s cco ccd coneace digeeuecaneas e.. 54,732 
> 
JOHN G. SELL, President G. R. DETTE, Secretary J. D. C. MILLER, Treasurer 


Pittsburgh Fire Insurance Company 
OF PITTSBURGH, PA. 


HERRICK & AUERBACH, Managers Western Department 
Insurance Exchange, Chicago, II. 








F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


FIRE AND 


Minneapolis waxixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 














PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager csacidiaiiaaiaeiadiin pyc commonwealth Bldg., Pittsburg, Pa. HOTEL WISCONSIN 


Allemannia Fire Insurance Company Superior Fire Insurance Company . 4 ' 
National-Ben Franklin Insurance Company Republic Fire Insurance Company Big Hotel of Milwaukee 
1 of Pittsburg, Pa. 





Al . : 
Combined Capital, $1,700,000 Assets, $8,989,607 Suprlus to Policyholders, $3,645,418 | HEADQUARTERS for INSURANCE MEN 
Frank D. Young, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana AE. COPELAND, - Manager 








New Agents solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 
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AS SEEN FROM CHICAGO 














WESTERN UNION MEMBERSHIP 


Announcement is made that the Hud- 
son of New York will be represented 
in the Western Union by J. M. Wenn- 
strom, vice-president, for all states ex- 
cept Minnesota, North Dakota, South 
Dakota, Nebraska and Kansas, which 
are under jurisdiction of Harry A. 
Sundberg, general agent, Minneapolis. 
The Svea jurisdiction also will be ar- 
ranged in like manner. 

: 
MONROE ON THE JOB 


D. E. Monroe arrived in Chicago, 
Saturday, from St. Louis, to take his 
new position as general agent of the 
Union of Canton. Carl Whipple, as- 
sistant general agent, will assume his 
position as soon as he can be relieved 
from the western department of the 
National of Hartford. Mr. Monroe 
will take charge of the organization 
work and will begin at an early date. 
He will appoint agents in all the large 
cities as soon as possible. 

* * * 
NORTH AMERICA’S ROUND-UP 


The western department of the North 
America will have its annual field 
round-up Feb. 3, in Chicago. Manager 
C. R. Tuttle will have the state and 
special agents in for a business con- 
ference, and it is likely that some of- 
ficers will be on from Philadelphia. 


ae. aoe 
QUESTION ON “U. & 0.” 
A local agent writes THE NATIONAL 





WANTED—Fire Insurance’ inspec- 
tor and solicitor, sawmill opera- 
tions, southern and eastern fields. 
Address—state age, experience and 
references—83-V, care The National 
Underwriter. 








UNDERWRITER to know whether the new 
use and occupancy rules will prevent 
companies from covering finished stock 
in a mercantile risk. This rule does 
not apply to mercantile stock. Fin- 
ished stock in a manufacturing estab- 
lishment cannot be covered. The policy 
covers raw stock only. In writing up 
use and occupancy for a merchant nat- 
urally his stock is the most important 
item, and he would want that covered. 


* * * 
BONUSES BRING GOOD CHEER 


An atmosphere of good cheer is 
greatly in evidence in a majority of 
western departments in Chicago. Em- 
ployes wear an air of satisfaction. 
Even those who formerly were wont 
to exhibit a spirit of grouchiness have 
joined the army of pleasant counte- 
nances. All are laboring with renewed 
energy and vigor for the general good 
of the business. This condition has 
been brought about by the liberal bo- 
nuses paid by the companies to their 
helpers. Some of these companies that 
have, for several ‘years, granted these 
extra rewards have this year materially 
increased their allotments; others, not 
heretofore offering the special stipend, 
have gotten into line with a liberal do- 
nation, thus greatly increasing the 
number of glad workers. 

A pleasurable innovation is reported 


in case of one of the largest American 
companies which is said to eclipse any 
evidence of liberality thus far re- 
corded. This particular company, in 
addition to pursuing its usual policy 
of distributing a 10 percent bonus, has, 
it is understood, put out a new issue 
of its stock and given its employes, 
both office and field, an opportunity to 
participate at a price of $2.50 per share, 
as against the market price of $3.30 per 
share, and has further allowed five 
years for payment in full. Inasmuch 
as this company generally pays a 30 
percent dividend upon its stock, the 
right to purchase a share at $2.50 a 
share and to pay for it over a period 
of five years, is certainly recognized as 
an unusual reward of merit and will 
no doubt meet with due appreciation. 
That the high cost of living, occa- 
sioned by war emergencies, is respon- 


awards is conceded, but the bonus 


ing ground as a permanency, 


sible for many of the past year’s extra 


habit on the part of companies is gain- 
they 
seemingly recognizing the profit on the 
extra outlay, brought about by the ad- 


ditional 
ployes, which 


other case of 


grooves 





ditions. The 


interest 


benefit of their employers. 


displayed by em- 
can only redound to the 
It is an- 
the sound policy of hav- 


ing employes participate in the profits. 
x x os 
PERSONNEL IS CHANGING 
The personnel of western departments 
is daily changing as the war boys come 
back and are being fitted into their old 


or others where At is not 
feasible to revert to the original con- 


female problem is prov- 
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THE REISCH INDEMNITY COMPANY 


| OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


(A PARTNERSHIP) 


Dram-Shop Indemnily 














NIAGARA. 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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Metchants National: 
PSive Jusurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


CHICAGO 














18 years in this field —Dixit et Fecit— 
Off ce with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 





e in Chicago, Cook County and the Greater Metropolitan District. 
nspections @This inspectorate very properly gauges the expectancy of fire 
risks and intelligently anticipates events before they occur. JThe 

: . : undersigned sells this talent to companies, agents, brokers and the 
business public, herewith tendering counsel to all State Insurance Officials, Legislative and 
Municipal Committees and all those who formulate insurance laws designed for the public weal. 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 











fT THE AUTOMOBILE= 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 


REGISTERED MAIL 


———— 


Affiliated with 


/ETNA LIFE INSURANCE CO. _ 
AETNA CASUALTY & SURETY CO. 


a 
ing a rather serious one in some ¢a, 
but has been relieved to a considera 
extent by the voluntary resignation of 
some of the girls or married women 
who, their fathers or husbands hay; 
returned, no longer need employment 
There are other women who wer 
taken on during the male shortage ang 
who have made good and who aly 
need the money. Hence, the compa. 
nies, while specially desiring to give 
their returning boys their old jobs, an 
loath to ask for their resignations, As 
a consequence, many shifts are bein 
made in the various positions in order 
to give justice to all. It is noted that 
a great majority of the company map. 
agers are evincing a spirit of com. 
mendable zealousness in their effory 
to properly provide employment {fg 
those who were called to war and ap 
now gradually returning to the life of 
a civilian. 
* kK * 
A REMARKABLE RECORD 


The annual financial statement of 
the Indemnity Company of America, 
St. Louis, reveals a most remarkable 
record made during its first year of 
operation. Its assets are $691,091, ay 
increase of $390,436. 

While the growth in assets is phe 
nomenal, the surplus shows an increase 
of $12,137, an unusual achievement, 

The company was organized the lat. 
ter part of 1917, but really commenced 
business on the first of 1918. It fob 
lowed the practice of going only into 
well established, tried and_ reliable 
agencies, and secured $527,543 of excel- 
lent business in its twelve months of 
operation. 

Its underwriting and business pol- 





GOOD POSITION 


Inspector, Fire Insuranee experience, 
selling ability also required. Excellent 
opportunity. State age, experience and 
salary. Address 87-Z, care The National 
Underwriter. 











WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 
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— 
icy, on the whole, has been conserva- | creasing and show a material advance career with the Norwich Union, subse- 


tive, and its expenses are held down to 
inimum. 
. The assets are invested in high grade 
securities, there being $182,000 in farm 
mortgage loans, $155,000 in Liberty 
ponds and $118,000 in municipal and 
corporation bonds. The company car- 
ries the highest reserve fixed by any 
state department, and has established 
a great reputation concerning its treat- 
ment of loss claims. It is very prompt 
in this respect. , ’ 

The company is now licensed in Illi- 
nois,Indiana, Louisiana, Michigan, Min- 
nesota, Missouri, Oklahoma, Texas and 
Wisconsin, and plans to enter a num- 
per of other large states this year. 

The Indemnity Company of America 
writes automobile insurance only, and 
while the bulk of its business is under 
full coverage contracts, it is not writ- 
ing any fire and theft insurance in 
Oklahoma, and is restricting ‘ts fire 
and theft business in the large cities to 
high-grade cars only. 

The directors are very reputable and 
substantial business men of St. Louis, 
and the officers are energetic sind effi- 
cient. ' 

The company operating conserva- 
tively and paying its losses promptly, 
with the high standard of agents rep- 
resenting it, a successful year is in 
sight for it. 

In Chicago the company is repre- 
sented by the old established office of 
Rollins, Burdick, Hunter Company. 

* kK x 


PREMIUMS HAVE INCREASED 


The companies writing village busi- 
ness say that values are constantly ad- 
vancing. Many merchants in the 
small towns are increasing their insur- 
ance and are evidently buying larger 
stocks. The tendency since the armis- 
tice was signed is to purchase stocks, 
especially as merchants do not believe 
there will be a decline in prices for a 
long time. 

Companies all along the line report 
that their January premiums are in- 
















First Mortgage Farm Loans 


Stocks (Market Value) . 






Accrued Interest 


Cash in Bank 













U. S. Government (Liberty) NR 22 oa 
Municipal and Corporation Bonds (Mark.t Value) 


Premiums in course of collectio: 


over the figures of last year. It was 
thought that values reached their apex 
in 1918, but evidently premiums are 
still on the up grade. 
rae oe. 
WLAIN RETURNS HOME 

Secretary H. O. McLain of the As- 
sociated Industries Fire of Chicago has 
returned from the government service 
to resume his position with the com- 
pany. He was located in Boston and 
did excellent work in the aircraft pro- 
duction service of the signal corps. 
Mr. McLain is a young man of ability 
and in the administrative work he dis- 
played sound judgment. His services 
were greatly appreciated. 

* * * 

P. W. Cadman, assistant western man- 
ager of the Royal, has returned to his 
desk after an absence of over six weeks. 
Mr. Cadman has been sojourning on his 
plantation near Gonzales, Fla., but has 


now fully recovered and is able to go 
ahead under a full head of steam. 
~ x x 


Some of the former employes of the 
old Ohio Inspection Bureau when J. W. 
Cochran of the Fire Association was 
manager gave him a dinner at Chicago 
last week on the eve of his departure 
from that city to Philadelphia, where 
he becomes vice-president of his com- 
pany. 

Mr. Cochran left Wednesday evening. 
He was tendered a complimentary lunch- 
eon at noon at the Midday Club by the 
insurance men. 

* * * 

A. T. Rector, formerly associate mana- 
ger of the Sprinklered Risk Underwriters 
of Chicago, has been made manager fol- 
lowing the death of Royal M. Williamson. 
Mr. Rector has had 'a number of years 
experience in interinsurance. The Sprin- 
klered Risk Underwriters increased its 
premiums last year about 60 percent. 

. * OK * 

George Herrmann & Co. of Chicago have 
taken as associate partners William A. 
Shay, John P. Keenan, Jr., Robert Griffith, 
John J. Gorman, and Charles H. Nunan. 

*x* *K x 

Mack Speth, who recently resigned as 
Ohio special agent of the Pennsylvania, 
has become one of the chief examiners 
in the western department of the Liver- 
pool & London & Globe at Chicago. He 





PROMOTIONS GIVEN 
IN THE WESTCHESTER 


(CONTINUED FROM PAGE 1) 


pany as a lad 30 years ago and rapidly 
advanced from one responsible post to 
another, becoming assistant secretary in 
1907, secretary six years later, vice-presi- 
dent and treasurer in 1916, and upon the 
decision of Mr. Crawford to retire, was 
the immediate and unanimous choice of 
the directors for the presidency. 

Mr. Clutia, well-known to agents both 
east and west, started his underwriting 








formerly served the western department 
of the Pennsylvania as examiner. 


*x* * 

The Fire Insurance Examiners Club of 
Chicago will hold a meeting Thursday 
evening of this week at the Fort Dear- 
born hotel, and the subject for discussion 
is “The Reconstruction Period.” L: R. 
Hanawalt of the National will make the 
opening talk. 

* *K 

S. A. Gardner, formerly an examiner 
at the head office of the Henry Clay Fire, 
at Lexington, Ky., has gone with the 
Marquette National Fire at Chicago. Mr. 
Gardner is an old-time Chicago exam- 
iner. 


+ +) * 

M. J. Moriarty, assistant secretary of 
the Fidelity-Phenix in its western de- 
partment, is now recovering from pneu- 
monia at the Alexian Brothers hospital 
in Chicago. He is recuperating as rap- 
idly as can be expected. 


* * x 
Assistant Manager W. B. Flickinger 
of the North America will go to French 
Lick, Ind., in a few days for a rest. 


* * * 

Superintendent of Agents John F. 
Stafford of the London & Lancashire ex- 
pects to leave the end of the month for 
a month’s sojourn in Florida, as he is 


considerably run down in health. 
* * xX 
The Chicago Bonding is opening a 
branch office in 1409 Insurance Ex- 


change building, Chicago, which will be 
in charge of B. L. Heath as manager. 
Mr. Heath is superintendent of the Cook 
county and Illinois department. 


*x* *K om 
Klee, Rogers, Wile & Loeb get the Chi- 
cago agency of the Hudson of New York. 


he INDEMNITY COMPANY 
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FINANCIAL STATEMENT 


at close of business, 


ASSETS 


- 2. « « .  « $182,400.00 
155,700.00 
118,130.00 
24,000.00 
141,822.27 
4,869.86 
64,168.54 


$691,090.67 


Total, 








31, 1918 


December 


LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Losses and Claims in 
Process of Adjustment . 

Reserve for Taxes Pan 
Commissions and Brokerage 
Capital Stock Fiala, chy ake 

Net Surplus. 





Offers Exceptional Facilities for the Writing of Automobile Insurance in All Its 
Branches—-Fire, Theft, Collision, Liability, Property Damage 


ROLLINS-BURDICK-HUNTER COMPANY 


General Agents, Chicago and Cook County, Illinois 
1937 Insurance Exchange 





St. Louis, Mo. 


Chicago 


quently going into the New England field 
as special agent for the New York man- 
agerial firm of E. B. Hall & Co. Here his 
work was of such character as to secure 
for him a desirable connection at the head 
office of the Continental. Later, when the 
western department of the Fidelity Un- 
derwriters was transferred to New York, 
Mr. Clutia was placed in charge with the 
title of agency superintendent. His con- 
nection with the Westchester dates from 
1915, when he became its agency manager; 
twelve months later being elevated to the 
secretaryship. 


Cc. B. G. Gaillard 


Mr. Gaillard, the new secretary, joined 
the executive staff of the company as an 
assistant secretary in September last, re- 
signing an important post with the Fred 
S. James & Co. office to do so. His earlier 
insurance experience was with E. B. Hall 
& Co. as agency manager. Mr. Gaillard is 
an authority on uSe and occupancy and 
other complicated forms of insurance, and 
has, moreover, a broad knowledge of un- 
derwriting matters. 

Assistant Secretaries Crawford and 
Roome are both experienced fire insurance 
men, the former having been associated 
with the Westchester since leaving college, 
while Mr. Roome was formerly manager 
of the Brooklyn department for the Con- 
tinental. 

Established in 1837, the Westchester 
today has a capital of $1,000,000, assets 
approximately of $8,700,000, and a net sur- 
plus of about $1,500,000. Its premium 
income in 1918 was close to $7,000,000. 
The company writes all approved forms 
of fire and marine insurance, hail and 
automobile. As a separate institution, the 
Westchester operates the Delaware Un- 
derwriters, carrying on the business of 
the old Delaware Insurance Company of 
Philadelphia, which it reinsured some 
years ago. Department offices for the 
Westchester are maintained at Chicago, 
Denver and San Francisco, with general 
agencies at Dallas, Texas, and Jackson- 
ville, Fla. It also operates in Canada, 
through a department office in Montreal. 
Under the administration of the present 
capable executives, each of whom has won 
his spurs through sheer merit, the West- 
chester may be counted upon to continue 
uninterruptedly the success it has en- 


joyed for so many years. 


os + « = “SE 


25,007.36 
13,250.00 
37,270.89 
250,000.00 
110,402.49 


Total, $691,090.67 
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THREATEN COMMISSION 
REDUCTION IN BOSTON 


Plans of Eastern Union for Com- 
pany Board Include Splitting 
on Overhead Writing 


SPECIAL MEETING CALLED 


Bill in Legislature Would Make It 
Illegal to Have Rate Making Book 
Ruled by Nonresident 


BOSTON, MASS., Jan. 20.—Boston 
fire insurance offices have been fairly 
aglow throughout the past week by 
the agitation over the plans for a com- 
pany board in Boston and a threatened 
reduction in commissions. The news 
that the Eastern Union would take the 
subject up for definite solution in New 
York on Thursday caused a hurry call 
to be sent out for a special meeting of 
the Boston board on Monday, one day 
ahead of the regular meeting. The 
members were so stirred by the news 
received of what was proposed for 
Thursday that they couldn’t wait an- 
other day. 

The special meeting Monday was 
jammed. Not for some years had there 
been such an attendance nor such 
emphatic talk among the leaders of 
the Boston board, as developed at the 
session. A few copies of the text of 
the Eastern Union plans had been se- 
cured by one of the members and the 
contents were made generally known. 
The splitting of the commission for 
overhead writing in half was the chief 
article of interest and objection. The 
discussion waxed warm for an hour or 
two, developing determined opposition 
to many of the features of the proposed 
plan for making over the Boston board, 
its practices, and commission returns. 
Finally the following resolution was 
proposed and adopted: 

“Resolved, That the secretary of the 
board be instructed to notify the East- 
ern Union that the fire insurance agents 
of Boston request the Union to submit 
a copy of the proposed constitution for 
a company board to them for the pur- 
pose of reviewing it, and that, further, 
the Eastern Union permit a delegation 
from the Boston fire insurance agents 
to appear before the Union and sub- 
mit its criticisms of said constitution 
for a company board to the Union for 
its consideration.” 

It was also provided, in case a favor- 
able answer was received, that the 
board should name a committee of five 
to confer with the Union. 

Wednesdav saw an exodus of most 
of the principal agency heads to New 
York to be on hand for the Union 
meeting of Thursday. All went down 
with a fixed determination to put up 
the ficht of their lives and bring about 
a modification in some of the articles 
of the proposed new constitution for 
the company board in Boston. 


Boston Agents Muster Forces 


The results appear to have been 
fairly satisfactorv, for the Union did 
not, at its meeting, take definite ac- 
tion upon the original constitution and 
numerous important amendments were 
offered which received very favorable 
consideration, which has given the 
Boston men a breathing spell. Fur- 
thermore, final action was put Over for 
a month. which will give the Boston 
agents an opportunity to muster their 
forces and organize a campaign to 
minimize some of the radical effects of 
the original plan. 

The crux of the situation seems to 
be in the announced intention of the 
Union to cut the overhead writing 








commission from 10 per cent to 5 per- 
cent, as well as making a slash at the 
agents’ commissions. Boston has be- 
come quite noted for the number, size 
and importance of its agency firms. A 
good many millions of dollars worth 
of premiums go through the Boston 
offices during a year. As they are 
neither company offices or paid repre- 
sentatives of the companies, the firms 
rely upon the overhead writing com- 
mission to meet the expenses of their 
well organized and well equipped 
offices. From 50 to 300 or 400 clerks 
and employees are to be found in some 
of these offices and the cost of the up- 
keep is tremendous and has not les- 
sened any in the past twelve months. 


Could Not Afferd to Keep Agencies 


Prominent fire underwriters estimate 
that the cost of handling this business 
for the companies is approximately 7 
percent, which leaves a margin of but 3 
percent profit, which, it is contended, is 
none too much. The contemplated action 
of the Union would have cut this to 5 
percent, which would have compelled the 
Boston houses to handle the business at 
a distinct loss, if they handled it at all. 
The result would have been a serious loss 
of business and many houses would have 
had to go out of existence. In fact, as 
many of the agents declared, they would 
throw up their agencies and get into 
the brokerage field alone as being a more 
profitable line if the contemplated plan 
went through. 

The salaried men and heads of the 
company offices in the city were natu- 
rally little affected by the proposition, 
and have taken no particuiar interest 
in the controversy, and the antagonism 
comes almost solely from the proprie- 
tors of the big agency offices who have 
built up big forces and have agents 
and brokers throughout the metropolitan 
district of 28 towns and cities, filing a 
steady stream of business over their 
counters, 


Companies Outside of Union Profit 


Another feature which enters into the 
controversy is the fact that companies 
outside the Eastern Union are quite 
likely to profit to a large extent if the 
Union companies insist on cutting the 
agents’ and overhead writing commis- 
sions. Many of the principal insurance 
houses are so situated that much of 
their business could be thrown in any 
direction desired, and it is freely inti- 
mated that certain companies will see a 
large reduction in their Boston premiums 
if such radical changes as originally sug- 
gested should go through. 

The protest of the Boston men had its 
effect on the Union and as a result, it is 
stated, it has been very generally agreed 
that no attempt will be made to cut the 
commission on overhead writing. If this 
is so, much of the opposition from Bos- 
ton will disappear. There is still, how- 
ever, the matter of agents’ commission 
and other complications which have yet 
te be adjusted. 


Bill Up to Prevent Attempt 


That the Boston men are serious in 
their intention to fight the Union against 
what they consider unjust and arbitrary 
ruling is shown by a bill just filed in 
the Massachusetts legislature, framed by 
a former counsel of the Boston board. 
This bill would make it unlawful for any 
insurance rate-making body in Massa- 
chusetts to be constituted, or made up of, 





or governed and ruled, by any persons 


or corporations or organizations non- 
resident in Massachusetts. It is‘ under- 
stood that it is aimed directly at the 
attempt to make the Boston board a 
company board and would undoubtedly 
eaSily pass both houses of the general 
court unless the present Boston board 
members are satisfied they are to get 
what they consider a fair deal and as 
a result authorize their legislative rep- 
resentatives to oppose the measure. 

A company board in Boston has ap- 
peared inevitable for some years, not- 
withstanding the record of the body has 
been very creditable in recent years and 
that it has done splendid work in meet- 
ing local problems and forestalling un- 
favorable legislation. Much of the cause 
for the differences and criticisms is 
openly laid at the door of one of the 
principal members of the Boston com- 
mittee of the Eastern Union, who has 
failed to work in sympathy and har- 
mony with Boston interests for some 
time. Outside of personalities, however, 
there is little real objection in Boston 
to the companies taking over the board 
if they believe it will improve matters 
any, if no attempt is made, on the other 
hand, to interfere with the commissions, 
which affect very materially the standing 
and success of the big local agencies. 

There will be much agitation over the 
matter for the next three or four weeks, 
but the leading Boston spirits are confi- 
dent that in the end there will be suffi- 
cient interest brought to bear in the 
Union to make sure that Boston is not 
materially injured by any conditions un- 
der which the Boston board is taken 
over. 


WILL MEET BOSTON AGENTS 


NEW YORK, Jan. 22—Before taking 
action upon the Boston situation the 
Eastern Union will meet a committee of 
agents from the “Hub.” It is the pre- 
vailing impression among managers that 
the Boston men appreciate the desira- 
bility of reducing the acquisition cost of 
business getting in their city and will 
be agreeable to any reasonable proposi- 
tion to that end. Boston is the only 
large city in the east continuing an 
agents’ board, Philadelphia and Pitts- 
burgh having been converted to com- 
pany organizations long ago. Commis- 
sions in Philadelphia are 20, 25 and 30 
percent, plus 5 percent contingent, and 
it is felt that these figures should obtain 
in Boston, though it is appreciated that 
suburban conditions in the two cities 
differ widely. 

. Have Non-Union Affiliations 


Again most of the leading agents in 
Boston have strong non-union company 
connections which would have to be 
reckoned with in any commission rear- 
rangement. Discussion of the subject 
has been in perfect temper, both man- 
agers and agents seemingly being desir- 
ous of arriving at an understanding for 
the common good. Boston agents have 
ever responded to the appeal of their 
companies, enforcing without question 
the rate advances called for from time 
to time and aggressively supporting 
movements for reducing the fire hazard 
of their city. 


North Ameriea.—The 127th annual 
statement of the North America shows 
total assets, $29,367,397; net surplus, 
$6,000,000; in addition to contingent 
fund, $1,168,940, and conflagration fund, 
$1,000,000; surplus to policyholders, $12,- 
168,040. Losses paid since organization 
total $203,147,690. 
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CONSERVATION WORK _ 
TO BE CARRIED oj 





Inspections of Food Repositorig, 
by Field Men to Continue 
During Reconstruction 





INTEREST TO KEEP pp 


Company Officials See Need of Specia}. 
ized Service in Interests of 
Economy 


It is of the utmost importance that 
field men make an effort to maintain 
interest in the conservation inspectiog 


work during 1919. Since the signing of 


the armistice it is very noticeable that 
the enthusiasm of many field meg 
toward conservation work has cooled 
considerably, and this attitude will 
most certainly result in a deteriorated 
condition of terminal elevators and 
tendency to “let things go” on part of 


elevator owners, when they realize that 


their properties are not receiving the 


full and careful inspections that were 
the rule when the war was on. 


Laxity in Evidence 


Soon after the war closed those in 
charge of elevator properties com- 
menced to relax their efforts. Precay- 
tions that were formerly taken were 
disregarded, and many of the preventive 
measures in use were forgotten. The 
result has been a generally poor con- 
dition of the risks used for the purpose 
of storing the important food supply of 
the country in the terminal elevators, 
and for this reason it is necessary for 
field men to continue the close inspec- 
tion services. that were rendered to the 
conservation committees during 1918, 

Food Values Remain High 

The value of the contents of the ele- 
vators has by no means declined. It is 
well known that it is up to this country 
to feed the starving sections of Europe, 
and the wheat in storage in this coun- 
try is still vitally important to the re- 
construction plans. It is perhaps true 
that it is really impossible for field men 
to go about their conservation tasks as 
enthusiastically as they did when the 
war was on, but the necessity for the 
work still exists. 

Need of Bureau Seen 

A number of company managers have 
been impressed with the need of a spe- 
cialized inspection service, to be used in 
connection with elevator properties—a 
lesson learned from the conservation 
work. It is pointed out that in normal 
times 15 or 20 field men are inspecting 
the same risks two or three times a 
year. There is duplication of effort that 
is wasteful, and it is felt that some 
scheme for taking care of inspections 
such as is used in the cooperative ad- 
justment of fire losses would be an 
economic move. 

Predict Better Service 

It is further argued that if an inspect- 
ing bureau were created, the inspec 
tions made would probably be more ac- 
curate and painstaking. Many field men 
are not suited to inspection work, 
others have a natural dislike for it, and 
the result is that slipshod methods are 
more or less in use. A bureau for the 
purpose of handling inspections only 
would render the very best possible 
service and issue detailed reports that 
would bring out even the smallest de- 
fects. 

Data to Become Company Property? 

Some sentiment has also developed 0 
favor of making some use of informa- 
tion that has already been accumulated. 

(CONTINUED ON PAGE 16) 
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expert in a policy of silence, minimiz- | through at night to see what had 
ing news if he was not favored. He broken loose during the day and to play 

A GLIMPSE OF SUMNER BALLARD could reduce important news to two or Wwaax andes 6 ? wet ‘i 
three lines, put it under a note head or reminded of those scathing, caustic edi- 
— 





insurance editor of the Journal of 

Commerce & Commercial Bulletin 
of New York, from newspaper work, in 
order to devote all his time to his in- 
surance interests, he being president 
of the International of New York, and 
United States manager of two or three 
foreign reinsurance companies, re- 
moves from the journalistic field the 
best known and most influential writer 
of the day. Mr. Ballard’s father was 
insurance editor of the Journal of Com- 
merce during his day and the son suc- 
ceeded him. He therefore inherited an 
acquaintanceship, prestige, and posi- 
tion which he has greatly enhanced and 
made him a powerful factor in the in- 
surance world. There is probably no 
one man that has exerted so much in- 
fuence, and that has been in a position 
to do so. Mr. Ballard, however, im- 
proved his inheritance because he has 
worked hard at his task, is mentally 
able, and has taken advantage of his 
opportunities. — ; 

Mr. Ballard is easily the best known 
insurance journalist, not alone in this 
country, but throughout the world, 
company executives in London, Paris, 
Petrograd and other European under- 
writing centers being either personally 
acquainted or familiar with him 
through correspondence. 

kK O* 


Ti retirement of Sumner Ballard, 


N the 31 vears of his association 
with the “Journal of Commerce,” Mr. 
Ballard made the paper a power to be 
reckoned with in insurance circles. No 
company executive would think of be- 
ginning his day’s work without perus- 
ing its columns; nor are happenings of 
moment in the fraternity decided upon 
without a concise account thereof be- 
ing sent the “Journal of Commerce” 
for publication. Time and again the 
paper has been used as a means for 
calling attention to abuses existing in 
the business and bringing about their 
correction. 
* ok Ox 
HROUGH his newspaper associa- 
tion Mr. Ballard gained a close in- 
sight into the affairs of insurance com- 
panies, particularly fire and casualty 
offices—for he has little to do with life 
institutions—and thus fortified made a 
specialty of reinsuring lame ducks, that 
for one reason or another desired to 
quit business. In transactions of this 
character he became known as the 
“great intermediary” and, as_ such, 
effected some of the largest deals 
known to underwriting history. The 
reinsurance of the American of New 
York, Manchester of England, German 
of Freeport, Shawnee Fire, National 
of Ireland and Firemens of Baltimore, 
were among the most notable of his 
many transactions in this direction, the 
consummation of which paid him hand- 
somely, 
* * * 
R. BALLARD’S wealth has been 
the subject of a lot of speculation, 
though no one knows definitely what 
€ is worth, for he is exceedingly 
close-mouthed about his private affairs. 
That he is a millionaire is quite be- 
livable for, in addition to his insur- 
ance and newspaper connections, which 
yield him large returns, Mr. Ballard is 
4 considerable stockholder in several 
of the most successful companies in 
the business and in addition to regular 
dividends has secured not a few stock 
dividends in years gone by. Some esti- 
mate his resources at $5,000,000. He is 


ze, own 1,000 shares of Continental 
ock, 


* * * 


His work on the Journal of Com- 

merce brought him, of course, in 
Most intimate contact with the great 
Orces in insurance. He knew the ins 
and outs of the various companies, was 
‘volved in the politics of the business 
and learned to know the weaknesses 
and strength of men in authority. He 





has been able to render a service to 
insurance companies and men, but has 
been paid well for his work. Perhaps 
his largest commission was made from 
the reinsurance of the German of Free- 
port in the Royal, it being understood 
that his compensation at that time was 
over $100,000 for the deal. During the 
period 15 or 20 years ago, Mr. Ballard 
swung a number of reinsurances that 
fattened his bank account. He took 
advantage of a number of excellent in- 
vestments because of tips given him by 
men close to the financial world. When 
reinsurance fell off Mr. Ballard became 
interested in treaty insurance, and 
eventually was appointed United States 
manager of several large Russian and 
German companies. Business for these 
he secured in generous volume to the 
profit of the offices and himself as well. 
* * * 


HE “Journal of Commerce” occu- 
pies a unique position in this coun- 
try. It is the best business paper in 
the United States. It is strong in all 
its departments. Business men rely 
upon it for correct information. It 
eliminates the usual riffraff and super- 
fluous stuff found in ordinary daily pa- 
pers, and gives to the business man 
just about what he wants. Its daily 
insurance department has always been 
a prominent feature, as insurance men 
have looked to it as the leading news 
purveyor in the country. Every day it 
runs its fire record, and this is a valu- 
able feature of the paper. 

Mr. Ballard put the screws down on 
insurance men tight when it came to 
extracting information. He was ever 
the dominant force, and hence exacted 
due recognition of his publication. 
Many insurance men felt they could not 
incur the displeasure of Mr. Ballard. 
He not only demanded that the infor- 
mation be given to him exclusively, 
but that it not be given to the weekly 
papers at the same time. In many 
cases he was able to corner the market. 
Mr. Ballard disciplined anyone who 
violated this rule. 

Persistent in the pursuit of news or 
business, he has not hesitated to “call 
down” the biggest men in the frater- 
nity if he felt they were not giving the 
“Journal of Commerce” first call upon 
the activities of their respective offices. 
While some of the managers stood for 
that sort of thing, others hotly as- 
serted their independence and refused 
to play favorites among the news gath- 
erers. 

* * * 


OT long ago the “Standard” of 

Boston carried an exclusive news 
article regarding the retirement of 
Manager J. J. Guile of the Sun. Not 
a word about Mr. Guile’s retirement 
has appeared in the “Journal of Com- 
merce,” although he is one of the old- 
est and most prominent foreign man- 
agers in the country. Mr. Ballard is 





attach a stinger to it if necessary in 
order to discipline the man in author- 
ity. One day a representative of THE 
NATIONAL UNDERWRITER was calling on a 
manager of a foreign company in New 
York, who had just received a cable- 
gram concerning the death of one of 
the prominent officials at the head 
office. He told the representative 
about it, and then swore him to secrecy 
until he could get in touch with Mr. 
Ballard, saying that if he found out 
that he had given out this news to any- 
one else, before it was given to him, 
he would feel much offended. Doubt- 
less Mr. Ballard held a whip hand all 
through the insurance district, espe- 
cially in fire insurance. 

Aside from his other sources of in- 
come, Mr. Ballard made much from his 
income on “Journal of Commerce” in- 
surance advertising. He could give as 
juicy and tasty a write-up of an annual 
statement or a new departure as could 
be found anywhere in creation. He had 
the power to attract excellent advertis- 
ing accounts. ‘ict 


R. BALLARD would travel incognito 

when he would go on his big re- 
insurance deals. For instance, if he had 
a deal on at Chicago, he would not 
register at any of the Chicago hotels, 
but would go back and forth from Mil- 
waukee over night. He disguised his 
whereabouts and location, and camou- 
flaged himself to the queen’s taste on 
these important pilgrimages. When he 
was in the private office of the western 
department of the Royal, closing up the 
German of Freeport deal, one of the 
daily paper insurance editors happened 
in the outer office. Mr. Ballard got a 
squint of him through the curtain, and 
sought seclusion in a clothes closet, 
attached to the private office until the 
news gatherer left the Royal’s quarters. 
Mr. Ballard evidently felt that if he 
were seen on the street in any other 
city than New York, suspicion would be 
aroused, and the game would be 
flushed before he was ready. 

When Mr. Ballard was in Topeka, re- 
insuring the Shawnee in the National of 
Hartford, he established his quarters in 
a suite of rooms in a private house, had 
a telephone installed, and held his con- 
ferences with Western Manager Fred S. 
James, Attorney Thomas Bates, and the 
Shawnee people in these quarters. 


R. BALLARD probably by nature 

was unduly suspicious. In the old 
days when C. I. Hitchcock was insur- 
ance editor of the old Chicago Times 
Herald and prior to that the Chicago 
Inter-Ocean, he would exchange news 
telegrams every night with Mr. Bal- 
lard. Mr. Ballard would never sign his 
telegrams with his own name, but would 
have some pseudonym. For a long time 
he had the signature of “Sumner,” and 
he demanded that Mr. Hitchcock not 
use his last name, so he signed his tele- 
grams “Champion.” During that period 
when Hitchcock held forth in the daily 
newspaper field in Chicago, it was un- 
doubtedly the palmy period of important 
scoops east and_ west. Hitchcock 
would wait until Ballard’s stuff came 
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torials that Young E. Allison was wont 
to write in the old “Insurance Herald” 
when it was at Louisville under his 
management, and later the “Insurance 
Field” blasting Mr. Ballard for using 
the “Journal of Commerce” in what Mr. 
Allison deemed as illegitimate journal- 
istic enterprise. He charged Mr. Ballard 
with using his power as a newspaper 
man to his personal financial advantage 
through the columns of his paper. In 
other words Mr. Allison felt that Mr. 
Ballard did not have a broad view of 
his duties as a newspaper man but com- 
mercialized his position. Mr. Allison in 
referring to Mr. Ballard would always 
write of him as “my little friend.” Mr. 
Ballard in turn never mentioned Mr. 
Allison’s name or that of his paper. It 
was only after Hitchcock joined hands 
with Allison, and the turbid waters 
were smoothed that Ballard lifted the 
embargo on the “Insurance Field.” 

It was during this period of “ex- 
posure” by Mr. Allison, that Mr. Ballard 
started the practice of mentioning in 
the “Journal of Commerce” the fact that 
he was the intermediary in insurance 
deals that he put over, thus showing to 
the world that the “Journal of Com- 
merce” was aware of his outside trans- 
actions and evidently approved them. 
He urged Hitchcock to make the same 
announcements in his column in the 
“Times Herald.” 

« s * 


] R. BALLARD had the entrée to some 

insurance offices in New York of 
great news value. It is stated that 
some Officials kept a special pigeon hole 
for items of news that they would 
gather during the day and Mr. Ballard 
could go to their desks at any time, 
pull out the drawer, and take the stuff. 
Mr. Ballard never took any great in- 
terest in life insurance, but in later 
years, his department has paid more 
attention to casualty. However, in 
casualty insurance his street man, and 


assistant, Mr. Leonard, was the main 
figure. 
All in all Mr. Ballard has kept the 


insurance department of the “Journal of 
Commerce” up to a good standard as to 
news value. It is known throughout the 
length and breadth of the country by 
insurance people and highly prized. 

In later years Mr. Ballard has kept 
away from the grind of newspaper work 
and yet his hand has been on the throt- 
tle all the time. He can add nothing to 
his reputation, has all the money he 
needs, and apparently saw no reason 
why he should continue as the insur- 
ance head of the paper. 

With the entry of the United States 
into the world war the position of Mr. 
Ballard as the chief representative here 
of Russian and German owned reinsur- 
ance companies became an embarrassing 
one and the skillful manner in which he 
conducted himself through the crucial 
days was followed with keen interest by 
the fraternity. ; 

Mr. Ballard evidently got into close 
corners with the government over the 
International, as it was owned by the 
Hamburg Assurance, and some of his 
other connections. However, he came 
out with flying colors on the recent sale 
of the International to Crum & Forster, 
because he was retained as president. 
Undoubtedly some of the government in- 
vestigations were very embarrassing, 
and at times his friends wondered what 
revelations would be brought forth. 


* * * 


N his early life Mr. Ballard was local 

New York City manager of the old 
Greenwich of New York. He succeeded 
his father, Frank W. Ballard, as insur- 
ance editor of the “Commercial Bulletin” 
in 1887, continuing uninterruptedly until 
the present time, steadily extending the 
power and prestige of the paper. 

His brothers, William M. and Edward 
L., are both in the fire insurance busi- 
ness, the former being branch secretary 
of the Commercial Union, and the latter 
president of the Merchants Fire. A third 
brother, Frank, who died years ago, was 
agency superintendent for the Equitable 
Life. Mr. Ballard is a bachelor and a 
prominent club man, holding member- 
ship in the Union League and the Law- 
yers clubs. 

Like all men who have made places 
for themselves in the world of affairs, 
Mr. Ballard has strong friends and bit- 
ter enemies. He is loyal to the former 


and never forgets the latter, as many 
have come to know. 
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EXPLOSION COVERAGE 


LocaL agents who are talking explo- 
sion insurance are interested in the dis- 
aster at Boston last week, where a huge 
tank of molasses holding 2,000,000 gal- 
lons exploded on the water front killing 
a dozen persons and injuring 50 more. 
There was a large property damage, 
two or three buildings demolished, mo- 
tor trucks smashed, and other property 


being injured. The container broke 
into two large sections, each being 
hurled in opposite directions. This 


shows the danger of explosion, espe- 
cially near water fronts, railroad tracks 
or factories, where expiosion is liable 
to cccur. 








WORTHY OF EMULATION 
WE can all learn something from the 
record made at Ishpeming, Mich., last 
year, where not a single fire loss oc- 
curred. Chief Jonn Lacey must be a 
remarkable fire preventer. He goes at 
his work in a serious way. Here we 
find a fire chief who had had every 
heating plant in the town inspected, 
chimneys repaired, rubbish cleaned up, 
alleys and back yards put in shape, haz- 
ardous conditions removed, with the 
result that during 365 days, not a fire 
of any description that was entitled to 
go on the records occurred. Isn’t this 

an example worthy of emulation? 





AGENCY CONVENTIONS 

WE have many examples of agency con- 
ventions in life and casualty insurance. 
Both life and casualty companies have 
agency conferences and conventions to 
stimulate interest, problems, 
formulate plans, and get more closely 
together. Has not fire insurance neg- 
lected convention opportunities? It is 
true, of course, that an agent writing 
fire insurance, usually represents a 
number of companies. An agent repre- 
senting a life or casualty company has 
only one institution. Of course, there- 
fore, an agent is bound to one institu- 
tion in life and casualty. However, 
there have been unique instances 
where a fire company has built up 
a magnificent esprit d’corps through 
an agency organization. Of course, 
the most striking example of this is the 
Ouro Farmers’ AGENCY ASSOCIATION, 


discuss 


| 





which centers about that splendid com- 
pany at LeRoy, Ohio, which has so 
many unusual features about it. The 
old GERMAN at Freeport gathered its 


| clans together every once in a while in 
|a family reunion and had its agents 


knitted to it. There was genuine sen- 


| timent developed. 


There are many companies which 
could rally about them a _ stronger 
agency sentiment. Perhaps the rules 


of the organizations do not permit the 
spending of money for agency confer- 
ences. It may not be a practical plan 
to gather the fire agents of one com- 
pany together. It would seem, how- 
ever, that we are losing something in 
the promotion of business family loy- 
alty and enthusiasm if we cannot have 
these agency meetings. 








WHY THIS REPUTATION? 

AN agency organizer for a health and 
accident company recently remarked 
that he does not find fire insurance 
agents worth much to his company. 
He said the average agent prefers to 
put his feet up on the desk and wait 
for business to come in or for expira- 
tions to roll around and does not feel like 
getting out an hustling. He said a 
local agent in a small town probably 
has more time than any other business 
man that could be turned into profit, 
but that few of them have the inclina- 
tion to develop their business. This, 
of course, is not a true characterization 
of all local agents in small towns, but 
it is interesting as being the comment 
of a man who is developing small town 
business and who is seeking men who 
will get out and work. He would not 
have made the observations without 
some basis of experience. 

It is undoubtedly true that most local 
agents could make more money if they 
cared to. Comparatively few agents 
are alive to all the lines of insurance 
they could write. Some do not even 
push all of the lines allied with fire in- 
surance, like tornado, automobile, etc. 
A much larger number overlook the 
general casualty lines, and very few pay 
much attention to accident and health 
insurance. Nevertheless accident and 
health insurance is one of the most 
profitable and easily written lines that 
an agent can handle. On this line the 
small town field is hardly touched. An 
illustration of what can be done is 
found in an Illinois town of 20,000 
population. A local agent who had 
built up a profitable fire insurance busi- 
ness represented a general casualty 
company and one day was attracted by 
some “boom” literature of the com- 
pany on health and accident. He 
turned in and made a record that won 
him a very pleasant trip to the com- 
pany’s annual convention, and his fire 
insurance business not only did not 
suffer, but gained. 

The average agent in a town of from 
10,000 to 50,000 probably could write 
fifty $25 policies by canvassing the 
block in which his office is located. By 
canvassing the entire business district 
he can build up a health and accident 
business that will yield an income that 
will be equal to a pretty good salary, 
and his fire insurance business not only 
will not suffer, but will be improved. 





“Ir you can stand up for yourself, 
others can’t sit down on you.” 




















PERSONAL SIDE OF THE BUSINESS | 





Robe Bird, who is in charge of the 
special risk department at the head 
office of the New York Underwriters, 
and has resigned to become second 
vice-president of the Milwaukee Me- 
chanics, is one of the ‘young men in 
the business who has risen rapidly, and 
who has builded substantially. There 
have been three young men of recent 
years who have been active in the Wis- 
consin Field Men’s Club, and all of 
whom have been presidents, who have 
achieved distinction, they being Mr. 
Bird, H. J. Zechlin, assistant secretary 
of the Niagara Fire; Montgomery 
Clark, assistant western manager of 
the Hanover at Chicago. Mr. Bird 
was one of the leading field men of 
Wisconsin and served the Wisconsin 
Field Club on its executive committee 
for a number of years, then was vice- 
president, and finally president. 

He is just past the age of 40, having 
been ‘born in Madison, Wis., in 1877. 
He started his business career in his 
home city, after attending the public 
schools and finishing at the Wisconsin 
Academy. In 1900 he entered the office 
of H. B. Hobbins, Wisconsin state 
agent for the Westchester, who also 
had a local agency. His entire field 
experience was with the New York Un- 
derwriters. He was appointed special 
agent Nov. 1, 1902, assisting State 
Agent Charles Hall. In July, 1906, he 
was made state agent in Wisconsin. 
In July, 1916, he was appointed special 
agent for: the New York Underwriters, 
with headquarters in Chicago, and had 
supervision over the special risk de- 
partment in the western territory. He 
went to the head office on Jan. 1, 1917, 
as superintendent of the department, 
with supervision over all territory in 
the United States and Canada, except 
the Pacific coast. 


Elliott Middleton of Chicago, assist- 
ant manager of the Western Actuarial 
Bureau, was married last Thursday 
evening in Evanston, IIl., to Miss Dor- 
othy Thoman, daughter of Mrs. Leroy 
D. Thoman of that city. Mr. Middleton 
is one of the prominent mer in the busi- 
ness and has made a name for himself 
in the technical end of fire insurance. 
He started in the old western depart- 
ment of the Aetna in Cincinnati, and 
was one of the men who migrated with 
the department when it was moved to 
Chicago. 

There are some old timers in point 
of service at the head office of the Fire 
Association. President E. C. Irvin has 
been a director since 1883, becoming 
vice-president in 1884 and president in 
1891. Vice-President John B. Morton 
has been associated with the company 
about 50 years. Secretary Marshall C. 
Garrigues was chosen assistant secre- 
tary in September, 1884, and secretary 
and treasurer in 1902. Some of the 
board of directors have served the com- 
pany upwards of 30 years. 


W. E. Allis, who has resigned the 
New York special agency of the North- 
ern Assurance, to become a partner in 
the progressive local agency of 2 
Bruns, Syracuse, is one of the best in- 
formed of the younger generation of 
fire underwriters. During his three 
years of service on the road he made 
a great reputation among field men. 
Before going with the Northern Mr. 
Allis was for some time with the Un- 
derwriters Association of New York 
State, where he speedily learned to in- 
spect risks, figure rates, prepare forms 
and perform the hundred and one serv- 
ices required of an Association man. 
“Billy” Allis will make a fine working 
mate for Mr. Bruns, who is “some hus- 
tler” himself. 


Lieutenant William A. Scanlon of 


THe NATIONAL UNDERWRITER staff has 
returned to civil life and will shortly 








ROBE BIRD 


engage in field work again. Mr. Scan- 
lon was stationed at Camp Gordon 
near Atlanta, Ga. He went into the 
service without any previous military 
experience of any kind. In a few weeks 
he received the rank of sergeant, and 
later entered the Officers’ Training 
School. He remained after the sign- 
ing of the armistice for five weeks in 
order to receive his commission. Mr. 
Scanlon has traveled extensively for 
THE NATIONAL UNDERWRITER, particu- 
larly in the west and southwest, and 
is well known throughout the territory 
in which THE NATIONAL UNDERWRITER 
circulates. 


Lieut. A. W. Redfield, son of D, W. 
Redfield, one of the western managers 
of the Pennsylvania, has gained much 
distinction in aviation, performing a 
feat that had not been done before by 
an aviator. Lieut. Redfield is con- 
nected with the navy department and 
tried the stunt at Fort Tilden, N. Y. 
He volunteered to see if the propeller 
of his machine would crank automat- 
ically after his machine had dropped 
for a thousand feet. He also volun- 
teered to see whether an airplane could 
be launched from a dirigible. The ex- 
periment was a very daring one be- 
cause if the propeller failed to crank 
he would have fallen 3,000 feet to the 
ground. Lieut. Redfield relates the 
deed in a very modest way. He says 
that this is a new sort of flight, and 
the only one of the kind that has ever 
been pulled off. He fastened the plane 
to a dirigible by means of a trick hook. 
Then the dirigible lifted the machine 
up 3,000 feet, when he reteased the 
hook and started his engine. When 
everything was ready for the experi 
ment a big navy “blimp” rose to 4a 
height of 100 feet, held by its anchor 
ropes, while a plane was wheeled into 
position underneath. When all was 
ready the “blimp” rose into the aif, 
climbing in circles. At the height of 
2,500 feet Lieut. Redfield pulled the re- 
lease cord and down came the plane 
in a straight dive for a distance of 1,000 
feet. The propeller cranked immedi- 
ately and he headed off to the aviation 
field at Mineola. 


D. W. Redfield has another son im ° 


the service, Maj. Richard Redfield, who 
is in Bordeaux, France, with the 337th 
field artillery, awaiting orders to fe 
turn to America. 


John W. Gamble, for six years with 


the western department of the Conti- 
nental at Chicago, later special agent 
in Montana and for the past two years 
examiner with the Pacific department 
at San Francisco, died this week from 
a complication of internal disorders. 
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LEGISLATIVE GRIST STARTING 





g. A. Winter of Cincinnati Heads the 
House Insurance Committee— 
Many Bills in Hopper 





COLUMBUS, O., Jan. 22.—The leg- 
jslative mill is starting to grind in 
Ohio. The House committee on in- 
surance met Tuesday and organized, 
with E. A. Winter, the insurance man 
of Cincinnati, as chairman. The chair- 
man of the Senate insurance commit- 
tee, R. J. O’Brien, is also from Cin- 
cinanti. Of the twelve members of Mr. 
Winter’s committee five are insurance 
men. The committees follow: 


On the senate committee are Robert 
OBrien, Cincinnati, chairman; Wallace 
W. Bellew, Lockland; T. A. Busbey, 
South Vienna; Carl V. Beebe, Mt. Gil- 
ead; Henry W. Davis, Youngstown; 
F. E. Wettemore, Akron; Thomas M. 
Norris, Cleveland Heights; J. M. Stone, 
Oberlin; Thomas M. Berry, Spencerville, 
and Edward N. Mettler, Toledo. 

The house committee is composed of 
Edw. A. Winter, Cincinnati, chairman; 
Cc. M. Drury, Van Wert; John W. Gor- 
ell, Malvern; W. A. Russell, Ironton; 
Harry D. Silver, Eaton; Harry M. Car- 
penter, Steubenville; Harry F. Brown, 
Washington C. H.; Edward L. Donahay, 
Youngstown; Norman R. Bliss, Cleve- 
land; J. E. Foster, Coshocton; Thomas 
Muleahy, Napoleon; Tom R. Brannon, 
Cleveland, and F. M. Wildermuth, Jack- 
son Center. 

A compulsory state 
measure is likely 


health insurance 
to be introduced and 





the anti-discriminatory law 
surance. Senator Henry W. Davis of 
Youngstown is said to be leading the 
movement on the ground that rates have 
been increased under the new law, but 
insurance men state that this applies 
only to those who were wrongfully get- 
ting rebates before and that the law 
has resulted in a general reduction of 
rates. A number of bills have already 
been heard of. One proposed bill hail- 
ing from Lima is to make it illegal for 
bank clerks, building and loan associ- 
ation secretaries and the like to solicit 
insurance. 


in fire in- 





FIELD MEN TO MEET FEB. 4 





Ankenbauer of Cincinnati Association 
Secured to Address Meeting 
at Columbus 





COLUMBUS, O., Jan. 21.—February 
4 will be a busy day for field men in 
Ohio. This is the regular date for 
both field clubs’ sessions, but President 
John Gray of the Fire Underwriters’ 
Field Club has secured John Anken- 
bauer, secretary of the Cincinnati Fire 
Underwriters Association, to address 
the members on “Inter-Insurance.” 

President Gray has extended a cordial 
invitation to the Ohio association and 
also to the West Virginia association. 
The executive committee of the latter 
organization meets in Columbus on the 
afternoon of Feb. 4 and the semi-annual 
meeting will be held the next day at the 
Deshler. It is hoped that a large num- 













be on hand to hear 
address. 

President J. E. Lyons and Fire Mar- 
shal T. Alfred Fleming of the Ohio State 
Fire Prevention Association are arrang- 
ing for a special session of that organ- 
ization for the afternoon or evening of 
Feb. 4, at which the field organizations 
and the West Virginias will be invited 
to hear addresses by Henry Doyle of 
New York and Mr. Ankenbauer. 

If Mr. Doyle can be secured Marshal 
Fleming will call in all his field force to 
hear the speeches, as no one is more 
alive to the possibilities and probabili- 
ties of the reconstruction period than 
he. The plans include a theater party, 
informal dinner and dance. 


Mr. Ankenbauer’s 





OHIO DIRECTORY IS NOW OUT 





Hand-Book Delayed Because of War 
Conditions and New Rules at 
State Department 





Many adverse conditions kept the 
Ohio insurance directory, published by 
Tue NATIONAL UNDERWRITER, from get- 
ting out earlier. It is usually issued 
in November of each year. War con- 
ditions affected the printing depart- 
ment. The lack of experienced help 
and the new rules at the Ohio insur- 
ance department detained the book 
about two months. However, it ap- 
pears this week better than ever. This, 
by the way, is the twenty-fourth annual 
edition. The Ohio hand-book is one 
of the oldest directories of this kind. 
This year it is brought up to a high 
state of excellence, due to the superin- 
tendent of the directory department, 
Mrs. Nora Vincent Paul, and to the 
compiler, Emerson R. Smith, of the 
Cincinnati office. Both from the typo- 














Ohio book presents a most satisfactory 
appearance. The digest of the Ohio 
insurance laws was compiled by Attor- 
ney Kohl of the Cincinnati bar, who is 
a specialist in insurance law. Each 
year the number of agencies increase, 
which shows that the business of in- 
surance in Ohio is prosperous and 
more people are getting into it. The 
book is full of information for all in- 
surance men. 


TEST CASE IS NOW DISMISSED 
Bureau Membership Law Escapes 
Constitutionality Trial in Ohio 
Court 





COLUMBUS, O., Jan. 21A court 
test of the constitutionality of the 191% 
Ohio law requiring all fire insurance 
companies to be members of or main- 


tain their own rate making bureaus, 
was averted Saturday, when the su- 


preme court, by agreement of the in- 
terested parties, dismissed the suit 
brought by the Richland Mutual Fire 
to compel the superintendent of insur- 
ance to issue the company a license. 

The company will continue operation 
on the premium note or assessment plan 
under the provisions of its special 
charter, granted by the Ohio legisia- 
ture in 1851. 





Gibbs Made President 


E. C. Gibbs of the well-known firm of 
Nease, Gibbs & Lent of Cincinnati, who is 
now practically retired from business, was 
on Monday elected president of the Cham- 
ber of Commerce of Cincinnati and has 
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ness Men’s Club, the two leading business 
organizations of the city, into one big 
organization for the civic and commercial 
advancement of Cincinnati. Mr. Gibbs at 
one time was president of the Business 
Men’s Club, so is thoroughly familiar with 
both bodies. The merger has been at- 
tempted several times, but has failed, 
and if Mr. Gibbs can bring it about, he 
will have made a distinct achievement. 


WORK OF THE OHIO BUREAU 


Manager T. B. Sellers Summarizes the 
Work Done Last Year in the 
Two States 


COLUMBUS, O., Jan. 21—T. B. 
Sellers, the manager of the Ohio In- 
spection Bureau, has issued a compre- 
hensive general report of inspections 
and estimates in Ohio and West Vir- 
ginia for the year ending December 31. 

Number of tariffs published in Ohio 
and West Virginia in 1918, 189, classified 
as follows: 


ID a Edessa use Sonia se Eb eeles wee 159 
Pe WORN e555. 6 Athen ace 30 
189 
Ohio towns were classified as follows: 
Class Number 
4 ips Seka anaes basee es seca wae 18 
| SSE Re Re re ee ee 26 
5 wun Wis iene eth CE EAa eee es semee Bee ee 5 § 
Bo Sse ece o> SUS oeasaseaus hue 88 
159 


West Virginia towns were classified as 
follows: 


Class Number 
Bi cask besoin s eboeesnes Sse esneun 1 
BOR Ce Co cabo clek mine seseohe ae es 1 
Danese Cru Cksen ae ae hess ee ars 2 
DS --Saeew Sa Sewer Muses ecsieuee 26 

30 
Total number of bulletins issued in 

Ohio and West Virginia was_ 7,467, 

divided as follows: 

RED. co sce es See Am wiaca aes one 6,463 
POR PROP Oivisseseankcsesneano 1,004 
7,467 


Total number of estimates published 
was 279,153, divided as follows: 








West 

Ohio Virginia 
UE 3 acum ce Siekeds ake 36,607 3,517 
LES Th ee eee 213,950 25,079 
250,557 28,596 


Defects charged for during the year 
were classified as follows: 
West 
Ohio Virginia Total 
Number of defects..10,015 4,994 15,009 
Number of buildings 


affected ..ccccceccs 8,816 4,636 13,452 
Number of stocks 
Be OUO 55s wane ne 17,857 5,376 23,233 


Improvements made during the year 
were classified as follows: 
West 
Ohio Virginia Total 
Number of buildings 


eM@ected  ..<s<.0<<< 845 977 1,822 
Number of stocks 

OTS et ee 1,412 1,065 2,477 
Number of improve- 

NS .5csnae nace ee 774 2,928 

Reports published numbered 3,643, 


classified as follows: 


West 
Ohio Virginia 


Original Special Hazard 

NN eee EE ror ree 372 
Reinspection Special Haz- 

ee eee e 6 104 
Original Sprinkler Reports 142 34 
Reinspection Sprinkler Re- 

re PET OEE 174 
Traction Reports.......... 22 a 
TOWN TROPOTtB. 20 <sevccccs 5 net 
Special Reports........+- 3 oe 





Faces Marysville Charge 


W. C. Slater, an insurance agent of 
Columbus, indicted by the Union county 
grand jury on a charge of grand larceny, 
gave bond of $500 yesterday at Marys- 
ville. Slater cashed a note at a Marys- 
ville bank and the clerk gave him $100 
too much, which he did ‘not return, it is 
alleged in the indictment. 


To Kill Antidiscrimination Law 


COLUMBUS, O., Jan. 22.—Representa- 
tive Biauser of Toledo last night intro- 
duced House Bill 88 “To Repeal sections 
of general code relating to the organiza- 
tion, operation and supervision of fire in- 
surance rate making bureaus.” This bill 
is aimed to kill the antidiscrimination 
law passed last session. In the Senate 





Senator Lloyd D. Franklin introduced a 


bill to permit liability companies now | 


| CENTRAL WESTERN STATES 


barred from doing compensation busi- 
ness in Ohio to make smaller deposits 
with the superintendent of insurance. 


CLEVELAND SITUATION CLEAR 





Firemen Return to Work Under Agree- 
ment With City Authorities That 
Conditions Will Improve 





The fire department situation at 
Cleveland, which became very serious 
because of the strike of the firemen, 
has been temporarily settled. An 
agreement was reached between the 
firemen and the officials of the city, 
whereby the men returned to work at 
increased pay, and with the promise 
on the part of the city that within a 
short time a plan will be worked out 
for complying with the eight-hour law 
so far as is practicable in fire depart- 
ment work. In view of this agreement 
the companies have withdrawn their 
instructions as to limitation of liability 
at Cleveland. Fire insurance compa- 
nies began to take the bull by the horns 
and instruct their agents to reduce 
their lines, and this led to very strong 
pressure being brought to bear on part 
of the business men for a settlement of 
the fire department situation. 


Water Works Association 


The eighth annual meeting of the Ohio 
Water Works Association was held at 
Columbus. Representatives of most of 
the privately owned waterworks plants 
of the state were represented. Officers 
were elected as follows: President, 
George B. Scofield, Marion; vice-presi- 
dent, R. B. Bricker, Shelby; secretary 
and treasurer, W. H. Miller, Columbus. 
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WHEELER EXPLAINS RATING 


| Exposition of Various Clauses Heard 
| by 170 at Milwaukee Board 
Meeting 

| stl 

| 


MILWAUKEE, WIS., Jan. 17.—The 
dinner given by the Milwaukee Board 
was attended by 170 of the leading 
agents of the city and their chief clerks. 

The speaker for the evening was 
Clem E. Wheeler, manager of the Wis- 
consin Inspection Bureau, who in a 
very able manner carried the agents 
through the rating of the dwelling, 
mercantile and manufacturing classes, 
explaining the various clauses to be 
used in connection therewith, and later 
| devoting some time to the rule for tor- 
|nado, excess, leasehold and other mis- 
cellaneous matters. 

The agents received Mr. Wheeler’s 
explanation with enthusiasm, clearing 
away, as it did, a great many of the 
questions which had perplexed them 
upon perusal of the rules. A rising 
vote of thanks was extended to Mr. 
Wheeler, and it is with regret that the 
local agents hear of Mr. Wheeler’s re- 
moval to Missouri. He is recognized 
in all quarters as an exceptionally fine 
organizer, who thoroughly understands 
the science of underwriting. 


Getting Out Wisconsin Forms 


Bureau, is now working on uniform 
forms and clauses for Wisconsin. 





Semi-Annual Gathering Held at 


nois State Board and Illinois 


The uniform forms committee of the 
Western Union, and Western Insurance 
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SURPLUS Ma POLICY HOLDERS 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
4 INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 


ILLINOIS FIELD MEN MEET 


Quincy 
Fails to Bring Out Any Mat. 
ters of Importance 


The semi-annual meeting of the I}. 

Fi 
Club was held at Quincy, Ill, hee 
week. One of the matters up for con. 
sideration was the failure of the Rock 
Island Plow Company to furnish an 
estimate of values. This is an enor. 
mous unsprinklered concern, upon 
which the rate is 24 cents. Recently 
the insurance was increased from 
$1,000,000 to $4,000,000 and the com 
pany still refused to furnish an esti. 
mate of value. It was decided to ask 
for an indication of some sort from 
the companies. 


Committees from both the Mlinoig 
State Board and Field Club were ap. 
pointed for the purpose of collecting 
data concerning complaints that have 
been made relative to the Illinois Audit 
Bureau. The Audit Bureau has been 
very much hampered in its work becauge 
of the inexperienced help it has been 
forced to employ, and it is felt that the 
commitees of field men will be of some 
assistance in avoiding repetitions of some 
of the errors that have occurred. 

There is a possibility that the annual 
meeting may not be held at Wedron, Il, 
this year. Some sentiment has developed 
in favor of changing the annual meeting 
place back to Waukazoo, Mich., or Dela- 
van. The location of the annual meeting 
place will be announced within the next 
few weeks. 

At the Illinois State Fire Prevention 
Association meeting the following offi- 
cers were reelected: Wallace Mink, 
Netherlands, president; Milton Grannatt, 
New York Underwriters, vice-president; 
Ralph Waltersdorf, secretary-treasurer, 
It was decided to suspend the holding of 
town meetings, for the year, because of 
the time that must be given to conser- 
vation work. This does not mean that 
the idea has been permanently aban- 
doned, as the town inspections will be 
resumed when the conservation work is 
out of the way. 





Want Commissioner in Indiana 


INDIANAPOLIS, IND., Jan, 21.—The 
Merchants and Manufacturers insurance 
bureau of Indiana, with headquarters 
at Indianapolis, has prepared a bill for 
the legislature empowering the gover- 
nor to appoint an insurance commis- 
sioner who shall pass on all fire insur- 
ance rates and who shall enforce the 
insurance laws. The term of office is 
fixed at four years. The bill has fea- 
tures taken from the insurance laws of 
Wisconsin, Michigan and Minnesota, It 
would permit the companies to suggest 
the rates, leaving the commissioner to 
examine and improve them. 





Illinois Firemen Meet 


The thirty-first annual convention of 
the Illinois Firemen’s Association was 
held at Granite City, Ill, last week. 
Addresses were made by Ralph E. Rich- 
man, editor of Fire Protection, on “Fire 
Prevention Leadership”; J. G. Gamber, 
Illinois state fire marshal, on “How the 
Firemen, the Officer and the Firemens 
Association Can Be of Aid and Assist- 
ance to the Fire Marshal,” and Frank 
Morgaridge, special agent of the Na- 
tional Board of Fire Underwriters, om 
“The National Board of Fire Under- 
writers,” and others. 





Death of Lake Sanborn 


Lake W. Sanborn of Galesburg, Ill. 
one of the oldest agents in that city, 
and one of the most prominent in the 
state, died last week. Mr. Sanborn was 
former mayor of his city. He was a 
leading member of the Illinois Associ- 
ation of Insurance Agents and took : 
prominent part in the affairs of 2 
community. His father, David a 
was a local agent before him. = 
Hartford had been represented in t , 
Sanborn agency since 1856. Lake Sam 


born represented the company mer 
1867. The North America is anothet os 
timer in the agency. The Hart 
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Knox College, Galesburg, through the 
Sanborn agency, and this has continu- 
ally been renewed since that early day. 
Mr. Sanborn was secretary of a building 
nd loan association in his town for 
2“ ny years. He was a former president 
ar the State Association of Building & 
~ i Associations. He was prominent 
in the Elks. 


Mackenzie to Give Talk 


Charles D. Mackenzie, manager of the 
Illinois Audit Bureau, will give an ad- 
dress at the banquet of the Kankakee, 





Ill, local agents, Feb. 4. Mr. Macken- 
sie will point out some of the features 
in the audit bureau work which agents 
should know. Mr. Mackenzie has been 
long enough in the work to make some 
constructive observations about it. His 
treatise will be valuable in that he will 
be able to give some advice to agents 
as to how to expedite their work. ; 

President W. A. Bartlett of the li- 
nois Association of Insurance Agents, is 
scheduled to be present and hopes to 
attend. He, however, is a candidate for 
mayor of Galesburg and may be tied up 
jn the campaign. 


Going After Agency’s Business 


Some of the agents at Decatur, Ill. are 
going pretty strong after the old Strohm 
& Stone business, and are not letting any 
grass STOW under their feet. This agency 
was purchased by Julius L. Burtschi, a 
private banker, who conducts a local 
He has employed S. M. LaRose 


ency. 1 
rj Springfield, special agent of the 
Aetna, to be his insurance manager. 


There is considerable speculation as to 
how this business will hold together, 





Prepare Illinois Forms 


The uniform forms committee is now 
packing up the Illinois forms, prepara- 
tory to shipment to agents. It is thought 
that the forms will be put in the hands 
of the agents by the first of the month. 
It was expected that they would be out 
by Dec. 1, but the committee decided to 
get out those in Kansas and Missouri, 
and so Illinois was sidetracked. 


To Develop Hail Plant 


The Rochester department of the Great 
American will establish a hail writing 
agency plant in the states west of Penn- 
sylvania, north of the Ohio and Red 
rivers, and east of the Missouri river 
this year. Although the company has for 
some time been writing hail business in 
Canada and in the majority of the west- 
ern, northwestern and southwestern 
states, in this country, it has practically 
no hail writing plant in the central west- 
ern states. Particular attention will be 
given to this territory this year, The 
company will not write hail insurance 
on tobacco or fruits. 


Ishpeming’s Fine Record 


Chief Lacey, of Ishpeming, Mich., re- 
ports that there was no fire loss in the 
city last year. Chief Lacey attributes 
this record largely to careful inspection 
that has been made of chimneys, the 
elimination of rubbish near buildings, 
and keeping back yards and alleys clean. 
Chief Lacey has examined every heating 
plant in the town. Hazardous conditions 
have been corrected and chimneys have 
been ordered repaired where they were 
found dangerous. 


Luncheon for Wheeler 


Arrangements are now made for the 
farewell luncheon to Clem E. Wheeler, 
manager of the Wisconsin Inspection Bu- 
teau who goes to Missouri the first of the 
month to become one of the managers of 
the Missouri Bureau. B. A. Lehnberg is 
chairman of the Blue Goose committee in 
charge of the luncheon, which will be 
held at noon next Monday in the Wiscon- 
sin Hotel, Milwaukee. Chairman Lehnberg 
Says that any one in the fraternity inter- 
ested in the Wisconsin affairs will be wel- 
tome to attend this luncheon. Talks will 
be given by members of the Wisconsin 
Blue Goose. The affair promises to be 
Most pleasing in every particular. 


Anti-Discrimination Bill 
INDIANAPOLIS, IND., Jan. 22.—An 
anti-discrimination bill is before the In- 
diana legislature. There is a feeling on 
@ part of some specials that such a 
Measure would be a good thing for In- 

Rate conditions in the state are 
senerally reported as most unsatisfactory 
and there seems to be little chance to ac- 
‘mplish an improvement under present 
methods of treatment. Thre has been so 
Much litigation against the fire companies 









































on the ground of illegal combination to 
maintain rates that companies, field men 
and agents are afraid to take any decided 
course toward improving the rate situa- 
tion. Those companies which are prone 
to cut rates do so while those which would 
prefer to maintain them are forced to meet 
the cuts and then the habitual cutters cut 
again, establishing a vicious circle. ‘“Al- 
most any condition which might be pro- 
duced by anti-discrimination legislation 
would be preferable to the present situa- 
tion,” is the opinion of a state agent of 
one of the largest companies. 


Inventories at Low Figure 


Some recent fire losses on large plants 
in Indiana have disclosed the fact that 
inventories in some cases are carried at a 
low figure, as an influence of income tax 
requirements. It is found in these cases 
that the insured expects the fire insurance 
companies to accept this valuation in de- 
termining the amount of insurance that 
should be carried under coinsurance 
clauses, but when it comes to losses it is 
further found that the insured expects to 
recover his loss on the basis of actual 
cash value. Briefly, such expectations are 
producing a certain amount of friction in 
some cases. 


New Indiana Bills 


INDIANAPOLIS, IND., Jan. 21.—A bill 
that brings the supervision of rates under 
the state department and aims at elimi- 
nating discrimination by companies and 
preventing excessive rates has been in- 
troduced in the legislature. Another bill 
provides for the supervision of reciprocal 
or interinsurance exchanges by the state 
insurance department. Indiana has no 
law of this kind now. Another bill seeks 
to equalize the fees paid to that state by 
insurance companies, associations and so- 
cieties. This has nothing to do with the 
law regulating the taxes to be collected 
from the companies. 





Michigan Notes 


At Farwell, Mich. Thomas H. Fair 
has purchased the agency of John G. 
Saxton, 

Norman G. Kohl, local agent at Quincy, 
Mich., has purchased the Lockerby & 
Bowen agency, the oldest agency in the 
town. Mr. Kohl is cashier of the First 
National Bank at Quincy. 


L. B. Terry of Lansing, Mich., special 
agent of the National of Hartford, who 
has been out of the field for six weeks 
on account of an operation, was back 
on the firing line this week. 


Miss Catherine J. Taylor, who has 
been engaged in the life and accident 
insurance business at 602 Dwight build- 
ing, Jackson, Mich., is branching out 
into other flelds and expects to establish 
a general insurance agency. 





Indiana Notes 


At Mitchell, Ind., Joseph Keane has 
sold his agency to Thos. ood, with 
whose agency the business has been 
merged, 

A. R. Marks of the Northwestern Un- 
derwriters was in Indianapolis last 


ing of the state board and field club 
since going with that company. 

News has been received at Vincennes, 
Ind., that John Wilson, formerly an in- 
surance agent of that city, was seri- 
ously wounded in action in France in 
October and is now in a base hospital in 
France. Wilson was with the infantry 
in France for about a year. 


John Hutchinson of the insurance firm 
of Bennett & Hutchinson, Evansville, 
Ind., received a commission at Camp 
Taylor last week, having graduated 
from the officers’ training school. He 
was mustered out and has returned to 
Evansville to take up insurance again. 
The Indiana Field Club met in Indian- 
apolis on Monday and the state board 
joined the Field Club on Tuesday morn- 
ing in the quarterly joint meeting. Both 
meetings were well attended and con- 
siderable routine business was disposed 
of at each, but nothing out of the ordi- 
nary came up for attention. 

Auditor of State Otto Klauss of Indi- 
ana, who was regarded as the principal 
opponent of a separate insurance depart- 
ment, has declared himself favorable to 
the bill for this purpose now before the 
legislature. This will go far toward 
making the passage of the measure 
possible, as it is an administration meas- 
ure and has the support of the governor. 





Wisconsin Notes 


R. F. Roberts, who for seventeen 
years was manager of the Randolph 
Wagon Works at Randolph, Wis., is en- 
tering the local business there. 

Two Rivers, Wis., has closed a con- 
tract with the American LaFrance Fire 
Engine Co., for the purchase of a com- 
bination motor pumping truck at $10,750, 
for delivery within six months’ time. 
This is the most important step taken 
by the common council in its campaign 
to improve the fire protection system 
in an effort to secure a re-rating. 

The estate of R. G. Gibson, Clinton- 
ville, Wis., has disposed of its local 
agency to Frank Leake, who has con- 
ducted an agency for the past year. 
Mr. Leake has been residing at Marion, 
Wis., but is moving to Clintonville to 
take personal charge of the consolidated 
offices. 

James Miller, a _ well-known local 
agent of Kenosha, Wis., in a brief talk 
before the Kiwanis Club of that city, 
said: “In placing your insurance, it 
always pays to be frank with your 
agent. When he asks about some point 
relating to the plant and its operation, 
he is not trying to pry into phases of 
the business which do not concern him. 
He has the interests both of the owner 
and his company in mind and your 
frankness will help in determining what 
is the best policy to meet the situation.” 


Illinois Notes 


B. J. Ghieleri, at Granville, 
sold his agency to C. E. Fay. 

Following the death of W. C. Mahaf- 
fey, local agent at Bloomington, Ill., his 
agency has been sold to Sage A. Kin- 
ney. 

Peter Hollerich of Spring Valley, IIl., 
has returned from the service and has 
entered into partnership with C. W. 
Knapp, under the firm name of Knapp 
& Hollerich. 


Ill., has 





Readable and forceful insurance ad- 
vertising leaflets makes your postage 
pay for itself. Send for samples and 
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Revised Farm Schedule 


The revised farm schedule and forms 
have been issued for use in Minnesota. 
the schedule was adopted a year ago, 
but it was criticized in a number of 
points and the new schedule meets these 
objections. It is much more favorable as 
regards live stock coverage. 





James A. Quigg of Philip, S. D., has 
been appointed depty fire marshal of 
the state to take the place of George 
H. Henry, recently named secretary to 
Governor Norbeck. 





THE SOUTHERN STATES 











P. C. Cothran Expected Back 


RICHMOND, VA., Jan. 21.—Lieut.-Col. 
Perrin C. Cothran is expected back in 
this country early in February. He went 
overseas with an engineering detachment 
and distinguished himself in action. He 
f was formerly special agent for the Con- 
necticut Fire for Virginia and the Caro- 
linas, but it is understood that the com- 
pany has a more responsible position in 
store for him. Colonel Cothran rose to 
| his present rank from that of lieutenant, 
which he won at officers’ training camp 
after enlisting in the service. 





Louisville Drops to Third 


LOUISVILLE, KY., Jan. 21.—Starting 
Jan. 1, Louisville dropped from second 
to third class in the matter of fire 
rating, G. H. Parker, manager of the 
Kentucky actuarial bureau, stating that 
the change in rate was on account of 
failure of the fire department and 
waterworks to keep pace with the 
growth of the city. The change auto- 
matically increases rates materially, and 
has resulted in the city authorities get- 
ting very busy in their efforts to rush 
work on improvements to the water 
plant. Mayor Smith charges that the 
“insurance men are grasping.” How- 
ever, according to the underwriters, 
Louisville is 1,400 points shy of the 
5,000 points required to put it ina class 
one rating. 





More Tobacco Insurance Than Ever 


LOUISVILLE, KY., Jan. 20.—Tobacco 
prices have soared so in the past few 
days that agents throughout the state 
are handling an excellent volume of 
business on this one line alone. While 
Louisville hasn’t more than fifty per- 
cent of her former tobacco business, 
due to the loose leaf houses throughout 
the state, the value of tobacco has in- 
creased to a point where there is more 


insurance business implicated than ever 
before. 





Kentucky Notes 
G. Grover Galloway of Bowling Green, 
Ky., prominent local agent, is one of 
the incorporators of the Trutona Medi- 
cine Company of Louisville, a $10,000 
company which will manufacture pat- 
ent medicines. 


For the fourth time within fifteen 
years the Newtonia Hotel of Somerset, 
Ky., has burned. The four-story brick 
building, two jewelry shops and other 
stores were recently destroyed in a fire 
estimated at $50,000. 


Wash & Edwards, Harrodsburg, Ky., 
have taken over the management of the 
Riker & Hume local agency. A. 
Wash for several years was with Riker 
& Hume. Mr. Edwards is an official of 
the First National Bank. 


Death of “Ben” Bevier 


In the death of “Ben” Bevier, long 
special agent for the Queen in eastern 
Pennsylvania, Maryland, Delaware and 
the District of Columbia, the company 
lost a highly valued employe and the 
fire underwriting fraternity one of its 
clearest and most worthy members. A 
disciple of the old school of insurance, 
Mr. Bevier studied his business from 
every angle and was an encyclopedia 
of information upon it. Straightfor- 
ward in all his relations with his fel- 
lows, he built up in his territory a busi- 
ness for the Queen that yielded a 
steady and satisfactory profit, and was 
of a character that all well managed 
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UPHOLDS 10 PERCENT CHARGE 


Lower Court at Jefferson City Confirms 
Recommendation That Surcharge 
Be Allowed Companies 





The lower court at Jefferson City, 
Mo., has upheld the contention of the 
companies as to the legality of the 10 
percent war surcharge tax in that 
state. The insurance department ruled 
against it, though the special commis- 
sioner appointed by the court to in- 
vestigate the matter recommended that 
the charge be allowed. The attorney- 
general took exception to the recom- 
mendation, but his objections were 
overruled and the court now recom- 
mends that the tax be applied. Whether 
the state will take an appeal to the 
supreme court is not known. There 
has been a high loss ratio in Missouri 
and the extra premium income there is 
needed. 


Plans for Iowa 


The Hawkeye Securities Fire of Des 
Moines, the new company which has 
just been licensed, will confine its opera- 
tions largely to Iowa for this year. 
John Moody has taken the _ special 
agency for the western half of Iowa, 
and W. J. Connolly of Dubuque for the 
eastern half. 


Nebraska Blue Goose Report 


E. H. Jorgenson of the St. Paul Fire & 
Marine, wielder of the goose quill for 
the Nebraska Blue Goose, reports fifty- 
seven members of that organization at 
the close of 1918. Six members are in 
service. Aided by E. S. Freeman of the 
Agricultural, Mr. Jorgenson says he will 
furnish speakers at future meetings of 
the Pond. 

Recent additions to the pond were L. 
H. Treleaven from New York City, who 
came to Omaha to be with the Rochester 
Underwriters: S. E. Willcuts, Firemen’s; 
Cc. J. Babcock, National Liberty; B. F. 
Gilbert, Philadelphia Underwriters, and 
Lee E, Eldridge, Scottish Union. 


Confusion Over New Rules 


Before the uniform forms were placed 
in the hands of Missouri agents much of 
the January business had been written 
up and now there is considerable con- 
fusion because the new forms in some 
measure are different from the old and 
If they have not been put on policies, the 
agents and companies are technically in 
violation of the rules. Local agents com- 
plain of these changes without adequate 
notice. They say if they were notified a 
month ahead of time that these new rules 





or forms would go into effect it would 
save them much trouble and they would 
not have to recall policies to reform 
them. 


New Map for Des Moines 


As a result of preliminary surveys 
made by the Sanborn Map Company, the 
fire insurance companies are advised that 
the growth of Des Moines, Iowa, requires 
the publication of a new map of that 
point, of at least three volumes, against 
the two volumes now in use. The produc- 
tion of the new map has not yet begun, 
but its publication will doubtless be 
sanctioned by the companies. 


Insurance Men Scarce 


DES MOINES, IA., Jan. 21.—In view of 
the certain effort to enact a state rating 
bureau law by the legislature now in 
session at Des Moines, it is interesting 
to note that there is not a single insur- 
ance man in the senate and only a few 
in the house. 

The house of representatives lists as 
members who are engaged in insurance 
business at their homes the following: 
Emil A. Larson, Red Oak, real estate and 
insurance; J. E. Larson, West Branch, 
joans and insurance; J. C. Lockin, Aure- 
lia, loans and insurance; W. H. Vance, 
Winterset, accounts and insurance. A 
single legislator depends entirely upon 
insurance for a livelihood. Doubtless 
some of the bankers in both houses are 
agents for various fire companies as a 
side line. 

Measures designed to put a state rate- 
making bureau in charge in Iowa may 
be expected shortly. : 


New Officers Elected 


ST. LOUIS, MO., Jan. 22—At the an- 
nual meeting of the Fire Underwriters 
Association of St. Louis, the following 
were elected Officers: Charles L. Crane, 
president; George Capen, vice-president; 
L. L. Atwood, secretary; C. J. Kehoe, 
treasurer. Executive Committee: C. H. 
Morrill, F. C. Whittemore, L. E. Bright, 
A. C. Carr, Charles Leman, J. P. Mitchell, 
Ek. Weinzettel, F. H. Kreismann. 


Quotes Incorrect Rate 


DES MOINES, IA., Jan. 21.—The state- 
ment of Secretary George Wrightman, 
of the Iowa Manufacturers Association, 
in an address at Sioux City some days 
ago to the effect that fire rates in lowa 
have jumped to an average of $3.66 per 
$100, has called forth a sharp answer 
from K. L. Walling, manager of the In- 
surance Service Bureau. 

“It is hard to conceive how any un- 
biased person would quote such a figure 
without careful investigation,” says Mr. 
Walling. “The absurdity of this state- 
ment will instantly appeal to thoughtful 
business men. The general public should 
not be misled by false reports of this 





kind and need only to be referred to the 
sworn statements accepted by the state 
insurance department to learn that the 
average rate for 1917 was $1.05. Mr. 
Wrightman obviously quoted from a New 
York publication which is apparently in 
error on this point, as would have been 
readily discovered had an intelligent an- 
alysis been made of the statement. The 
average rate for 1917 based on a correct 
calculation using this report, was $1.09 
and not $3.66, as stated.” 

Mr. Walling says that the antis are 
circulating Wrightman’s erroneous 
charges and making capital out of them. 


Rodger With Missouri Federation 


The Insurance Federation of Missouri 
is rapidly increasing its membership and 
has opened up offices at 206 Pierce build- 
ing, St. Louis, in charge of J. W. Rodger, 
executive secretary. Mr. Rodger for- 
merly traveled in Missouri for various 
fire companies and last year was secre- 
tary of the Missouri Local Agents Asso- 
ciation and the St. Louis Fire Under- 
writers Association. 

The labor people are showing consid- 
erable strength and are flooding the 
state with literature favoring their bill 
for monopolistic state workmen’s com- 
pensation insurance. The insurance 
agents realize that the fight will be a 
hard one. 


Topeka Situation Improved 


TOPEKA, KAN., Jan. 21—The fire pro- 
tection situation in Topeka showed won- 
derful improvement last week. The re- 
ports made to L. T. Hussey, state fire 
marshal, showed the water pressure up 
to the normal for the first time in many 
months. For nearly a year the insurance 
companies and the state fire marshal have 
been fighting for better water service. A 
threatened hike in the rate and a re- 
classification of the city for rating pur- 
poses brought the business men into the 
active campaign and the city has re- 
cently secured an engineer to take charge 
of the city’s plant and put it in good 
condition. Considerable new machinery 
has been purchased and is now arriving. 


Iowa Notes 


Roger Swire, Iowa state agent of the 
Great American, is now recuperating at 
the Mayo Bros. hospital at Rochester, 
Minn., after a successful operation. It 
will be some time before Mr. Swire can 
get back in the harness. 

Most Loyal Grand Gander W. J. Son- 
nen has assured members of the Iowa 
Blue Goose that he will speak to them 
at one of their Monday noon luncheons 
before January fades. However, it is 
expected now that he will not be a 
guest of honor until February. 

An attempt to have the salary of the 
insurance commissioner of Iowa raised 
from $3,000 to $5,000 per year will be 
made before the Iowa legislature. The 
deputy commissioner’s salary will be 
boosted from $1,800 to $3,000 if the same 
measure becomes effective. 

L. T. Hemmelgarn, who for some years 
has been accountant in the home office 
of the Dubuque, has become credit man 
for the Pelletier Company, Sioux City, 
Ia., succeeding George Gorder, who has 





. a 
been appointed assistant county att 
hey. ; Or. 


William K. Wisner has retireg as 
member of the local agency of Wine 
& Whipple at Cedar Rapids, Ia., and the 
agency will hereafter be conducted he 
Milo R. Whipple. Mr. Wisner is g by 
agent of the Northern of London f 
Iowa and Nebraska and finds it near 
sary to devote all his time to field work 

Charles W. Fracker of the Spri , 
dean of the Iowa field men, tld 
briefly Monday noon at the weekly 
luncheon of the Iowa Blue Goose. ? 
was Captain Fracker’s first visit With 
the field men in many months. “Ung 
George” Newman of the Western Ad. 
justment spoke eloquently and Wa 
roundly applauded. “a 





Missouri Notes 


The Underwriters’ Salvage Cor 
St. Louis opened up its new headquae 
ters at No. 1211 Pine St., Jan. 15 
large crowd of visitors inspected the 
new home of the corps. 

Mark McKee, secretary, and John ¢ 
Hutchinson, field secretary of the Ng, 
tional Council of Insurance Federation 
spent several days in consultation with 
the federation committee in St. Lonis 
recently. 


Lawrence Ledford, 24 years of age, q - 


tuck pointer, was arrested in St. Louis 
last week and confessed to having set 
fire to eight sheds in the vicinity of 
Taylor & Easton avenues. Ledford saig 
his only reason for starting the fires 
= because he wanted to “see them 
urn.” 


Nebraska Notes 


The American Automobile of St. Louis 
has entered Nebraska. 

Wilson Myers is the new Nebraska 
special agent for the Hanover. He ap. 
peared at his office in Omaha recently 
and Monday attended the weekly lunch: 
eon of the Nebraska Blue Goose. 

E. E. Hyduck of Omaha and David F. 
Meeker of Imperial, Neb., were ap- 
pointed inspectors in the state fire com- 
missioner’s office. Hyduck was an 
Omaha fireman for eight years and re. 
cently was agent for the federal ship- 
ping board at Harriman, Pa., with a 
lieutenant’s commission in the fire pro- 
tection service. Meeker has been in the 
auditor’s oifice in the army in France. 

Letters from members of the Ne- 
braska Blue Goose were read at the 
weekly luncheon of that organization 
in Omaha Monday. Madison Welsh, in 
the aviation service, wrote he _ had 
stepped on a nail and lost a toe through 
blood-poisoning. Walter Dudley is 
with the supply department in the avia- 
tion service in France. Sam Henderson, 
another popular member, is now in 
New Jersey serving under the ordnance 
department. 


If personal friendship does not con- 
trol business, service must. That is 
why THE NATIONAL UNDERWRITER wants 
you to know about the Dean Schedule 
Correspondence Course. Get the book- 
let, “Business-Getting Knowledge.” 


“Get wisdom, get understanding” 
about the Dean Schedule from the cor- 
respondence course THE Nationat Uy- 
DERWRITER has for you. 





THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 


*x*S ECU 


Towa, Illinois, 


JAMES W. BOLLINGER, Pres. 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Compeny has had 35 years of successful business experience, and is now doing business in 
isconsin, Ohio and Indiana. It is a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


RIT Yx 


E. E. SOENKE, Secy. 














LONDON, 


UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


RoyaAL EXCHANGE ASSURANCE 


ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of + 
H. J. TREMAIN 
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Re-Insurance 
Excess Re-Insurance 
Catastrophe Hazard 





DEE A. STOKER 


11 So. La Salle St. 
Accident, Compensation, Liability and Excess Auto Fire Covers 
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RESENT THE ENCROACHMENTS 


Insurance People Do Not Think Fed- 
eral Government Should Encroach 
on Private Preserves 


NEW YORK CITY, Jan. 21.—Fire 
insurance people are wondering just 
what the Bureau of Standards at Wash- 
ington is endeavoring to bring about. 
There has been considerable agitation 
looking toward the federal government 
establishing certain standards and the 
insurance people see in this movement 
an encroachment on their preserves and 
an attempt to eliminate the Underwrit- 
ers Laboratories. Among other fea- 
tures proposed is federal inspection of 
all plants where government work is 
concerned, this to be in charge of the 
Department of Commerce and Labor. 
A few days ago there was a confer- 
ence of various government experts at 
which some of these standards were 
presented. Among otker things, it was 
proposed to have a standard national 
building code, some of the officers of 
the Fire Marshals’ Association were 
present and opposed any movement of 
this character. They held that the 
government should not attempt to set 
standards of this character and should 
have nothing to do with inspection 
work, 


DENOUNCES STATE INSURANCE 


Chauncey S. S. Miller Says Compulsory 
Health Is Entering Wedge 
of Prussianism 


ROCHESTER, N. Y., Jan. 15.—“A 
perilous situation faces the agents in 
New York State,” Chauncey S. S. Mil- 
ler, secretary of the National Associa- 
tion of Insurance Agents, warned a 
meeting of more than 100 fire and cas- 
ualty agents here yesterday. John L. 
Tiernon, of Buffalo, president of the 
New York State Association of Local 
Insurance Agents, was another speaker. 

Compulsory workmen’s health insur- 
ance, advocated by Governor Alfred E. 
Smith, was denounced by Secretary 
Miller as dangerous to the social fabric 
of the state. He said: 


Made in Germany 


“It is the entering wedge to a Prus- 
sianized system of government in which 
the employe is beguiled into thinking 
that the state will take care of him 
under any circumstance. It has the mark, 
‘Made in Germany’; it will encourage 
malingering; it will increase the taxes. 
If health insurance comes, then will fol- 
low old age, invalidity and maternity 
insurance.” 

Mr. Miller said that Carter Glass had 
recommended that the federal land 
banks furnish farm fire insurance to 
their borrowers and that it was con- 





templated to extend the system of sol- 
diers’ life insurance to federal employes 
of the postoffice and other departments 
of the government. He said that there 
was a flood of insurance bills at Wash- 
ington and the state capitols. He called 
upon all insurance men and women to 
help defend their business by becoming 
members of the agents’ association. 

“We have no slush fund, we have no 
legislative agents,” said Mr. Miller. “We 
simply send men to Washington and the 
capitols to endeavor to persuade legis- 
lators by sound and logical arguments.” 

The speaker said, in commenting upon 
the vast number of insurance bills, that 
when some legislators “hear a good joke 
they want to enact it into a law.” Mr. 
Miller believes that the hand of the 
government paralyzes any industry that 
it actually controls. He said that he 
couldn’t understand why the insurance 
companies did not cooperate more suc- 
cessfully with their agents in fighting 
pernicious legislation. 


MIDDLE DEPARTMENT MEETS 





Officers and Executive Committee Are 
Chosen—-F, H. Walker Elected 
President 


PHILADELPHIA, Jan. 21.—The 
Underwriters Association of the Mid- 
die Department at the annual meeting, 
held in Philadelphia on Jan. 18, elected 
F. H. Walker, Liverpool & London & 
Globe, president, and W. R. Adams, 
Commercial Union, vice-president. 

The newly elected members of the 
executive committee were: F. W. Sip- 
pel, Boston; J. S. Akers, Glens Falls; 
H. Zweig, National Fire; M. J. 
Richards, Scottish Union & National; 
and H. J. A. Finley, Superior Fire. 

Gilbert A. Russell of the Citizens, 
James Keeley of the Royal and Fred- 
erick G. Smith of the Westchester Fire 
were reelected members of the execu- 
tive committee. Walter H. Evert, 
London Assurance, was chosen to 
serve the unexpired term of James 
Westervelt. Besides transacting rou- 
tine business, a large number of field 
men were admitted to membership. 





Federation Elects Officers 


BOSTON, MASS., Jan. 21.—The second 
annual meeting of the Insurance Federa- 
tion of Massachusetts, held Friday, 
brought out the largest and most enthu- 
siastic gathering the Massachusetts or- 
ganization has ever known. 

President Charles C. Judd of Holyoke 
presided. President James H. Carney, of 
the National Council, outlined the work 
of the National Council and Secretary 
M. L. MeKee depicted the work of the 
I. W. W. and Bolsheviki elements in the 
west and outlined the problems to be 
met in the future. Edward C. Stone, 
legislative agent, spoke. 

The following officers were elected: 


President, James N. Buffington, Fall 
River; treasurer, Stephen E. Barton, 
Boston; executive: secretary, John W. 


Downs, Boston, and _ vice-presidents: 





Leon J. Barrett, Worcester; C. M. God- 
dard, Boston; Warren S. Shaw, Brockton; 
Frank A. Dewick, Boston; Arthur E. 
Gates, Boston; Thomas R. P. Gibb, Bos- 
ton; Charles E. Hodges, Boston; Charles 
A. Howland, Quincy; Harry E. Moore, 
Boston; Charles C. Judd, Holyoke; Sam- 
ual W. Munsell, Springfield; E. H. Sond- 
heim, Boston; Edward J. O’Neil, Boston; 
Edward M. Peters, Boston; C. Fred 
Pierce, Cambridge; George F. Taft, Bos- 
ton; George F. Washburn, Boston; Frank 
W. Whitcher, Boston; John Wylde, Bos- 
ton; Fred C. Church, Lowell. 


Crittenden Made President 


At the meeting of the Underwriters 
Association of New York State, held in 
Syracuse, Frank M. Crittenden was 
elected chairman of the executive com- 
mittee, to succeed F. M. Smalley of the 
Glens Falls, who has resigned to become 
assistant secretary. W. E. Allin of the 
Northern Assurance has resigned to en- 
gage in the local business at Syracuse. 
His place on the executive committee will 
be taken by Harold A. Caruthers of the 
Phoenix of Hartford. 


Library Has Policy Dated 1684 


BOSTON, MASS., Jan. 18.—The annual 
meeting of the Insurance Library Asso- 
ciation of Boston was held at the library 
rooms this week, and the following board 
of trustees elected: Uberto C. Crosby, 
Gayle T. Forbush, Henry J. Ide, William 
B. Medlicott, Frederic R. Galacar, Ed- 
ward C. Brush, Charles Palmer, George 
Neiley, Henry E. Rees, E. G. Snow, E. G. 
Richards and Edward Winchester. D. N. 
Handy was reelected clerk-treasurer. The 
board will hold a meeting next Friday, 
at which Uberto C. Crosby will undoubt- 
edly be reelected president of the asso- 
ciation. Librarian Handy made _ the 
interesting report of a valuable acquisi- 
tion to the library treasures in the form 
of policy number 4535, issued for Nicolas 
Barbon in London on March 14, 1684. The 
policy is in a good state of preservation 
and makes a fitting companion piece for 
the Barbon broadside of date of 1781, 
acquired by the library two years ago. 
It was reported that the educational 
elasses for girls had started with a 
registration of 85, and that the men’s 
classes would begin the coming week. 


Big Amount on Shells 


NEW YORK, Jan. 23.—Nearly $4,000,- 
000 of insurance upon shells in various 
ammunition making plants in the east 
was placed in this city within the past 
few days. The coverage was for the 
fire risk only, and as this is considered 
slight in these sprinkler equipped and 
carefully watched properties, companies 
were glad to write the business. 


Hammond at Head Office 


W. B. Hammond, state agent of the 
American Central in Pennsylvania and 
other eastern territory, is at the head 
office in St. Louis for the time being 
assisting in the underwriting and look- 
ing after the eastern business. 





Evans on State Commission 


NEW YORK, Jan. 21—Governor Alfred 
E. Smith has appointed Henry Evans, 
president of the Continental, a member of 
the New York State Reconstruction Com- 
mission. The duties of commission will 
be to look after needs that require imme- 
diate attention in connection with the care 
of wounded soldiers, providing work dur- 





_— 
ing the readjustment period so as to Te 
duce the unemployment and want to a 
minimum, to deal with permanent Prob. 
lems of reconstruction in connection With 
taxation, production and distribution of 
necessities; legislation and the like, 





Eastern Notes 


American Reinsurance com 
Pennsylvania has been licensed’ in Maet 
sachusetts. - 

O. E. Lane, president of the 
Fire, is in Cuba, arranging for tne teare 
of his company into that island, ej 

The Central Fire Office, incor 
has been appointed New York Metroman 
tan district agents of Central National 
Fire of Des Moines. 

Present New_York City visit 
clude: Gilbert Hay of the Raleigh, Nw 
general agency of Hay _ Brothers and 
teynolds, and Nathan Klee of Kie 
Rogers, Wile & Loeb of Chicago, ® 

The Underwriters Association of the 
Middle Department held its annual 
meeting in Philadelphia last week, p 
H. Walker of the Liverpool & London & 
Globe was elected president and W. R 
Adams of the Commercial Union, vice. 
president. 

Managers are worried over a loss re. 
cently reported on the Boston plant of 
the Woods Machine Company, manu- 
facturers of war materials. The best 
buildings were carried by the Mutuals: 
stock companies have $300,000 on stock 
and $500,000 on use and occupancy. 


The regular monthly meeting of the 
Eastern Union was held last week with 
President E. Milligan presiding. Rego. 
lutions were adopted on the resignation 
of H. W. Eaton, who recently retired 
as United States manager of the Liver. 


pool & London & Globe. 


Anton A. Raven, former president of 
the Atlantic Mutual, for many years one 
of the most prominent figures in marine 
insurance in this country, died last week 
at his home in Caldwell, N. J. Mr, Ra- 
ven was active with the company until 
a few years ago, when he became chair. 
man of the board of trustees. 


As a result of the conference in Mayor 
Peters office this week by interested 
parties, including Engineer George W. 
Booth of the National Board, over Bos- 
ton’s long delayed high pressure sery- 
ice, Mayor Peters has given his prom- 
ise that the pipeage of the system will 
be completed and connected with one 
or more pumping stations within one 
year. 


CONSERVATION WORK 
TO BE CARRIED-ON 


(CONTINUED FROM PAGE 8) 


Valuable data concerning important 
food storage risks has been compiled 
by the various state conservation com- 
mittees, and there are many who feel 
that this information should be passed 
on to the companies in some way or 
another. If each company, for in- 
stance, had an opportunity to go over 
its business, checking the risks and 
amounts with the conservation commit 
tee report, a more proper adjustment 
of lines might result. It is not at all 
unlikely that when the conservation 
work is finally iinished some such dis- 
position will be made of the data on 
hand. 


A business builder for local agents 
—The New ROUGH NOTES. Send 
for sample copy. Rough Notes, In- 
dianapolis. 








London & Lancashire 


FIRE 


Insurance Company 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 

















C, P. Stewart, President. 
F. L. Brokaw, Treasurer. 


New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 


Head Office: 


40 Clinton Street, 
Newark, N. J. 





Gresham Ennis, Vice-President. 
J. B. Guthrie, Secretary. 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H. Ingalls, Manager. 








PACIFIC COAST DEPARTMENT: 
Mills Bldg, San Francisco, Cal. 
W. W. Alverson, Manager. 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1918 . . . $3,115,504.64 
Capital Stock .... 750,000.00 
Reserve ....... 1,664,365.49 


Surplus to Policy- 
holders . . . ... 1,106,374.34 





— Writing— 


Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
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MANY LOCAL PLANTS 
BEING TAKEN OVER 


Agents Find Much of Their Big 
Premium Business Is Going 
Elsewhere 


GOING TO OTHER CLASSES 


Large Corporations Are Swallowing 
Up the Lesser Risks Which Means 
Loss of Commission 


Local agents find that they are be- 
ing confronted more and more with the 
joss of many good premium paying 
risks, because they are being merged 
with a larger corporation, the control 
of which centers in some big city. As 
soon as the independent plant is gob- 
bled up by the big corporation, the 
focal agent is almost sure to lose the 
business because it is handled by large 

city brokers or agents. New York, of 
course, is the big financial center and 
the large brokers of that city are 
gradually extending their operations 
until they have interests in all parts of 
the country. Many of these brokers 
maintain branch offices in Chicago and 
other cities to further facilitate their 
activities. Because of the enormous 
premium income of these brokers they 
can maintain large service organiza- 
tions which appeal to the assured. 


Get Only 5 Percent 


These various properties are listed 
under one schedule and the broker in 
control of the insurance sees to it that 
itis placed. Thus risks on which local 
agents have been receiving 15 percent 
are now yielding only 5 percent as the 
nonresident broker allows that much 
for countersigning the policy. The 


drift of the time is toward centraliza- 
tion. These great organizations have 
properties located all over the country. 
Frequently it is found that a small in- 
stitution in a village is owned and con- 
trolled by nonresident capital. 


The 

















FIGURES FROM DECEMBER 31, 


1918, 
FIRE COMPANIES 





STATEMENTS 














Cash 
Assets 
Iowa Mut., De Witt, Ia.......... $136,589 
Me@tail Waren, Be. ic cwcecoucunee 50,301 
Town Mut. Dwelling House, Ia.. 87,127 
Assets 
*Firemen & Mechanics.......... $201,606 
Indem. Ce:. OF AmGP .o66.csecccces pete 


Liberty, Lowievilie, Fey. s.<..ce: 7,7 
*$1,425 added to capital in 1918 





MUTUALS 
Total wate of 
Dis- Div. to 
Total Re-ins. Cash Total Prem, Losses Total burse- Policy- 
Assets Reserve Surplus Surplus Income Paid Income ments holders 
$417,668 $ 99,385 $ 37,204 $318,283 ar 3 153 $144,651 $279,255 $217,179 15% 
544,339 43,077 5,226 499,263 4,976 21,147 86,076 75,862 20% 
MET? 4 ccadeas . cdedesier. a veekes 186 891 UG0G0” acdéeee 122,343 
STOCK COMPANIES 
Gainin Re-ins Gain in Net Gainin Prems. Gainin Losses Loss 
Assets Reserve Reserve Surplus Surplus Written Prems Paid Ratio 
$ 39,694 $ 53,378 $ 32,441 $ 40,184 4,147 $100,540 $ 61,423 $ 28,686 29% 
390,436 255,160 252,771 110,402 12,137 527,543 523,091 70,276 13% 
4,648 22,629 —5,370 275,161 10,018 12,487 9 4,440 35% 





public utility plants are almost all 
owned by large corporations. 


Local Agents Suffer Loss 


Local agents of course have lost 
thousands and thousands of dollars in 
commissions because of this continu- 
ously centralizing movement. The big 
city brokers and agents are coralling 
almost all of the big corporation risks. 
In addition the tendency of fire insur- 
ance rates has been to go down be- 
cause of improvements in the way of 
sprinklers and so on, this again affect- 
ing the local agents in the way of less 
commission. Because of this tendency 
in fire insurance many local agents are 
gradually building up their income in 
other directions, thus preparing for the 
inevitable. . 


Save the 5 Percent Commission 


In some cases where an independent 
plant has been taken over by a big cor- 
poration the brokers will place a part 
of it in companies that do not regard 
the rights of local agents. They will 
allow the broker 10 percent, have the 
policy countersigned by some salaried 
man in the state, and will not allow 
the agents 5 percent. The saving of 
this 5 percent commission to agents 
amounts to quite an item and explains 
in part at least the lower expense ra- 
tios of some companies that seek this 
big business. 

Many local agents are selling more 
life insurance, finding that the influ- 
enza epidemic has proved a great busi- 
ness stimulator in this direction. They 
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By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will abso- 
lutely prevent more than 99.9% m4 

lightning. 250,000 users recommend it—2,000 success- 
ful insurance companies endorse it. 
record of practically 100% 
by Prof. West Dodd, America’s Lightning 
ist. Every job absolutely guaranteed—rodding done 
by responsible, skilled men 

Investigate the Dodd System now—write for full 

information today. 


DODD & STRUTHERS | 


losses due to 
Has a 25-year 


efficiency. Originated 
pecial- 


DES MOINES, IOWA 


discover that life insurance offers a 
splendid field and it is lucrative. Rates 
do not fluctuate, commissions are high, 
and the returns are very satisfactory. 
Then again are the numerous side 
lines like automobile, explosion, rent 
insurance, tourist floaters, and so on. 
The numerous casualty lines are par- 
ticularly profitable. While local agents 
some years ago found the handling of 
fire insurance alone, coupled with tor- 
nado, afforded a good income, with the 
tendency toward centralization and the 
control of the larger properties in big 
cities, they are being forced to make 
up the loss through other insurance 
avenues. The casualty lines afford 
naturally a fine source of income. 


Local agents whose business has been 
built largely on the higher premium 
business are forced to do considerable 
readjusting these days because of the 
change in control of these properties. 


Merchants & Manufacturers Mutual, 
Mansfield, 0.—The Jan. 1 statement shows 
the total resources of the company as 
$477,211; cash assets, $137,901; net cash 
surplus, $85,889; unearned premiums, 
$46,140. This is a gain of $22,000 in 
cash assets; of $13,500 in net surplus, 
and $14,000 in unearned premiums. The 
company is one of the old Ohio mutuals 
and is under the management of Secre- 
tary G. W. De Yarmon and Assistant 
Secretary Harry De Yarmon. It has been 
making excellent progress under them, 
making a better statement each year. 
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C. Mack, Managing Underwriter 
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INCORPORATED 1824 


United States Fire Insurance Co. 
Capital - - $1,400,000.00 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 


7,525,508.76 














tifically, that has ever 
Conductor. 








Aintn-Fla 


(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scien- 


been devised. It is recognized by the 


highest scientific authorities as the ideal form for a Lightning 


It has greater strength and is much more effective 
in controlling an electrica) discharge because of its greater co 
Manufactured and Distributed only by the 


W. C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicago 


nducting surface. 
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This is the sixth installment of an able manuscript prepared by Mr. Thomas. 
The previous installments appeared in the ‘Aug. 8, Oct. 17, Oct. 31, Nov. 21 and 
Dec. 19 issues of THE NATIONAL UNDERWRITER. 


CHAPTER SEVEN 
Valuation and Depreciation 


N THE outline on “Adjusting the Fire Loss,” attention was called to the basic 
| value upon which insurance is paid. The recent war taxes have caused many 

concerns to look to their values. These tax laws were made upon the suppo- 
sition that all concerns carried upon their books the true value of the plant and 
equipment. The law presupposes this to be true. 

As a matter of fact, the truth is quite otherwise; most conservatively man- 
aged companies have carried values far below what the property was really 
worth, not only from the standpoint of appraisal, but from the standpoint of the 
actual investment cost. Items such as dies, jigs, fixtures, small tools and minor 
equipment, even freight and installation of machinery, are frequently charged to 
expense. Accurate cost data compiled shows that the ratio of cost of these 
items to the total value of equipment frequently averages from 17 to 20 percent 
of the total value of equipment, and the cost of installation alone approximately 
5 to 7 percent. 

HILE it may be really good accounting procedure to charge such items to 

expense, it also is one of the most important causes of undervaluation. In 
case of fire loss and for taxation purposes, a concern having $100,000 invested 
in equipment can ill afford to disregard an item of $20,000 in asset values. 
Another important cause of undervaluation is the custom of writing off too large 
an amount each year for actual depreciation. 

Original cost is seldom the same as real value; property value is rarely the 


——— 
same thing as the total of plant investment;’and neither the original cost or the 
investment the same thing as today’s cost of reproduction less the depreciation 


OOKS of account, if properly kept, show investment or original cost, Ap. 
praisal, if properly made, show the present cost to duplicate the property, the 
actual accrued depreciation and the resultant sound value. 
How the values on the books of account would differ because of a difference 
in the policy of two managements is shown by the following illustrations: 
Ten years ago management “A” takes a new property whose asset value is 
$100,000. They decide to “write off” 10 per cent annually for depreciation, The 
books of account would show the plant account of the original property to pe 
at this time about $39,000. If management ‘‘B” had taken charge of the Property 
and had decided to “write off’ 5 percent annually their plant account would be 
approximately $63,000. 


CORRECT appraisal would show that the actual value of the property was 
the same for management “A” as for management “B.” The books of account 
show simply as an accounting procedure a depreciation which is an arbitrary per. 
centage determined usually by custom or circumstances related more to “balance 
sheets” than to actual wear and tear. 

One must not conclude that the custom of “writing off” an annual uniform 
depreciation is wrong as a business policy. It is, however, wrong to consider 
such depreciations as the “actual depreciation.” Actual depreciation must not be 
confused with theoretical depreciation. The two are different and should be 
used each for its particular purpose. 

Briefly, theoretical depreciation is used for the purpose of accumulating a 
fund for renewals and replacement of property when it has no economical use. 
Theoretical depreciation is a provision to preserve capital intact. 


CTUAL depreciation is an impairment of capital. It is the cumulated amount 
of wear, tear and obsolescence the property has sustained. This is the depre- 
ciation that the insurance contract deducts from the value now. The manner 
in which the owner keeps up his plant determines the insurance depreciation and 
not the annual depreciation on the books of account which is a result of the 
concern’s business policy. 

Underwriters recognize that the process of theoretical annual depreciation 
can be likened to the accumulation of a fire insurance fund on a building, A 
building that has not yet burned has certainly lost none of its value by reason 
of a fire insurance fund existing to insure it; neither has a plant lost value 
because of a renewal fund that exists to insure its gradual or final replacement, 


N THE contrary, the fact that such a renewal reserve is being maintained is 
the strongest argument that all that is possible is being done to provide 
against impairment of investment and impairment of efficiency. A management 
experienced enough to do this has had the foresight and wisdom to minimize 
actual depreciation in order to maintain a high degree of efficiency in the plant. 
Because of the theoretical system of book depreciations are not actual 
depreciations, and because the insurance contract pays on the basis of actual de- 
preciation, the professional service of making appraisals has come into exist- 
ence. Many business men consider it rather a delicate situation to be the source 
of two different kinds of values. For this reason and for reasons of economy 





and efficiency, many concerns employ the services of professional appraisers. 





Ohio Agents, you will get the business if you represent 


The Great American 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 


' AND 
HEALTH and ACCIDENT 
NY) INSURANCE 


Special low rates to small town auto owners 
F. B. BLACK, Pres. H. R. ENDLY, Sec’y 
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Fa , Ep, 
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inpey 


MANSFIELD,.OHIO, 





J. A. BENSON, Treasurer W. A. RUTLEDGE, Secretary 
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THE LARGEST AND LOWEST PRICED HAIL INSURANCE ASSOCIATION 
IN THE WORLD. INSURES GROWING CROPS 


HOME OFFICE - - - - DES MOINES, IOWA 














E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Dayton Mutual Fire a 


Insurance Co., "4,0. || Mansfield Mutual 


OHIO 
Fire Insurance Company 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 


Conservative and Careful ioe 


Managemeut Insurance = $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 


An Agency Company 








Columbiana County 


A monthly digest of 
Mutual Fire Ins. Co.|} COURT 
Lisbon, O. 


1837 DECISIONS 


Wm. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a 
general business. 


Our contracts have been good for 
three fourths of a century and are 








in insurance cases is published in Rough 
Notes. No insurance office can maintain 
its reputation for service unless the men 
connected with it follow the latest legal rulings. 


ROUGH NOTES 


INDIANAPOLIS, IND. 
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Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters ¢ 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to 
obtained. Safer than — out a secon 
policy. @ Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousan 
have been used. 


2000 5000 
$75 $180 $3 $4.50 $128 ry $20 $40 
— Sold by — 

THE NATIONAL UNDERWRITER 
HAMILTON, OHIO 





Rough Notes rs 
Chicago Indianapolis New York Cincinnati 
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They realize that with a correct, disinterested, authoritative appraisal report that 
all interests depending upon actual values are amply protected. 


USINESS men have found that in addition to insurance reasons that an 
B analysis of an appraisement shows: ; 

1. That it is essential in arriving at proper statements for government 
income and excess profits taxes. ‘ 

9, That it is a bulwark in litigation involving plant values. 

3. That it is helpful in making financial statements. 

4. That it determines the amount of actual depreciation that has accrued. 

5. That it shows whether the cost of renewals has been capitalized instead 
of being charged against operating expense. Thus falsely increasing the capital 
account. 

6. That it shows whether asset values have been erroneously charged to 
expense. : , : 

7. That it discloses where renewals are urgent or are likely to be necessary 
in the near future. 

g. That it is a scientifically arranged classification of plant values essential 
in cost system work and factory management. 

9. That it is used as a practical, every-day inventory. 

10. That it discloses unremunerative units of equipment. 

11. That it has been used as a check to detect property losses due to care- 
lessness or theft. 

12. That it is used as a guide in estimating maintenance expense, thus pro- 
viding a standard by which to judge the efficiency of management and to show 
true net earnings. 

13. That it assists the accountancy department by correcting past errors, 
preventing future errors arising from incorrect charges to plant account and to 
maintenance, and by providing a correct plant distribution. 

14. That it is an aid in judging the degree of efficiency, inasmuch as true 
efficiency is indicated not by large investment in plant, but by the least invest- 
ment consistent with good service. 

15. That it provides a basis for a proper analysis of unit costs of production 
with a view of effecting economies. Every unit cost contains the element of 
interests on the investment on such portions of the plant used for producing 
the unit. No complete cost of production can be ascertained without knowing 
the value of the plant involved in the production. 

16. That it enables the accountant to determine in advance the amount 
necessary to replace the various units of property when they are discarded. 





Two hundred and eight pages of in- 
struction; an expert’s assistance; 20 
lessons; one year to complete course. 
Get all the other facts about Dean 


Schedule Correspondence Course by 
asking THe NATIONAL UNDERWRITER to 
send you its 16-page booklet, “Busi- 
ness-Getting Knowledge.” 











Losses of the Week 





Sioux City, Iowa, Jan. 19.—Fire of 
unknown origin caused an _ estimated 
loss of more than $300,000 here yester- 
day. Flames were first discovered in 
the store of the Lindholm Furniture Co., 
occupants of the American Block and 
Annex. Insurance: 

American Block— 











Springfield .$ 2,500 Reliance ...$ 2,500| 
Po) ee 2,500 Nat. Ben F.. 2,500 

Queen ..... 13.000 Hartford ... 2,500 | 
Palatine . 15,000 Continental 7,500 | 
Queen ...... 2,500 Prus. Nat. ....9,500 | 
Caledonian 2,500 Scot. Un. . 10,000 | 
Mercantile 5,000 

Annex to American Block— 

N. Y. Und 7,500 Franklin 5,000 | 
Mil. Mech 2,500 Prov. Wash. 5,000 | 
N. W. Nat.. 2,500 Mercantile 2,500 | 
Phoen. Ct. 5,000 ‘ say 
Alliance 5,000 $40,000 

Scot. Un. 5,000 


Lindholm Furniture Co.— 
U. S. Fire..$14,000 National Ct..$ 1,000 





R. Island... 8,000 Dubuque ... 3,000 
Queen ..... 7,500 N. Y. Und.. 2,000 
R aue ssa 4,500 Hibernian .. 2,000 
Hartford 6.500 

Nat. Ben. F.. 4,500 
Masonic Orders— 

List not ists, loss. .$13,000 
available, Small Ten- 
ere $67,000 ants, loss. 20,000 

J. C. Renni- Lindholm Co. 
son « flor- list unav., 30,000 | 


Humphrey Steam Dye Works— 


Phoen. Eng..$ 1,500 Hartford ...$ 1,500 
London .... 500 United S. ... 1,500 
Buffalo 1,000 Queen ..... 3,000 
yy. err 550 Fire Assn. .. 250 
Globe & Rut. 1,000 aa 
Am. Cent... 500 $11,800 
Agricel.. ..... 500 

The Martins who owned the American 
Block and Annex, carried $12,000 rental | 
insurance with the Alliance. 

- * « 
Sault Ste. Marie, Mich. Jan. 12.— 


There is a total loss to the building and 
contents, consisting of iron boilers and 
tubing and accessories of Hickler Broth- 


iW. 


ers. Insurance under general form is 
as follows: 


No. Amer....$2,500 Natl. Ct. ....$7,000 
Westchester . 3,500 Pa. Fire .... 1,500 
Phil. Und.... 1,500 Scot. U. & N. 1,500 
Springfield 1,500 Hanover .... 1,000 
St. Paul 1,500 Equitable 1,500 
Niagara .-. 1,500 Fire Assn. 5,000 
Phoenix, Ct.. 1,500 Hartfor 5,000 
N. Bi & Mee: 1,000 . Cont e's atone ,000 
- 


St. Albans, W. Va., Jan. 6.—There is 
a loss amounting to $13,452 to the power 
house of the Sharlow Gas Coal Co. 
plant, located at Blooming Rose, W. Va., 
near here. Insurance: 


No. Amer....$6,180 Springfield ..$1,750 
St. Paul . 6,180 Cee 6,200 
Concordia ... 5,205 Ga. Home - 8,000 
Lon. & Lan.. 6,180 Natl. Ct. .... 9,277 


Hartford .... 1,750 
Platte, S. D., Jan. 11.—There is a $1,250 


| loss to the furniture and stock of F. W. 


Fields’ billiard parlor. 
_ - ~ 
Guthrie, Okla.. Jan. 18.—There is a 
loss to the cotton seed and stock of the 
| Coyle Company, estimated at 
$20,000. 
« - * 
Chicago, Til, Jan. 10.—There was a 
loss of $7,570 to the building and con- 


tents of the Hartenfeld Bag Company, 
located at 312-316 North Carpenter 
street. 

* - « 
Sioux City, Ia. Jan. 19.—Property 


valued at approximately $300,000 was 
destroyed by fire here today. The three- 
story building at the southwest corner 
| of Pierce and Sixth streets, owned by 
| the T. S. Martin estate and occupying 
a quarter of a block, was destroyed with 
all contents. 

The first floor was occupied by the 
Lindholm Furniture Company, a cleaning 
establishment, a restaurant and florist’s 
store. 


* * xX 

Oklahoma City, Okla., Jan. 19.—There 
is a total loss to the stock of the Bar- 
| teldes Seed Company. 

* + * 

Louisville, Ky.—The plant of the Illi- 
nois Glass Co., at Louisville, located on 
Second street near the river, and consist- 
ing of a five-story brick building, loaded 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


323-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 


ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 








AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis 











“* Fire Insurance as You Would Write It”’ 


THE AUTO OWNER WANTS fiate'one reason we write it the way we do. 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WEST hong AUTOMOBILE INDEMNITY ASSOCIATION 


J. B. HENDERSON, Secretary 











We specialize on Automobile Insurance 
agents. 


Indiana Mutual Automobile Insurance Company 


LA PORTE, INDIANA 





(full coverage). It means service to our 


If you are not getting this Home Office service let us tell you more. 


F.C. BREWER, Sec. and Treas. 











The Merchants Fire Insurance Co. of Indiana 


‘ oe fA Stock Company) $ 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 


Incorporated 1906 
ANDREW HAAS, President 


NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 


FARGO, N. D. 
J. H. DAHL, Secretary 











Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - 
A.C. CUMMINS, President 








$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


MINSTER M 


INSURANCE CO. 


J. B. RATERMAN, President 
VERNON B. ARNOLD 








Inc. 1849 


UTUAL FIRE 


MINSTER, OHIO 


JOS. E. SCHMIEDER, Secretary 
, Special Agent, Lima, Ohio 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


~ 





The Badger State Limi 


Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 
Live agents wanted in Wisconsin. 


15.00 


Good commissions. 


ted Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 








LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bidg., St. Paul, Minn. 








Northwest 


F. J. MARTIN, Pres. 
Chicago Representative, JAMES S. 


The Leading Mutual Fire Insurance Company on the Pacific Const: 


ern Mutual 


Fire Association 


H. K. DENT, V. Pres. 


M. D. L. RHODES, Secy. 
KEMPER, Lumber Exchange Building 





MAIN OFFICES, CENTRAL 











BUILDING, SEATTLE, WASH. 
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with jobbing stocks of bottles, machin- 
ery, bottlers’ supplies, etc. was gutted 
on Saturday night. The loss is esti- 
mated at $175,000. The semi-fireproof 
building was valued at $65,000. H. D. 
Thompson, general manager, estimated 
that the stock was worth in the neigh- 
borhood of $125,000 to $140,000. 

Monday, Jan. 20, the elevator plant of 
H. Verhoeff & Co., of Louisville; 100,000 
bushels of wheat and grain; eight frame 
dwellings on Maple street and the rear 
end of the tannery of Wm. Schuff & Co., 
were destroyed in a blaze estimated at a 
half million dollars. The fire started in 
the cld frame elevator, which is the old- 
est in the city, and spread rapidly. This 
plant was one of the largest in the state 
and had handled a big business for years, 
having been especially busy during the 
past two years, or the period during 
which the plant of the Kentucky Public 
Elevator Company was out of commis- 
sion as a result of fire in February, 1917. 





The latter plant had just resumed opera- 
tions. Frank Hartwell, president of the 
company, stated that the machinery was 
shut off and no one was in that section 
of the plant when the blaze was first dis- 
covered. It is reported that some local 
agents had recently gotten out from un- 
der, some companies not desiring the 
risk. 
. * + 

Lima, N. Y., Jan. 20.—The loss to the 
plant of the Locke Insulator Manufac- 
turing Company, owned by the Syming- 
ton Company of New York is estimated 
at 25 percent. Insurance: 


L. & L. & G.$15,000 Fid.-Ph. ....$ 9,500 
ye eee 10,000 Fire Assn... 8,780 
oS ere 000 Niagara 8,000 
Grt. Amer.. 10,000 Roch. Dept 7,820 
Hartford 000 Queen ..... ,500 
UOMO oscecs 10,000 Firem’s Fd 7,000 
eS Seer 5,000 State of Pa. 5,000 
Glens Falls. 5,000 Agricult’l 2,000 
eee ,00 


* 

East Grand Forks, Minn., Jan, 11.— 
There is a loss of 25 percent to the 
building of G. Dounham, located at 208 
Demers avenue. 











CLEM E. WHEELER’S WORK 














LEM E. WHEELER, manager of 
( the Wisconsin Inspection Bu- 

reau, who becomes one of the 
managers of the Missouri Bureau, is 
one of the best known rating men of 
the country. 

Certainly Mr. Wheeler has given 
ample evidence of his desire to render 
efficient service in varied fields, from 
the “Corn-Cracker” state of Kentucky 
to the “Volunteer” state of Tennessee, 
the “Buckeye,” Ohio, the “Badger,” 
Wisconsin, and now the “Show-Me” 
empire of Missouri. In these activi- 
ties, both as a field man and as a rater, 
Mr. Wheeler has proved his ability, 
especially in the clean cut personnel 
and efficiency of his rating organiza- 
tions. Wisconsin, although not per- 
haps as skeptical as Missouri, never- 
theless received him when conditions 
were new and chaotic. Many things 
needed to be learned and many, many 
to be shown, yet Wisconsin has learned 
and been shown in a pleasant way. 

Mr. Wheeler was born in Kentucky, 
making his home in Louisville until 
1896, when he moved to Cincinnati, en- 
tering the employ of the Aetna in Janu- 
ary, 1897, as office boy, and remaining 
there three years. In January, 1900, 


Mr. Wheeler took a position with the | 
Kentucky & Tennessee Board as clerk, 


remaining until April, 1905, and rising 
to the position of chief clerk of the 
rating department. At the end of that 
period he accepted the position of spe- 
cial agent in Kentucky and Tennessee 





for the Milwaukee Mechanics, and staid 








INDEPENDENT ADJUSTERS 








ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL , WIS . IND. 
-H.TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
62 S. Ch oe i. Geka, TH 

a ., Ga , Til. 
H. FP. Arnold F. R. Hazlett 2 A. Bartlett 
Fire and Automobile Losses. 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, II. 
Western Union or Long Dist. Phone (Office 147, 
es. 458) facilitates promnmt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the a Building Losses 
a svecialty. 


IOWA 

















Western 


INDIANA 


North & Central Southern Eastern 
ILLINOIS WISCONSIN IOWA 
BEN C. COOPER 

Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


.4 vears In insurance W ork 





t. Southern Eastern Western 
ISCONSIN IOWA INDIANA 
- M.HILTON 
1438 Ist Nat'l Bank Bidg., Chicago, Ill. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


Nor. & Cen 
ILLINOIS 





IND. ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





Kansas Oklahoma Eastern Colorado 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. ; 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO sad AUTOMOBILE 


HUTCHINSON = - . KANSAS 


with it from April to December, when 
he was asked to go to Tennessee and 
organize a rating bureau. There had 
been no rating bureau there for about 
a year, owing to the anti-compact law 
which had put the rating bureau out of 
commission. Mr. Wheeler went to Ten- 
nessee Jan. 1, 1906, and organized the 
bureau, having at that time the terri- 
tory outside of the four larger cities, 
and later taking in these also, succeed- 
ing the local board in each city in the 
matter of rate making. 

* * . 


After four years and three months the 
Hartford offered him its Kentucky field, 
which he accepted April 1, 1910, and 
traveled for two years. 

Kentucky, having passed a rating law, 
Mr. Wheeler was selected by the com- 
panies as the proper man for its rating 
bureau, which choice was unanimously 
approved by the field men. Mr. Whee- 
ler’s experience there carried him 
through the troublesome days of 1914 
when all the companies pulled out of 
the state on account of the unsatisfac- 
tory conditions with the State Rating 
Board and the state rating law. He 
staid in Kentucky until January, 1915, 
when he was again called to Chicago, 
and after several conferences with the 
late Charles H. Barry, who was then 
chairman of the Wisconsin committee, 


it was decided he should take charge 
of the Wisconsin Bureau. For 18 
months Mr. Wheeler’ supervised the 
work in both Kentucky and Wisconsin, 


Luncheon to Cochran 

At the farewell luncheon in Chicago to 
Vice-President J. W. Cochran of the 
Fire Association at the Midday Club by 
the managers, talks were made by H, ¢ 
Eddy, C. E. Sheldon, C. A. Ludlum, Geo, 
W. Law, I. S. Blackwelder and Thomas 
Bates. 


“He that knows not and knows not 
that he knows not, is a fool. Shun him, 

He that knows not and knows that 
he knows not is simple. Teach him. 

He that knows and knows not that 
he knows, is asleep. Wake him, 

HE THAT KNOWS AND KNoyws 
THAT HE KNOWS, IS WISE. FOL- 
LOW HIM. 

Be one that knows and knows that 
he knows. Make the Dean Schedule 
your servant. Let THE Nationat Uy- 
DERWRITER send you its 16-page booklet 
about the Dean Schedule Correspond- 
ence Course. 


Proofs of loss and all other forms 
of insurance blanks carried in stock at 





all times. Orders by wire filled day 
received. Send for catalog and price 
list. Rough Notes, Indianapolis. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 














KANSAS 
B. R. BOLINGER 
Fire, Tornado, Hail and Automobile 
Losses Adjuste 


Bucklin Kansas 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 











WRITE HAIL-INSURANCE, 





Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


McPHERSON KANS. 








Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 








803 Bee Bidg. Phone Red 5848 Omahe 
N. DAKOTA ond N. —— 
A. G. SCHU 
Grand Forks, N. D. | GENERAL AGENTS WANTED | 
PROMPT SERVIC E 


E 
20 YEARS EXPERIENCE 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING 
282 East Market St., Akron, O. 
Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA. 


OHIU 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohic 
17 years experience as an insurance agent 
and builder. 
WESTERN FIELD 


INSURANCE ADJUSTMENT CO. 

C. W. Crossan G. W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 

beamed, "Wisconsin and No. Michigan 

DAVID LAWSON _ 

Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 



























1929 Insurance Excharge, Chicago. Phone Wabash 8528 

















INDEMNITY MUTUAL MARINE AS. 
SURANCE CO., LTD., OF LONDON, 
ENGLAND 


Surplus United States Statement, $ 461,101 
Surplus Home Office Statement, 11,727,022 
UNITED STATES LLOYDS, Inc., of 
NEW YORK, N. Y. 


Surplus - - - - - - - = $830,150 


3 South William St. 


Automobile Insurance 





APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG, 
Surplus - » - - » «= - $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO., LTD., 

OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States Statement, $ 562,916 
Surplus Home Office Statement, 7,433,611 


NEW YORK 








GENERAL AGENTS WANTED 
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AUTOMOBILE IN 


NOT HAD A GOOD YEAR; WAS INTERESTING CASE 


AUTOMOBILE . LOSSES HEAVY 





Companies Have Suffered Particularly 
From Thefts—Some Criticism as 
to Agency Exemptions 





NEW YORK, Jan. 21—According 

to common report the experience of 
automobile insurance companies has 
been anything but satisfactory during 
the past year. Managers are giving 
serious thought just now as to how 
improvement may be had. Losses in 
each of the several branches have been 
severe, but especially does this apply 
to thefts, the stealing of cars being 
almost a daily occurrence. Little help 
in recoveries is had from the police, 
although most of the large cities now 
maintain special officers whose duty 
it is to track stolen motors. 

New rates applicable in the cities of 
New York, Boston, Philadelphia and 
Pittsburgh will shortly be issued and 
will become immediately effective. Re- 
vised tariffs for use in the balance of 
the country will be made public later, 
and will be operative as of March 1. 

While companies have notified their 
agents of reductions in commissions as 
decided upon at the latest conference, a 
lot of criticism is heard as to the large 
number of general agencies and depart- 
ment managers exempt from the agree- 
ment, and which may be paid any fig- 
ure acceptable to their respective head 
offices. 


Coen Goes With Protective Bureau 


James P. Coen, for twenty-seven years 
with the Chicago police department, and 
for the last five years detailed on stolen 
automobiles, has been appointed assist- 
ant manager of the Automobile Protect- 
ive and Information Bureau. The bu- 
reau is fortunate to secure his services. 


A summary of the new rules for auto- 
mobile liability and property damage 


| the correct rule. 


DRIVER, NOT OWNER, LIABLE 





Supreme Court of Indiana Declares 
Automobile Is Not Danger- 
ous Instrument 


INDIANAPOLIS, IND., Jan. 21— 
In a case for damages for injuries 
caused by an automobile striking a 
man, the Indiana supreme court has 
this to say about automobiles: 


“At first the courts, like the horses, 
seemed to be afraid of automobiles and 
were inclined to stretch the rule of re- 
spondent superior and to hold the 
owner liable on one pretext or another, 
whether the driver was acting for the 
owner or not. This departure from 
reasonable and practicable rule that 
the principal shall respond in damages 
for the torts of his agent only when 
the agent is acting for the principal 
soon led to absurdities and injustice. 
And the courts have been sitting up 
nights writing volumes to get back to 
An automobile is not 
a dangerous instrument. The rules of 
law are applied to it in the same man- 
ner as to other vehicles.” 

The court held that the evidence did 
not sustain judgment against the 
owner. The automobile had been at 
the garage for repair. The repair man 
rode home with the son of the owner 
on condition that he would, if possible, 
take the repair man back to the city. 
The owner at first refused the use of 
the car for the return trip, but upon 
the showing of great desire by the re- 
pair man to get back to the city that 
night, consented, and while the repair 
man was so driving the machine it 
struck a man, who filed suit against 
the owner of the machine. The court 
also ruled that it was error to instruct 
the jury in the lower court that the 
driver of a machine must be constantly 











insurance will be found on page 29. 


on the lookout. 


SURANCE NEWS 


WAVE OF AUTO THEFT | 


LAWS ARE NOT STRINGENT | 





Joy-Riding Soldiers and Organized | 
Thieves Increase Automobile Loss 
to Companies /P 





NEW YORK, Jan. 21.—Automobile 
companies particularly are suffering 
from the wave of crime that seems to 
be sweeping the country just now, and 
which it is held to result from disturbed 
industrial conditions, and the confu- 
sion incident to the rapid demobiliza- 
tion of army and navy forces. 

Aside from the operations of well 
organized gangs of automobile thieves, 
numerous claims are paid by insurance 
companies for damages to cars caused 
by the joy-riding of devil-may-care 
soldiers. In cases of the latter charac- 
ter the conviction of offenders, when 
caught, is almost impossible, the court 
viewing with extreme leniency the es- 
capades of army and navy men. 


Laws Not Stringent Enough 


Another serious difficulty in the con- 
duct of automobile underwriting is the 
insufficiency of present laws governing 
automobile thefts; the majority of state 
statutes holding such action to be 
merely “a misdemeanor,” the maximum 
penalty for which is a year in a county 
jail. This punishment is out of all pro- 
portion to the seriousness of the of- 
fense, many a thief considering himself 
the gainer if, in exchange for a short 
sentence, he has been able to dispose of 
a valuable machine and pockets the 
proceeds. 

That automobile thieves are well or- 
ganized is evident by the ability of 
many of them to promptly give bail in 
large amounts—a deposit of $15,000 
having been made in a recent case— 
and to engage the services of high- 
priced attorneys for their defense, 
thereby making conviction difficult and 
expensive for the prosecution. 

In an effort to improve conditions a 
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“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 








Attention ! 
— 


floater, transportation floater and traveling salesmen floater insurance. 


LENT 


Only 


bill has been prepared and will shortly 
|be offered in the legislatures of Con- 
necticut, Massachusetts, Pensylvania 
and other states, calling for a complete 
| history of every second-hand car sold 
|or offered for sale, such requirement— 
| which is being pushed by the auto- 
| mobile associations—it is figured, would 
not only protect innocent dealers and 

purchasers but would materially ham- 
per the operations of the crooks, who 
| have no difficulty now in selling stolen 
cars, the history of which is never 
called for. 


| 
| 


| Walsh Becomes Secretary 


BOSTON, MASS., Jan. 18.—Daniel J. 
Walsh, connected with the Massachusetts 
department, first as messenger and later 
rising through clerk and assistant exam- 
iner to chief examiner, has resigned his 
position to become assistant secretary of 
the Massachusetts Mutual Automobile 








and the Automobile Mutual Liability 
companies. 
Bill to Curb Thefts 
DES MOINES, IA., Jan. 21.—A Dill 


designed to curb automobile thievery in 
Iowa has been introduced by Repre- 
sentative Alderman of Nevada. The basis 
feature is an adaptation of the California 
law, which compels the driver to carry 
a certificate showing his ownership of 
the machine. 





Term Policies for Farmers 


The outlook now is that companies 
writing farm insurance will soon begin 
issuing automobile policies on the term 
plan for farmers, with the monthly de- 
ductible clause. A few companies are 
already issuing such policies and refuse 
to withdraw them. The position is taken 
that farm solicitors are interested in the 
term policies, where the premium is 
higher, and they can get a larger com- 
mission. The policy, too, is more accept- 
able to the farmers. The western men 
decided to authorize this policy, subject 
to the approval of the Automobile Under- 
writers Conference. Rates, forms and 
commissions will be subject, of course, 
to the conference jurisdiction. 





New Rates Adopted 


NEW YORK, Jan. 20—The interim com- 
mittee of the executive committee of the 
National Automobile Underwriters Con- 
ference has approved the new rate sched- 
ule in amended form. The rates will be 
promulgated as soon as possible. It is 
stated that they will be made effective in 
about five weeks. Under the new system 
automobile owners can take fire cover or 
theft cover, or both combined as they 
desire. So far as theft rates are con- 
cerned, rates will be based on the ex- 
perience of various classes of cars. Pen- 
alty rates will be applied in sections 
which have shown a high ratio. The 
next meeting of the National Conference 
will be held in New York City, Feb. 26, 
and the executive committee will meet 
the preceding day. 





Theft Situation at Memphis 


MEMPHIS, TENN., Jan. 21.—There 
was a meeting of the insurance agents, 
adjusters and field men, together with 
the automobile dealers, held here yes- 
terday to take up the automobile theft 
situation. John M. Harrison, manager 
of the Automobile Underwriters De- 
tective Bureau of Atlanta, was present 
and went over the situation. There 
have been numerous thefts and the com- 
panies have intimated that unless this 
situation can be controlled, they will 
either have to quit writing theft insur- 
ance on automobiles or shoot up the 
rates to a high point. The agents are 
very much exercised over the conditions. 
The Memphis Automobile Association, 
eomposed of the dealers, evidently is 
trying to cope with conditions. 





Special agents for the Iowa state 
department of justice are working in 
Sioux City and vicinity on automobile 
theft: matters. It is understood that 
they have done good work in the direc- 
tion of breaking up certain “fences” 








and crooked agencies in that neighbor- 
hood. 



















































































































































































ae 





tery eee 





ioe eae 
cae 


Tass 


a a ee ote el cee pe nS anicaiing lang Hahiptatak aun 
Ss a a i 




















22 CASUALTY 


THE 


NATIONAL UNDERWRITER 











POINTERS 


GARAGE OWNERS’ LIABILITY 
FOR DAMAGE 

Question—A number of questions 
have come up regarding the liability 
of a garage man as to cars stored in 
his garage, wherein there is no spe- 
cial contract as between the garage 
man and the car owner. They are as 
follows: 

Is the garage man responsible for 
loss by fire which occurs without his 
fault or neglect? 

Is he responsible for damage done 
by collision to the cars in storage by 
either his employes or through the act 
of some other party who might be 
driving car into garage? 














radiator or other parts of the cooling 
apparatus of a car? 

Answer — Although your questions 
are submitted on the assumption that 
no special contract existed between 
the garage man and the car owner, 
common business ethics demand that 
when a man entrusts his car to a 
garage owner and pays a_ proper 
amount monthly for storage and work 
done on the car, the machine must be 
returned to the owner in good condi- 
tion. Proper allowance should be 
made for depreciations, wear and tear, 
etc., but it is entirely unreasonable to 
ask a car owner to accept a car that 
has been seriously damaged, whether 
or not it was the garage owner’s fault. 

The garage man would most cer- 
tainly be responsible for loss by fire, 
whether it occurred without his fault 
or.not. He would aiso be responsible 
for damage done by collision to the 
car in storage by his employes. If 
the machine were damaged by an out- 
side party the owner would have to 
collect from him. In other words, a 
garage man can only be held respon- 
sible for his acts of negligence or the 
acts of his agents. Beyond this he is 
not responsible. 

In nearly every instance it is pos- 
sible to imagine the garage man would 
be responsible for the freezing of an 
automobile radiator or other parts of 
the cooling apparatus. In most cases 
it could be proven that this occurred 
because of the failure of the garage 
owner to exercise due diligence in the 
maintenance and care of the property 





é ; - | he knows, is asleep. 
Is he responsible for the freezing of | seceapticke yd year 





entrusted to him and his own property. 
This whole question hinges on the ex- 
ercising of due diligence by the man 
to whom the property is entrusted. 
Unusual and unforeseen circumstances 
sometimes arise which are entirely be- 
yond control. For instance, if the ra- 
diator had frozen last winter during 
the acute coal shortage because of the 
inability of the garage owner to se- 
cure coal, this situation could not be 
laid at the door of the garage owner. 
His inability to get coal was some- 
thing over which he exercised no con- 


| trol and was therefore not responsible. 


Any case must be decided with a sim- 
ilar line of reasoning. 


He that knows not and knows nor 
that he knows not, is a fool. Shun him. 
He that knows not and knows that 
he knows not is simple. Teach him. 

He that knows and knows not that 
Wake him. 

HE THAT KNOWS AND KNOWS 
THAT HE KNOWS, IS WISE. FOL- 
LOW HIM. 

Be one that knows and knows that 
he knows. Make the Dean Schedule 
your servant. Let THE NaTtionaL Un- 
DERWRITER send you its 16-page booklet 
about the Dean Schedule Correspond- 
ence Course. 





LIVE STOCK CIRCLES 


SALES TALK THAT GETS ORDER 





Featuring Protection to Farmers as 
One Form of Investment Insur- 
ance That Yields Returns 





Perhaps one reason why more live- 
stock insurance is not written can be 
found in the fact that the subject is 
very often unintelligently presented. 
The agent is somewhat inclined to so- 
licit the farmer for livestock insur- 
ance in much the same manner that he 
approaches him for his fire or wind- 
storm insurance. When he has fin- 
ished his explanation the farmer has in 
his mind only the thought that the 
agent is “trying to sell him something.” 
The thing has not been made to appear 
attractive or desirable, and is rejected 
not because the farmer has weighed 
the matter in the balance and decided 
unfavorably, but because the agent’s 
selling talk has not been thorough in 
its scope. 

Livestock insurance should first of 
all be presented as the one form of 
indemnity which is a certain and sure 
investement. Any farmer’s animals will 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
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THE KASKASKIA LIVE STOCK INSURANCE CO. 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 
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Insure Against Death From Accident or Disease 





WM. CROWNOVER, President 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 
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die—and the farmer will get his money 
back if he keeps the insurance in forge 
Over a period of years it is impossible 
for the insured to pay as much to the 
company as the company will pay to 
him. 

For instance take a farmer who owned 
a herd of 20 animals, and over a periog 
of three years has lost one animal 
each year. If a man so situated took 
out $100 of livestock insurance on each 
animal the premium each year for the 
entire herd would amount to $120, and 
if one animal a year died the net cost 
to the farmer would be $20. If fire and 
lightning insurance were carried that 
would reduce the premium $10 so that 
the actual cost to the assured under the 
circumstances would be one-half of 1 
percent. This calculation does not take 
into consideration the possibility 0 
serious disease or unusual losses which 
are sure to come in certain years, 





$8,830,204,000 in Live Stock 


WASHINGTON, D. C., Jan. 21.—Live 
stock on farms and ranges of the country 
on Jan. 1 was valued at $8,830,204,000 in 
an estimate made public today by the de- 
partment of agriculture. This is an in- 
crease of $546,006,000 over their value a 
year ago. 





Kaskaskia’s Annual Figures 


The Dec. 31 figures of the Kaskaskia 
Live Stock of Shelbyville, Ill, follow: 
Assets, $255,456; unearned premiums, 
$27,336; capital, $183,280; net surplus, $36,- 
314; premiums last year, $68,975; losses, 
$31,366. 





National Elects Officers 


DES MOINES, IA., Jan. 21.—The Na- 
tional Live Stock of Des Moines has 
chosen Dr. F. F. Parker of Des Moines 
as its new president, and W. I. Moon, 
vice-president; A. J. Pemberton was made 
second vice-president; H. H. Rosebrook, 
second vice-president, and S. J. Don Car- 
los, treasurer. The company did a splen- 
did business in 1918. 





Nebraska Live Stock 


The Nebraska Live Stock of Omaha, in 
its new annual statement, shows: Assets, 
$301,647; unearned premiums, $21,589; 
unpaid claims, $1,595; capital, $174,075; 
net surplus, $100,419. Premiums written 
were $49,412, and losses paid $12,994. 


When the fire policy is in the hands 
of the mortgagee, the mortgagor wants 
and should have a record. * Our form 
No.:331 gives it to him in official form. 
Send for a sample and prices. THE 
NATIONAL UNDERWRITER 








Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


the substantial interests of 


Organized. owned and managed by Michigan men. Backed by 
Michigan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 
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PEORIA, ILL. 


Western Live Stock Insurance Company 
CLiFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island. Pennsylvia. North Carolina, South Carolixa, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 








UNDERWRITING OFFICE 
1644 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


R. G. REYNOLDS, Secretary 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 











homa people. 





@ We are now ready to receive applications for agencies. 


OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 
@ An Oklahoma Company owned and managed by Okla- 
You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 


Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


"THE ORIGINAL Live Stock 
Insurance Paper—the first 
one to give attention to this 
important line of indemnity— 
the paper that has supplied 
agents with valuable informa- 
tion on the subject—the paper 
that has supplied companies wi 
a valuable service. 
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Casualty People Find It Necessary 
to Do Much Educational 
Work 


EMPLOYERS ARE OPPOSED 


Monopolistic Plan Does Not Appeal to 
People Who Desire Real Satis- 
factory Service 


Casualty men in combatting the cam- 
paign for state monopolistic workmen’s 
compensation insurance measures find that 
the most formidable factors with which 
they have to contend are the state federa- 
tions of labor. This is particularly true 
in Missouri and Illinois. The Illinois 
Federation, however, is interested in a 
new labor political party, which will 
probably be its undoing, so far as ac- 
complishing very much is concerned. 
As was announced last week, the 
American Federation of Labor decided 
not to ally itself with any special labor 
party, but to be non-political in its 
movements, taking advantage of the 
present parties. The sentiment in fa- 
vor of state monopolistic compensa- 
tion measures has gathered consider- 
able momentum, owing to being cham- 
pioned by labor. There will be great 
need of educational work on part of 
the insurance men and their organiza- 
tions. The weakness of such laws must 
be pointed out, and the people will have 
to be convinced that a state monopoly 
is undesirable. 


Employers in General are Opposed 


The favorable feature is the opposi- 
tion of most of the employing class. 
These men as a rule are opposed to the 
further encroachment of the govern- 
Ment on private business. They would 
Oppose the state control of almost any 
industry or activity, feeling that it is a 
dangerous procedure to allow such a 
doctrine to get a foothold. The em- 
ployers would be opposed to a state 
Monopoly of printing, for example, 
tven though by figures it could be 
shown that if the printing were done 
by the state, a large over-head expense 
tould be eliminated. 


Want Private Service 


Furthermore the employers are in- 
terested in the service that is given by 
Private companies. Many of them do 
tot like the governmental control of 
railroads, telegraph and telephone lines, 
elieving that they can get far more 
Satisfaction out of private ownership. 
wthermore, employers as a class, 
anid be opposed to a monopoly where 
fy would be subjected to a single 
(CONTINUED ON PAGE 25) 
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FAILURE OF GERMAN PLAN 


Report on the Communal Sick Fund of Koenigsberg in East Prusssa Brings Out the 
Glaring Weakness of Compulsory State Health Insurance—Long Continued 
Conflict With Medical Association 


BY DR. 


HE most conclusive and illumi- 
T nating document as to state com- 

pulsory health insurance is the 
annual report of the communal sick 
fund for the city of Koenigsberg, in 
East Prussia, for the year 1917. This 
fund apparently has at last reached a 
condition where the withholding of 
the entire truth is no longer possible, 
if a complete disaster is to be avoided. 
It is readily conceded at the outset that 
the whole policy of “holding out” has 
so reduced the vital resistance of the 
German people that the burdens upon 
the communal sick fund are attaining 
to extraordinary proportions. The re- 
sult is primarily attributed to the im- 
perative need of poor law support, dis- 
guised in the most reckless manner as 
“sick pay.” 


HE income from contributions dur- 

ing the two years, 1916-1917, was 
practically the same, but the expendi- 
tures on account of “sick pay” increased 
enormously, and comparing 1917 with 
1915, the proportionate rise was equiva- 
lent to 75 percent. The corresponding 
increase in the cost of medicines was 
only 35 percent and of institutional 
treatment 17 percent. The amounts 
paid out for medical treatment, etc., 
slightly decreased, or remained prac- 
tically stationary. The only explana- 
tion, therefore, advanced as to the rea- 
sons for the increase in the amount 
disbursed as “sick pay” is the apparent 
necessity of the people for some form 
of material assistance, considering 
their debilitated condition in conse- 
quence of the war. To meet the in- 
creased expenses, the maximum pro- 
portion of wages subject to assessment 
for contributions was raised from 4% 
percent to 6 percent. For the first 
time, the principle of graduating sick 
support according to the size of the 
family was introduced, the maximum 
being raised to 75 percent of the nor- 
mal wages earned. 


HE report relates in detail the bit- 

ter and long-continued conflict with 
the local medical association, involving 
practically every physician on the panel 
and made more or less subject to 
charges of wrongful practices, incon- 
ceivable outside of the German Em- 
pire. In an elaborate discussion of the 
evils of unrestricted free choice of 
physicians, details are presented which, 
if not a matter of official record, would 
be absolutely unbelievable. It is 
frankly conceded that the members of 
the fund seek physicians who are will- 
ing to prostitute their calling for the 
purpose of falsifying certificates on the 
basis of which sick support, medicines, 
and even articles of non-medical value 
can be secured. It is also held that 
honorable physicians, devoted to their 
practice and unwilling to yield to 
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wrongiul suggestions, have no oppor- 
tunity for advancement and material 
success. 


TATISTICS are presented for an en- 

tire decade showing the tendency to- 
wards an aggregation of practice in the 
hands of a few less scrupulous physi- 
cians, or, for illustration, in 1917 out of 
69 physicians, 15 carried on the major 
portion of the work, one physician in 
particular being designated who, be- 
ginning with a record of 703 patients 
in 1908, when he was paid an annual 
salary of 2,096 marks, increased his 
practice by 1915 to 2,285 patients, with 
the resulting increase of 9,708 marks. 
During the two years following he fur- 
ther increased his practice, but the med- 
ical society, on his account, as well as 
in behalf of every other physician on 
the panel, refused to furnish the com- 
munal sick fund with the details of 
earnings in individual practice for rea- 
sons obvious, but not disclosed. 


ECAUSE of this local conflict with 

the medical society, the communal 
sick fund presents a large amount of 
closely printed evidence which is so 
much more important, considering the 
rigid restrictions upon all publications 
in consequence of the shortage of paper. 
The report reveals in full detail the 
scandalous practices of physicians issu- 
ing certificates to patients never seen 
and filling out prescriptions or meeting 
requests for medical or other supplies 
obtainable through drug stores without 
any obvious medical necessity therefor 
whatever. In the case of one large es- 
tablishment investigated it was found 
that the young women were in the habit 
of sending in requests to one unscrupu- 
lous physician for facial soaps, cold 
cream, and even face powder, absorbent 
cotton and hair tonics. Instances were 
disclosed where they had subsequently 
resold medicated soaps for perfumery, 
most of the claims being for sunburn or 
slight skin affections. 


N LAMENTABLE contrast, the more 

serious cases did not receive proper 
attention, and even cases of incipient 
lung disease were treated in a manner 
bordering perilously near to malpractice. 
When these and other facts were brought 
to the attention of the medical associa- 
tion, fully supported by numerous affi- 
davits describing individual cases of 
wrongdoing, the commitfee on ethics of 
the medical society refused to take ac- 
tion or find its derelict members guilty 
of offenses which in any other country 
would be brought into the courts for 
proper adjudication. Under such cir- 
cumstances it is not a matter of sur- 
prise that out of 2,730 special cases of 
sickness investigated 782, or 28.6 per- 
cent, were found to be entirely fit to re- 
turn to work. Further investigations 
disclosed an additional 684, or 25.1 per- 
cent, able to return to work, leaving 
only 1,264, or 46.3 percent, as really en- 
titled to sick pay and medical treat- 
ment, the remainder being obviously 
malingerers, engaged in the dishonor- 
able practice of imposing upon the 
funds. It would be needless to further 
enlarge upon this evidence, which is 
wholly conclusive. > 


CASUALTY AND SURETY SECTION 





VIEWS ON FUTURE OF 
CONTRACT BUSINESS 


Surety Men Predict That Building 
Operations Will Not Resume 
Normal Immediately 


TO BE GRADUAL CHANGE 


Difference of Opinion Concerning Ef- 
fect Returning Soldiers Will 
Have Upon Wage Scales 


There seems to be quite a difference 
of opinion among surety men as to 
whether there is likely to be much 
contract bond business written during 
the next six months. Probably a 
majority are of the opinion that the build- 
ing trades are to be more or less inac- 
tive during the next half year. How- 
ever, the surety man who reaches the 
conclusion that there will be little or 
no building for the next six months 
and hence few contract bonds written, 
will make a mistake if this decision re- 
sults in the neglect of contract busi- 
ness entirely. There are a number of 
factors to consider, and while many 
speculations are being made at this 
time, it is nevertheless possible to fore- 
see that certain things now taking place 
will have an increasing effect upon the 
contract bond business as time goes on. 


Government Lending Aid 


For instance, there is evident the 
tendency on the part of the federal gov- 
ernment to lend assistance in road 
building work. During the past few 
years the goverriment has taken a great 
interest in the good roads movement 
and has done much to promote the 
cause. It is now observed that the 
government is more and more ready to 
come to the rescue of the municipali- 
ties, communities, or even sections of 
a state that seem unable to carry 
through a good roads project. While 
the war was on it was particularly no- 
ticeable that the government was ready 
to provide the funds where the contem- 
plated road had any military value. 


Inadequacy Seen 


The government seems to recognize 
that under unusual conditions, and 
where acute freight congestion occurs, 
the railroads are unable to handle ail 
of the traffic that presents itself. In 
order to move the freight without delay 
it is necessary to rely upon automobile 
trucks to carry their share of the load. 
In certain communities, particularly in 
the east, the automobile truck moves 
more merchandise than the freight car. 
Thus the government has been mani- 
festing a decided interest in the com- 
pletion of roads to which there is at- 
tached a military or trade value, with 
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the result that important road building 
projects will undoubtedly be carried 
forward with the minimum delay. 
There are several interesting opin- 
ions concerning general building. It is 
now more or less generally known that 
the government is making every effort 
to promote and encourage public build- 
ing of all kinds. The fact that this 
country has no well defined and thor- 
oughly worked out system of providing 
work for returning soldiers, such as in 
operation in England, has caused some 
criticism and has certainly accelerated 
the efforts of the government to rise 
to the occasion and see that returning 
soldiers do not join the ranks of the 
unemployed in large numbers. 


Encouraging Work 


To this end the government is send- 
ing representatives to various parts of 
the country, where public building was 
contemplated before the war. These 
men urge the various communities and 
municipalities they visit to carry their 
public building forward without delay. 
They present it as a semi-patriotic 
duty. They point out that unless there 
is some public building, many of the 
local beys. who joined the colors will 
return to find no jobs waiting for them. 
They appeal to the patriotism of the 
city fathers in the various localities and 
their activities are already resulting in 
the letting of many public building con- 


tracts. 
Freer With Public Money 


It should also be remembered that 
public funds are not so carefully taken 
care of as private bank accounts. The 
fact that material prices are high, and 
labor scarce, will not be so carefully 
weighed by the man in public office let- 
ting a contract, as they would be if the 
same man were acting in his own indi- 
vidual interest. A great deal of public 
building, therefore, will commence at 
once, irrespective of the high prices and 
the uncertainty of the labor market. 


Effect Exaggerated 


Those who are of the opinion that 
conditions in the building trades have 
become more or less stabilized point out 
that the returning soldier will not fur- 
nish so serious a problem, so far as the 
building trades are concerned, as many 
have been led to believe. When the war 
broke out, carpenters and other skilled 
workers were called from the large cities 
to the cantonments, camps and other 
points, where the government was under- 
taking large building operations. This 
resulted in a dearth of skilled workers in 
the large cities. When the war closed, 
all government operations for army pur- 
poses were stopped and the skilled work- 
ers returned to the cities where they 
came from. In many cities they are back 
on the job in almost full force. They 
are anxious to hold down their jobs, and 
know that they cannot go from one posi- 
tion to another so readily as they did 
before the war. They know also that 
with thousands of men being discharged 
from military service, their wages are 
more likely to go down than up. They 
are, therefore, anxious to have things go 
along on the present basis. 


May Lower Wage Scale 


If large number of men discharged 
from military service are unable to get 
employment, they will naturally have 
some influence in calling strikes. The 
skilled worker, the man necessary to all 
building operations, will be out of sym- 
pathy with the strike idea. He wants 
things to continue as they are. Further- 
more, no strike is of any consequence 
unless it is what is known as a sympa- 
thetic strike. That is, if a strike is 
called on one building operation, and the 
men working on other jobs do not strike 
out of sympathy, the original strike does 
not have any general influence. It is con- 
fined only to the one operation and does 
not affect the building trades as a whole. 
In the opinion of many, the only effect 
that the returning soldier will have on 
the building trade will be to force wages 
down, as he may be willing to supplant 





ANTED—Experienced man to take 
charge of Liability and Surety Depart- 

ment with large Brokers. State age, experi- 
ence salary desired, and if at present em- 
ployed give name of employer. Address 
93-F, care of The National Underwriter. 


LUCKETT IS MADE 
‘ASSOCIATION HEAD 


Annual Meeting of the Bureau of 
Personal Accident & Health 
Underwriters 


MAY REVISE HEALTH RATE 


Differences Over Uniform Policy Seem 
Irreconcilable and There Is No 
Hope for Agreement 


NEW YORK, Jan. 20.—The annual 
meeting of the Bureau of Personal Ac- 
cident & Health Underwriters was held 
last week, F. Robertson Jones was 
reelected secretary-treasurer. D. G. 
Luckett, secretary United States Cas- 
ualty, was elected chairman, suc- 
ceeding William Bro. Smith of the 
Travelers. The Travelers succeeds the 


General Accident as a member of the 
governing committee which now con- 
sists of Aetna Life, Continental Cas- 
ualty, Columbian National Life, Royal 


Indemnity, Maryland Casualty, Na- 
tional Casualty, Globe Indemnity, 
Travelers. 


The Equitable Life, on its entry into 
the health and accident field, has be- 
come a member of the Bureau, as have 
also the Reliance Life and the Inter- 
state Life & Accident of Chattanooga. 


Differences Over Uniform Policies 


The matter of the adoption of revised 
health and accident policies, to which 
has been given much time and thought 
during the past year, is for the present 
at a standstill. There seem to be 
irreconcilable differences of opinion 
which may make any joint action in the 
near future impossible. 

There are those who maintain that 
increases in premiums on accident poli- 
cies should apply to renewals as well 
as to new business, and to these are 
opposed those underwriters who main- 
tain that the loss ratio on accident 
business does not warrant any increase 
of premiums on renewals of this class 
of business now in force. 


Health Insurance 


This difference of opinion regarding 
the accident business does not,. how- 
ever, prevail as regards health insur- 
ance. Here the companies seem as one 
in agreeing that the loss ratio on health 
insurance, greatly aggravated as it has 
been by losses due to influenza, re- 
quires increases in premiums not only 
on new business but on renewals as 
well. 

The committee of five of the “Com- 
mittee of Fifteen” has been continued 
by the Bureau, and will continue its 
work of policy. revision. If, as now 
seems probable, concerted action can 
not be secured on the accident ques- 
tion, the chances seem good that action 
can be had on the health question, and 
with this as a starter in time the differ- 
ences of opinion on the other questions 
may yet be solved to the satisfaction 
and benefit of all. 








the present workers at a lower wage in 
order to get a job. 

Increased activity in the building 
trades will make itself manifest gradu- 
ally. It is certain that men of capital 
will not erect what are known as invest- 
ment types of buildings at prevailing 
prices. General building, therefore, will 
not go forward until there is a further 
decline in material prices. However, 
there is no doubt but that the market 
will pick up gradually, and it will, there- 
fore, be necessary for surety men to 
keep an eye open for contract busi- 
ness. If the field is ignored entirely and 
the surety man allows himself to get 
out of touch with conditions, when the 
market does finally open up he will not 














be in a position to corral the business. 


CARL H. PAGE EXPLAINS 
CHECK ALTERATION BOND 





Department Head of National 
Surety Company Outlines Chief 
Features of Coverage 


IS VALUABLE SIDE LINE 


Newer Forms of Business Must Be 
Pushed to Offset Inactivity in 
Building Lines 


At the recent conference of managers 
of the National Surety in Chicago, Carl 
H. Page, head of the company’s check 
alteration bond department, gave a very 
interesting talk on this form of in- 
demnity. Mr. Page said that the in- 
activity in some of the other surety 
lines makes it necessary for the casu- 
alty agent to give more of his time to 
some classes of business which have 
been more or less ignored. 

Market Now Exists 


Mr. Page said that the market for the 
sale of check alteration bonds has been 
created by the salesman of check pro- 
tecting machines. Over 80 percent of 
the business houses of the country now 
own and use check writing and protect- 
ing machines. These firms have been 
sold the check protecting idea, realize 
the necessity of in some way protect- 
ing their commercial paper, and the 
check alteration bond offers the only 
absolute protection. 


Bond Covers Fully 


The check protecting machine pro- 
tects only the amount of the check. it 
does not guarantee that the payee’s 
name will not be changed. There are 
four things to be protected on a check, 
viz., serial 


number, payee’s name, 
amount, and date. The check protect- 
ing machine safeguards only the 


amount of the check. ’ 
Assured Cannot Lose 


The check writing machine, Mr. Page 
said, is comparablt to the watchman 
guarding a big building in the down- 
town district. He uses every precaution 
that he can, but if thieves enter the 
building and take away some of the 
valuables, he does not guarantee their 
return. ‘Neither does the manufacturer 
of a check writing machine guarantee 
the return of the money lost because of 
a check’s alteration. The check altera- 
tion bond does. It protects absolutely 
the insured against alteration or manip- 
ulation and guarantees the return of 
the amount lost. 


Alteration Not Difficult 


Mr. Page submitted several speci- 
mens to show the methods used in 
altering checks. He pointed out that 
so-called safety papers are ineffective 
and can be changed by the experienced 
crook. He explained the process by 
which perforated checks are altered and 
raised. He showed just what process 
the crook uses in altering a check. He 
said that anything printed on a check 
can be removed with a neutralizing 
agent. 

It has been ruled by the United 
States supreme court that “the drawee 
(bank) can be held only to know the 
signature of the depositor, and not the 
hand writing of the body of the check, 
and money paid in good faith and with- 
out negligence on an altered check may 
be recovered by the bank.” It has been 
ruled in several cases of this kind that 
the bank is not responsible for a check 
being raised if in the ordinary course 
of business there is not evidence of the 
check haviug been altered or tampered 


test every check that comes into its 
possession. 


Broad Coverage Granted 


The coverage is very liberal in com. 
parison with the premium—$5 a thoy. 
sand. There are no restrictions ag to 
the number of checks written, or the 
amount of the checks, or the number 
of bank accounts. Until recently it has 
been impossible to insure cash in the 
bank, which is what a check alteration 
bond does. The accumulation of yearg 
might be swept away in a moment, ang 
under circumstances which make the 
recovery of the money and the punish. 
ment of the criminal almost impossible, 


Striking Argument 


The compelling argument for the gale 
of check alteration bonds is containeg 
in the following: “The banking laws are 
such that the man who draws a check 
is protected only in the signature ang 
not in the body of the check. For in. 
stance, if a check signed by William 
Morris for $5 has been raised to $500, ang 
the signature has not been altered, Mr, 
Morris is the person who loses the $495, 
and not the bank, when the check jg 
cashed for $500. However, if the sig. 
nature has been changed and the bank 
paid the money on the check, then the 
bank is liable.’ 

Check alteration bonds furnish the 
surety agent with the means of build- 
ing up a profitable business, upon 
which the renewals are good. With the 
uncertain and unsettled conditions in 
some branches of the surety business, 
it is necessary for agents to give an 
increasing amount of attention to some 
of the smaller side lines. Check altera- 
tion bonds constitute a rather unique 
and unusual form of coverage for which, 
through the check protecting machine 
concerns, there has been created a real 
demand. 


Warfield Denies the 


F. & D. Report 


President Edwin Warfield of the Fi- 
delity & Deposit requests Tue Na- 
TIONAL UNDERWRITER to state that there 
is absolutely no truth in the report 
that negotiations are either pending or 
contemplated for a merger of the Fi- 
delity & Deposit with any other com- 
pany or for the acquisition by any 
other company of the control of the 
Fidelity & Deposit. Such rumors have 
been going around during the last few 
weeks, but President Warfield says 
that the denial can be made just as 
emphatic as possible. The Fidelity & 
Deposit is one of the leading surety 
companies of the country, has a splen- 
did organization, and is rendering fine 
service. It retired from workmen's 
compensation and the various casualty 
lines, except burglary, believing that its 
forte was in the surety end of the busi- 
ness, 


Globe Indemnity Officers 


NEW YORK, Jan. 20—At the annual 
election of the Globe Indemnity, A. Dun- 
can Reid was elected president to suc- 
ceed Henry W. Eaton, recently retired as 
United States manager of the Liverpool 
& London & Globe. Hugh R. Loudon, 
United States manager of the Liverpool 
& London & Globe, was elected vice- 
president. Frederick H. Kingsbury, gen- 
eral superintendent, has been elected sec- 
retary. Harry Furze was made treasurer, 
and William A. McCaffrey, general super- 
intendent. Mr. McCaffrey has been head 
of the liability department, and for 4 
number of years was general manager 
of the New Amsterdam Casualty. Mr. 
Furze has been the comptroller of the 
company and was fermerly chief ac- 
countant at the head office of the Ocean 
Accident. Mr. Kingsbury formerly was 
secretary of the Pennsylvania Casualty, 
and later was executive superintendent 
of the United States Casualty. Mr. nee 
was formerly executive superintendent 0 
the Ocean and is regarded as a Very 
strong man. 





WANTED—Manager Automobile Dept. 
Casualty General Agency. Must be a 
Producer. Give particulars regarding 
experience and salary expected. Address 
92-E, care The National Underwriter. 

















with. A bank cannot be required to 





siiaaintaaae 





NATI 


Confer 
Dis 


A cc 
Nation 
tral w 
cago, . 
the co! 
It has | 
one bi 
office | 
compa 
holdin; 
felt the 
countr 
and th 
these : 
in othe 























January 23, 1919 





THE NATIONAL UNDERWRITER 


CASUALTY 25 





_—_ an 


CONVENE IN CHICAGO 


NATIONAL SURETY MEN MEET 





Conference of Managers Devoted to 
Discussion of Present Problems 
and Opportunities 


A conference of the managers of the 
National Surety Company in the cen- 
tral west was held last week in Chi- 
cago, E. A. St. John, vice-president of 
the company, presiding at the meetings. 
It has formerly been the custom to hold 
one big annual convention at the home 
office in New York, but this year the 
company is trying the experiment of 
holding regional conferences. It is 
felt that managers in one section of the 
country have much the same interests, 
and the same problems to solve, and 
these sectional gatherings will be held 
in other parts of the country this year. 

Must Seek New Avenues 


Mr. St. John urged that more atten- 
tion be given to the various surety 
lines other than contract bonds. He 
said that a period of perhaps six months 
of inactivity is anticipated in the build- 
ing line and that surety men must seek 
other sales avenues in order to keep 
up to former record. He said that 
burglary insurance presented a particu- 
larly profitable field and that fidelity 





business, including bankers’ blanket 
bonds, had been more or less neglected 
by the agent who has been accustomed 
to writing contract business. 


Opportunity in Burglary Field 


Russell A. Algire, director of sub- 
agencies and manager of the burglary 
department, said that there had never 
been such an opportunity for burglary 
business as now presents itself. He 
explained that there was considerable 
unrest among the laboring element, 
which was in a large measure responsi- 
ble for the great wave of crime that has 
swept across the country this winter. 
Burglary insurance is most necessary 
in times of uncertainty such as these, 
and although undesirable conditions 
exist in certain sections of the country, 
this very situation should be made to 
count by the burglary soliciting agent. 

John L. Mee, assistant superintendent 
of agents, talked on the value of the 
various surety lines, emphasizing par- 
ticularly the importance of taking ad- 
vantage of tips and leads that may be 
found in the daily newspapers. 


Talk by Carl H. Page 


One of the most interesting talks was 
given by Carl H. Page, head of the 
check alteration bond department. Mr. 
Page said that this branch of the com- 
pany’s business had received but scant 
attention from the agency force, chiefly 
because a majority of agents seemed to 
feel that there was no market for this 
form of coverage. He said that 80 percent 
of the business houses of the country 
have purchased check protecting ma- 





check protection idea. They are then 
real live prospects for check alteration 
bonds. He outlined the advantages of a 
check alteration bond over a check pro- 
tecting machine, and his talk was so 
convincing that when he finished 14 of 
those present voluntarily handed him 
their own personal applications for a 
bend. 

A talk on salesmanship was given By 
F. H. Lord, executive representative of 
the company, who has been spending 
most of his time recently in Michigan, 
specializing on burglary business. The 
National Surety had a big year in 1918. 


Lime Association Contract 


NEW YORK, Jan. 21.—One of the 
prominent casualty companies is draft- 
ing a blanket policy under which it is 
planned to assume the liability hazard 
of any or all of the companies belong- 
ing to the Lime Association, an organi- 
zation made up of the leading manufac- 
turers of commercial lime in this coun- 
try. An explanation of the form of con- 
tract and the rates charged thereunder 
will be made at the annual meeting of 
the Lime Association on Feb. 12-13. 


Moves to Insurance Exchange 


The Cook county branch of the Chi- 
cago Bonding has been moved from the 
home office to 1409 Insurance Exchange, 
telephone Wabash 1620. B. L. Heath, 
assistant secretary, is also in active 
charge of the company’s Cook county 
and Illinois business. C. C. Kemp has 
resigned as general agent for the com- 
pany, with headquarters in the Insur- 
ance Exchange. Mr. Heath has built up 
a fine business for the company in Cook 
county, but for some time has felt the 


chines of some sort, and because they | necessity of being in closer touch with 


have done so must have been sold the 


the brokers, and by locating in the In- 





surance Exchange building, will be able 
to render better service. * 


LABOR ELEMENT FOR 
THE STATE SCHEME 


(CONTINUED FROM PAGE 23) 
price fixing body, and where competi- 
tion would not enter in any way. The 
sentiment prevails that an arrangement 
of this kind would result in arbitrary 
action, indifference and lack of respon- 
sibility. 

Employes and State Monopoly 

It is natural that the employes should 
favor state monopoly, because they 
feel that a state political body will cater 
to the labor votes, by being as liberal 
as possible. In other words, the em- 
ployes know that a state industrial 
commission or accident board will deal 
with them far more liberally than if 
they had to deal with an insurance com- 
pany. The insurance company would 
deal with the case strictly on its merits. 
The industrial boards would not care 
to antagonize union labor. The em- 
ployers for the most part contend that 
a state workmen’s compensation mo- 
nopoly would result in the building up 
of a strong political machine in the 
way of extra employes, and they con- 
tend that all such activities should be 
removed from politics. The labor ele- 
ment naturally is strong and the insur- 
ance people must recognize it and edu- 
cate the people against the state insur- 
ance plan. 





EMORY H, ENGLISH JOEL TUTTLE 
President Secretary 





CAPITAL ONE MILLION DOLLARS 


Paidin Full and Deposited in Securities 
with Insurance Department of Iowa. 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-BYRNE-BRUNER AGENCY CO., Genera Agents 
Pierce Bldg., ST. LOUIS, MO 
BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg, MINNEAPOLIS, MINN 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 











MERICAN LIABILITY 
COM PANY 


SPECIALISTS !n MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 


, W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG.. CINCINNATE, Q. 
J $100,000.00 INSURANCE DEPT, DEPOSIT _’ 








VIRGINIA COMPENSATION 


now be made at this 
RL for 
: neattutual Bidg.. Richmond, Va, f 
Territory—Virwinia’ North Careline 











General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 

A Michigan Company for Michigan People 

Live Agents Can Secure 

Up-to-Date Policies 


Liberal Contracts 
WRITE US 


ELMER H. DEARTH ' 





President 











-The Sign 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


FRIER & HUGGINS......... 
Cc. ¢. ROTHIER & COMPANY 








OF LONDON 
Head Office, Chicago 
F. W. LAWSON, General Manager 


of Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


ENGLAND 


CONKLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY............Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 
RAYMOND & RAYMOND ws weenendedsacececugeea General Agents, Southern Michigan, Journal Bldg., Detroit 


ipacuual General Agents, West Virginia, Board of Trade Bldg., Wheeling 
..Gen, Agts., Northeastern Ohio, 337 Superior Avenue, N. W., Cleveland 
jen, Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 

HANSEN & ROWLAND, Ine. . Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bidg., Seattle 
BD See Gen. Agts., Lucas o.. Produce Exch. Bldg., Toledo, Ohio 

NOY. ccc cccccccccccccsccccccccecs st. i i 


Agts., Savings Bldg., Lima, Ohio 





We are issuing a Policy for 


BUSINESS and 
PROFESSIONAL 
WOMEN 


that is designed to meet the 
needs of this fast-growing 
business. Agents who are 
devoting time to it find it a 
WINNER 


For Particulars Address 
Home Office 


[nter-(Qjcean Casualty Company 
CINCINNATI, OHIO 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 





























with the January issue. 


Lincoln Inn Court Bldg. 
CINCINNATI 








TWELVE BRIGHT SPOTS 


B. HARRINGTON, the accident man, of Bowling Green, Ky., 
I writes to The Casualty Review: 

* for a year’s subscription to The Casualty Review beginning 
i If the future numbers equal the December 
copy sent me I will have found the magazine so long sought for, and 
the only fault I can find is that it is not a weekly magazine. 
ing forward to twelve bright spots on the calendar of 1919, Iam, etc.”’ 


THE CASUALTY REVIEW 


1362 Insurance Exchange 
CHICAGO 


“Enclosed check for $1.00 


Look- 


Wulsin Bldg 


le 95 William St. 
INDIANAPOLIS 


NEW YORK CITY 




















Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 
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NEWS OF COMPANIES 
MARYLAND CASUALTY REPORT 


President Stone Gives a Very Good 
Account of His Stewardship 
During the Year 


President John T. Stone of the 
Maryland Casualty has submitted his 
financial report for the year, showing 
net premiums, $15,769,443; total cost of 
securing business $3,229,845; total ac- 
quisition and administrative cost, 
$4,201,103; total taxes being 3.33 per- 
cent of the premium, $525,416; inspec- 
tion and improvement service, $343,441; 
investigation and adjustment service, 
$828,542; medical service, $760,220; 
claims, $4,879,667; total cost of direct 
service to policyholders, $6,811,870; 
balance on underwriting account, 
$4,231,054; income from investments, 
$510,556; net earnings, $4,741,610. 

The big increase in net earnings 


shows large increase in premiums, but : 


the normal loss ratio has not been 
reached. The policies must be carried 
through to maturity before the ulti- 
mate net profits can be figured. 


Net Increase in Premiums 


The accident and health premiums 
are not included in the Maryland Cas- 
ualty premium account for 1918, 
although they were in 1917. Its net 
premiums in 1917 were $12,510,300, in- 
cluding $1,234,505 accident and health 
business. The large increase in pre- 
miums is due chiefly on matured work- 
men’s compensation and liability poli- 
cies. The required increase in premium 
reserve was $538,297. The total net 
premiums on workmen’s compensation 
and liability in 1918 were $10,559,398, 
an increase of $3,843,251 over 1917. 


Addition Made to Reserves 


An addition of $2,804,350 was re- 
quired as of Dec. 31 on claims reserve 
from these classes. This brings the 
total compensation and liability claim 
reserve to $5,294,343. President Stone 
said that notwithstanding this large re- 
serve the company has added $250,000 


to its voluntary additional reserve, 
making it a total of $500,000. The 
claims reserves for other classes 


amount to $153,670. This is a decrease 
over the preceding year, due to the re- 
insurance of the entire accident and 
health department in the Maryland As- 
surance and the adjustment of a num- 
ber of bonding claims. President Stone 
says the 'year has been a favorable one 
for the bonding department. 


Addition to Surplus 


The company transferred $500,000 
from surplus to capital during the year, 
making the capital $2,000,000. The div- 
idend of 20 percent was maintained, the 
amount being drawn from the interest 
account. After taking care of all the 
reserves and dividends there has been 
$523,448 added to surplus. The New 
York City business of the company last 
year reached $2,207,958 in premiums. 


Maryland Assurance 


The Maryland Assurance was launched 
a year ago under the auspices of the 
Maryland Casualty, which holds 60 per- 
cent of the capital stock. The Mary- 
land Assurance writes life, accident and 
health. The assets of the Maryland 
Casualty are now $16,548,203; capital, 
$2,000,000; premium reserve, $5,748,601; 
net surplus, $2,021,086. President Stone 
has given an excellent account of the 
interests entrusted to him. He is one 
of the great executives of the country 
and his company has had a remarkable 
growth. 

* * ok 

United States Fidelity & Guaranty.— 
At the annual meeting of stockholders 
held Jan. 20 President John R. Bland 
submitted his annual report. The share- 
holders re-elected all the retiring direc- 
tors and added three new members to 
the board, as follows: Ralph Crewd, of 





the legal firm of Sherman & Sterling, 
New York; Frank Hawkins, president 
Third National Bank, Atlanta, Ga., and 
Joseph R. Kraus, vice-president First 
National Bank, Cleveland, Ohio. The 
board elected President Bland and the 
other officers. President Bland’s report 
shows that net premiums written dur- 
ing the year totaled $16,278,412; interest 
received from investments, $517,955; net 
income, $3,385,216, distributed as fol- 
lows: Carried to claim reserves, $2,612,- 
411; carried to commission and other 
reserves, $209,247; net gain, $1,232,935; 
decrease in market value of stocks and 
bonds, $298,731; dividends, $450,000; in- 
crease in surplus totaled $404,255; sur- 
plus as of Dec. 31, $2,922,644. President 
Bland explained that the investments 
owned yielded upon actual calculation 
for the present year an income of $605,- 
630, and if there is included the securi- 


ties purchased since Jan. 1, together 
with the bonds of the fourth Liberty 
loan, the final payments on which are 


to be made Jan. 30, the income will 
amount to $695,132. Over and above the 
income from investments of $695,132 the 
annual statement shows an underwriting 
profit from the business of $655,673 after 
paying all expenses and losses and pro- 
viding for all reserves. 

* * xX 
Business Men’s Accident, Kansas City 
—Jan. 1 figures show 74,296 policies in 
force, a gain of 5,843 for the year; in- 
demnity claims paid in 1918 of $407,668 
and total claims paid since organization 
of $1,715,549. The total income for last 
year was $821,752 and cash assets from 





Jan. 1 amount to $475,000, a gain of 
$100,000 over the preceding year. More 
than $100,000 was paid out for influenza 
claims in ten weeks’ time. 

* * * 

Interstate Surety Co.—The new annual 
statement shows: Assets, $181,467; un- 
earned premiums, $31,745; claims, $7,000; 
capital, $108,250; net surplus, $26,027. 
Premiums written on fidelity, surety, 
plate glass and burglary were $64,893 and 
losses paid $5,772. 

. * * X* 

Iowa State Traveling Mens, Des Moines 
—The annual statement shows amount of 
cash and securities on hand, Jan. 1, of 
$145,641, as compared to $126,269 a year 
ago. The association received $439,220 
in assessments and reinstatements, $53,- 
519 in dues, and a total income of $513,- 
064. The disbursements totaled $493,692, 
this being $411,340 for claims, $79,259 for 
general expense, and $3,094 for refund. 


Hamilton Sues for Libel 


COLUMBUS, O., Jan. 20.—John L. 
Hamilton, president of the American 
Guaranty of this city, has filed suit for 
$100,000 damages against Beman Thomas 
of Columbus, John M. Martin and John 
McDonald of Jackson county. He 
charges them with having issued and 
published libelous statements concern- 
ing him as an officer of the guaranty 
company and of the Equitable Sureties 
Company. It is alleged they maliciously 
sent out letters to stockholders stating 
that the “officers have wrongfully used 
and dissipated $100,000." Mr. Hamilton 





——— 
denies the statements and says that 
everything done by the officers of the 
two corporations has been authorizeg 
by not less than 96 per cent of the 
stockholders and that the alleged state. 
ments were made for the purpose of 
discrediting the officers among the 
stockholders. 





When Insurance Takes Effect 


ST. LOUIS, MO., Jan. 22—According to 
a ruling of Judge Manville Hogan of the 
St. Louis circuit court the liability o¢ 
insurance companies dates from the 
signing and not the delivery of the pol. 
icy, or the payment of the first premium, 
This was given in preemptory instrue- 
tions given a jury in a suit against the 
Fidelity & Casualty. A verdict of $2,009 
against the company was rendered, The 
suit was one instituted against the com. 
pany by a Mrs. Henshaw, who was killeq 
in an auto accident. The _ evidence 
showed that her policy for $2,000 had 
been delivered at her place of business 
on the day preceding her death, but had 
not been received by her. 


Will Resume Plate Glass 


The London & Lancashire Indemnity 
will resume writing plate glass in the 
Pacific coast field. The company formerly 
wrote this line, but discontinued it when 
it retired from the casualty business a 
few years ago. Charles A. Prevost has 
been appointed superintendent of the 
surety department of the London & Lan- 
eashire Indemnity at San Francisco. 














“Sale: Water-Damaged Shoes 


and 


Silk From the Store of 


A sign that means dollars to the good for many 
women and many dollars to the bad for one 
man, unless, before the water ran wild, he pro- 
tected his investment with Sprinkler Leakage 
and Water Damage Insurance in the Maryland 
Casualty Company of Baltimore. 
anties give the Policyholder Complete Pro- 
tection from Loss Caused by Water; 
largely reduce the chance of water accidents by 


means of Thorough Mechanical Inspections. 


Maryland Casualty Company 


THE TOWER 


Baltimore 


These guar- 
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LABOR INFLUENCE Howard served in the Spanish-Amer- 
Diuty wei ‘restiee that the ican war in battery A, ist Connecticut 


strongest force they will have to com- 
bat in state legislatures is the union 
labor influence, which in many states 
is throwing itself strongly in favor of 
state monopolistic workmen’s compen- 
sation insurance. The state federations 
of labor are back of some bills giving 
the states a monopoly of compensa- 
tion insurance on the ground that there 
should be no profit in indemnity of this 
kind. This tendency has been accentu- 
ated by the report of the committee on 
reconstruction of the AMERICAN Ferp- 
ERATION OF LABor, which has adopted a 
program, approved by the executive 
council of the federation. There is a 
decidedly governmental ownership at- 
mosphere to these pronouncements. 
Regarding compensation, the platform 
provides for the extension of compen- 
sation laws to provide more adequately 
for those incapacitated by industrial ac- 
cidents and disease, and state insurance 
to supplant private insurance. In other 
words, the federation would eliminate 
private companies so far as compensa- 
tion is concerned. The insurance fra- 
ternity is deeply indebted to President 
Enson S. Lotr of the Uwnitep States 
CasuaLty, for his courageous address 
in St. Louis recently, in. which he 
summed up the strongest arguments 
against state insurance. 


WRITING SURETY BONDS 

THE manager of one of the surety com- 
panies was asked the other day as to his 
opinion of the main difficulties of secur- 
ing business in medium-sized and smaller 
towns. He said that most of the agents 
in these towns will not study the business. 
The writing of fire, tornado and other 
lines of property insurance is compar- 
atively simple. No application has to 
be made out and the daily report to the 
company is not complicated. 

Before a surety company will pass on a 
bond it requires considerable information. 
The agent must make out an application 
and see that a number of questions are 
answered. He must make a personal in- 
vestigation and give more or less infor- 
mation that he secures in order that the 
underwriter may pass judgment on the 
person being bonded. 

Local agents seem to take it for granted 
that the surety business is beyond under- 
standing, and they do not give it the 
thought that they should. There is no 
cleaner business for an agent to handle 
than surety bonds. It simply requires 
study, thought and more attention than 
8 given to the business now. There is 
much undeveloped surety bond business 
Mevery community. At the present agents 
in smaller places do not actually solicit 
it. They write it as it comes to them. It 
would seem that here is a line of activity 
along which an agent could travel with 
great profit to himself because competition 
‘Snot so strong. It would pay an agent 
N every community to list up the various 
Prospects for surety bonds, master his 


business, marshal the facts and go after 
applications, 








PERSONAL GLIMPSES OF CASUALTY MEN 

















H. C. Mitchell, vice-president and 
general manager of the Commercial 
Casualty of New Jersey, has resigned 
and is succeeded by J. H. Shale, 
treasurer. Mr. Mitchell was formerly 
assistant auditor of the Maryland Cas- 
ualty and was appointed resident man- 
ager in Buffalo, and then went to New 
York City, where he was connected 
with the Aetna Life in its accident and 
liability department. Mr. Shale was 
elected treasurer in 1915. Prior to that 
he had been claim manager of the 
General Accident in its United States 
branch. He went with the Commer- 
cial Casualty in 1912, and has taken 
general charge of its claim department 
in addition to being treasurer. Mr 


J. H. SHALE 
Elected Vice-President and General Man- 
ager of the Commercial Casualty 


Shale is a strong man of ripe experi- 
ence, who has won his spurs by good, 
hard work and intelligent effort. 

Mr. Mitchell will enter the general 
insurance business at Philadelphia, as- 
sociating himself with Joseph A. 
Brady, who has been in charge of the 
Philadelphia branch office of the Com- 
mercial. This firm will represent the 
Commercial Casualty in ¢astern Penn- 
sylvania and southern New Jersey. 


Cc. W. Feigenspan continues as presi- 
dent of the Commercial, E. C. Feigen- 
span as vice-president and W. Van Win- 
kle as secretary. 

The Philadelphia field is one of the 
most desirable in the country, reaching, 
as it does, west to Harrisburg and east 
to the Trenton line, and harboring many 
of the great manufacturing industries of 
the country. 

Mr. Mitchell has been a large factor 
in the upbuilding of the Commercial 
Casualty and his efforts were unstintedly 
praised at a dinner given him by his 
associates prior to his retirement from 
his official post. 

Joining the company at its organiza- 
tion he has practically outlined all its 
broad policies, established its agencies 
and stimulated its business. In enter- 
ing the agency field he sees opportunity 
for added income and will undoubtedly 
obtain his objective. 

Mr. Shale, the new general manager, 
who has been with the company for 
seven years, is a lawyer by profession 
and has specialized on claim adjust- 
ment, in the handling of which he has 
been remarkably successful. In appre- 
ciation of his work for the company he 
was elected its treasurer in 1914, his 
further advancement to the general 
managership following as a matter of 
course. 











Under Mr. Shale’s administration there 
will be no marked change in the general 





policy of the Commercial Casualty. Its 
present field will be intensively culti- 
vated and every effort made to do a 
profitable rather than a large volume of 
business. 

With a capital of $250,000, assets of 
$3,250,000, a net surplus of $400,000 and 
a premium income of $2,500,000, the Com- 
mercial Casualty has made a firm place 
for itself in the casualty underwriting 
world. 


_H. A. Luther has been elected second 
vice-president of the North American 
Accident and will be located at the 
head office at Chicago. Mr. Luther 
has been stationed in New York in 
charge of the group department of the 


H. A. LUTHER 
Big Business Booster Made Second Vice- 
President North American Accident 


company. Arrangements have been 
made so that the group business in the 
east will be handled by another man 
and Mr. Luther will look after the 
business at Chicago. In addition he 
is the head of the agency department 
and is out with one of his old time 
“Naaic” bulletins. He says that he is 
“back here for and with the same old 
purpose—another million.’ Mr. Lu- 
ther will stimulate agents and this 
week is in Cleveland. 

B. L. Heath, superintendent of the 
Illinois and Cook county department 
of the Chicago Bonding at the home 
office, is conducting a school for em- 
ployes in his department, going over 
with them the 








field artillery, while he was a student 
at Yale. 

Emory H. English, president of the 
Iowa Bonding & Casualty of Des Moines, 
has been notified that his son, Ensign 
Ehlers H. English, has reached Phila- 
delphia abroad the U. S. S. Plymouth. 
The boy was in France at last preceding 
accounts. 


American Surety Changes 


NEW YORK, Jan. 20.—A foreign de- 
partment, in which the foreign business 
of the American Surety will be handled, 
has been created and placed in charge of 
J. W. Mason, vice-president. William M. 
Tomlins, Jr., vice-president, has been ap- 
pointed successor to Mr. Mason as head 
of the middle underwriting district, and 
will continue as a member of the under- 
writing committee. 

. J. Parry, vice-president, has been 
appointed successor to Mr. Tomlins as 
the vice-president in charge of burglary 
insurance department and reinsurance di- 
vision. 

M. L. Jenks, for many years manager 


| of the Chicago branch, has been elected 
; Vice-president and will have charge of 
{ the development of the company’s busi- 
| ness in the New York metropolitan dis- 
| trict and general supervision of the met- 
| ropolitan branch. 


John McIntyre, who has been in the 


employ of the company for many years, 


and in the Brooklyn branch office since 
July 13, 1912, has been appointed man- 
ager of the Rochester, N. Y., office, suc- 
ceeding Elmer E. McDonald, who resigned 
from the service. 


Bosworth Made President 


Charles J. Bosworth, resident manager 
for the Fidelity & Casualty in San Fran- 
cisco, was reelected president of the 
Plate Glass Association of California at 
the annual meeting. F. M. Cotter, Royal 
Indemnity, was again chosen as vice- 
president, and Guy C. Macdonald was re- 
turned to the office of secretary-treas- 


urer. The executive committee elected 
for the coming year comprises R. E. 
Hopps, Metropolitan Casualty; W. L. 


Archibald, Aetna Casualty & Surety, and 
W. H. Herzer, Lloyds Plate Glass. 


Falvey With the Continental 


J. J. Falvey, in charge of the burglary 
and plate glass department of the Trav- 
elers Indemnity, in Chicago, resigned to 
go with the R. W. Hyman & Co., to take 
eharge of the burglary department of 
that firm, it being the Chicago manager 
of the Continental Casualty. Mr. Falvey 
has had a fine experience. 


Steiner Is Made Assistant 


W. W. Steiner, who has been connected 
with the Chicago office of the American 
Surety for a number of years as solicitor, 


| has been made assistant manager, follow- 


various lines of busi- | 


ness which the company writes, telling | 


how it is handled, and giving them sug- 
gestions as to how they can facilitate 
their work. 


Lieut.-Col. James L. Howard has re- 
turned from service with the American 


Expeditionary Forces in France and | 


has resumed his duties as secretary of 
the Travelers. 
in October, 

mand of the 10ist machine gun bat- 
talion. He took part in many impor- 
tant engagements. In August he was 
commissioned lieutenant-colonel and on 
Nov. 6 he was promoted to the general 
staff as assistant chief of staff of the 
26th division. In the second battle of 
the Marne he was wounded and at the 
attack of Marcheville he was cited for 
extraordinary heroism and received the 
distinguished service cross. Lieut.-Col. 


He was sent to France | 
1917, as major in com- | 


ing the promotion of Manager M. L. Jenks 
to the head office as vice-president. J. L. 
Maehle, assistant manager at Chicago, as 
already announced, succeeds Mr. Jenks as 
manager. 


St. Louis Situation Demoralized 


NEW YORK, Jan. 22—Since rates up- 
on automobile liability insurance were 
thrown open in St. Louis two weeks ago, 
the situation in that city has become 
more or less demoralized and threatens 
to spread throughout the middle west. 
Company managers are exercised and 
are meeting today in an effort to devise 
ways and means for correcting the evil. 


Object to Rate War 


ST. LOUIS, MO., Jan. 22—Many of the 
Missouri agents are stirred up over the 
automobile liability rate war. They re- 
gard it as a fight among the companies, 
and do not relish having their business 
shot to pieces. Some of the Kansas City 
agents visited St. Louis this week to 
discuss the situation with the agents in 
the latter city, and then went on to New 
York to confer with the companies, hop- 
ing to get some adjustment. Many of 
the agents feel that this rate war should 
not have been inaugurated. 
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ENCOURAGE SALESMEN 


BUSINESS IS MUCH BETTER 





Companies Report That Their Men Are 
Getting Many New Applications 
These Days 





Companies writing accident and 
health business report that the last 
four or five weeks have witnessed a 
wonderful stimulation in that line. 
During the time that men were being 
drafted the accident and health busi- 
ness was the one line receiving the 
hardest hit. Men of military age were 
prone to give up their policies on the 
ground that they did not know what 
the future had in store for them. Then 
men went into training camps or were 


called into the service and _ they 
dropped their policies. This naturally 
was discouraging to the solicitor. The 


general result was much less business 
being written. Now, however, that the 
war has ended, there has been an 
awakening. The influenza epidemic 


has been one of the biggest stimula- | 
Many | 


tors for health insurance. 
agents have gone to their people car- 
rying accident insurance and have writ- 
ten them for health policies. 


Agents Are Encouraged 


As is known, but few companies will 
write health insurance independent of 
accident, so that agents have the ad- 
vantage of getting both the accident 
and health from the same man. A 
number of people that have not car- 
ried insurance of this character have 
taken an accident policy in order to 
get health coverage. Many of the 
companies have offered a bonus ar- 
rangement for the first part of the year, 
and this of course has been the means 
of stirring up a lot of business. Then 


many of the men returning from mili- | 
tary and naval camps have had their | 


policies restored and are on the books 
again. Business in almost all lines has 
kept up, men are getting high wages, 
the outlook is promising, and more 
people are getting the insurance habit. 
Agents find that the accident business 
is one of the most profitable and clean- 
est to be had, and it is growing in 
popularity. 


MAY BE READJUSTMENT 





MUCH INTEREST IN HEALTH 





Companies in Reviewing the Year Find 





That They Have Lost 
Money on Line 





NEW YORK CITY, Jan. 21.—There 
is considerable comment among com- 
panies writing health insurance as to 
whether there shall be readjustment in 
this end of casualty insurance, because 
the record as a general rule has been 
unfavorable. The influenza epidemic 
has ripped the profits out of health in- 
surance for many years. Companies 
have been deluged with claims, and the 
last two months of the year particu- 
larly were nothing short of a night- 
mare around claim departments where 
health insurance was written. The epi- 
demic has waned and yet there are re- 
currences all over the country. Many 
companies are very much dissatisfied 
with their health insurance experience, 
even counting out the influenza epi- 
demic claims. 


Uncertain 





Proposition 


It is more or less of an uncertain 
| proposition and while it works in nicely 
| with the monthly payment policy, the 
commercial companies are beginning 
| to feel that health is a rather insidious 
proposition, uncertain, and it is diffi- 
| cult to get an average. Influenza epi- 
| demic has brought out the fact that 
these sweeping plagues are not yet a 
thing of the past, and must be taken 
into consideration. There is talk here 
among some of the offices of increasing 
| rates on health insurance, decreasing 
| commissions, ceasing to pay any more 
| bonuses on the health end, or readjust- 
ing the contract in some way or other. 
| One high official of a company said 
that he would be very glad, indeed, to 
| get rid of the health business entirely. 
| 


Goed Business Stimulator 


stimulator and during recent weeks 


point, have gone to their accident pol- 
| icyholders and gotten health policies, 
and in many cases have induced people 
| to take out both accident and health in 
| order to get the health particularly. 
This has served to greatly increase the 
volume of health insurance during the 





OHIO BILL CERTAIN 





COMMISSION ENDORSES ACT 





Some Members Dissent from Report 
Proposing Compulsory Health 
Insurance for Workers 





Compulsory state health insurance 
and a system of old age pensions are 
endorsed by the commission appointed 
by direction of the last Ohio legisla- 
ture to make a study of the situation 
in the Buckeye state. 

The commission is composed of W. 
A. Julian, Cincinnati, a manufacturer; 
R. E. Lee, Akron, of the Firestone Tire 
& Rubber Company; Dr. A. R. War- 
ner, a Cleveland physician; W. B. 
Hammond, professor of economics, 
Ohio State University; Dr. D. Frank 
Garland, city welfare director, Dayton; 
T. J. Donnelly, secretary of the Ohio 
Federation of Labor, and O. B. Chap- 


man, Dayton, farmer, legislator and 
representative of the Federation of 
Labor. 


A comprehensive scheme of sickness 
prevention will be submitted to the pres- 
ent legislature, but no legislation on 
health and old age insurance has been 
drafted and only recommendations will 
be made to the legislature. 

There are twelve recommendations for 





laws to be prevent sickness, seven recom- 
mendations on the subject of health in- 
surance and seven on the subject of old 
age pensions. 

The commission says that health insur- 
ance should be required of all employes 
and should be paid for by employers and 
employes in equal proportions; the state 











Yet it is something of a business | 


agents have made it a strong talking | 


should pay all costs of the state adminis- 
tration; the benefits should consist of 
cash payments of a part of wages to 
employes disabled by sickness; complete 
medical care for the worker, including 
| hospital and home care and all surgical 
attendance and the cost of all medicine 
| and appliances, should be paid; adequate 
| provision for rehabilitation, both physi- 
| cal and vocational, should be made; den- 
| tal care should be provided; medical care 
| for wives and dependents of the work- 
|} ers, and, if constitutional, a _ burial 








| 

| last few weeks, which, of course, is re- 
freshing so far as volume of income 

lis concerned, yet it does present a 

| problem when it comes to figuring on 

| the possible future of this added lia- 

| bility. 








| associations. 


‘WS OF THE ACCIDENT WORLD 


PLAN FOR CONVENTION 





CONFERENCE MEETS IN MARCH 





Will Hold Its Midwinter Meeting in 
Chicago First Week of 
Month 





The Health and Accident Under. 
writers Conference will hold its mig. 
winter meeting in Chicago at the La 
Salle Hotel, March 5, 6, 7. The pro. 
gram has not yet .been completeiy 
arranged. In the Mutual section, Dr, 
N. S. Jarvis, president of the Fraternal 
Protective Asociation of Boston, will 
talk on the subject “The Advisability 
of Insurance for Maimed Soldiers 
Holding Responsible Positions.” The 
subject will be further discussed by 
C. W. Ray of the Hoosier Casualty 
and by S. W. Munsell of the Masonie 
Mutual Accident. 

The subjects have not been assigned 
for the regular session, but it is known 
that A. E. Forrest of the North Ameri. 
can Accident, and C. A. Craig of the 
National Life and Accident of Nash- 
ville, will speak. 








benefit for the workers should be in- 
cluded in the bill. 

The commission says the insurance 
should be carried in establishment funds 
mutually managed and in public mutual 
Companies or associations 
writing insurance for profit should not 
be permitted to be carriers. 

It also recommends a waiting period of 
not less than six days before cash 
benefits are paid; medical benefits should 
be given during the entire time of dis- 
ability; benefit payment should be con- 
tinued as long as disability lasts but not 
exceeding five years. 

Mr. Lee dissented on all health insur- 
ance recommendations, objecting to com- 


| pulsory insurance, the division of costs, 


| 
| 
| 
| 
| 
| 


and on the ground that the proposal 
would be unconstitutional. 

Mr. Donnelly and Mr. Chapman ob- 
jected to the compulsory feature and 
cest distribution. 

Mr. Donnelly did not vote on other 
health insurance recommendations. 





Reports Increase in Death Claims 


DES MOINES, IA., Jan. 21.—A 10 
percent increase in death claims was 


Iowa State Traveling Men’s Associa- 
tion in Des Moines, Saturday. The 


| 
| reported at the annual meeting of the 
| 








Capital 
$500,000.00 





Lines 


Fidelity & Surety Bonds 
Plate Glass, Burglary 
Health & Accident 
Automobile Liability 
Property Damage and 


Collision Insurance 











HOME OFFICE: 








AUTOMOBILE AGENTS WANTED—Licensed in Nebr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY 


OMAHA, NEBRASKA 


Assets 
$1,000,000.00 





Branch Offices 
Minneapolis 
Detroit 
Helena 

Dallas 

St. Louis 
Kansas City 
St. Paul 


San Francisco 











CO. 














GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS...........-$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 











The Republic Casualty Co. 


PITTSBURGH, PA. 


Local and General Agents Wanted in Ohio and Pennsylvania __ 





Writes All Lines of Casualty Insurance 
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total amount was over $165,000. Of 
this, 39 percent was due to the auto- 
ile. 
mW. Hill was reelected president; 
W. E. Tone, vice-president; Harry Rex, 
secretary; William H. Smith, G. E. 
Hamilton, C. H. Wharton, R. H. Phil- 
lips and Robert A. Greene were chosen 
directors. Salary ot the secretary was 
increased from $5,000 to $6,000 and of 
the president and directors from $400 
to $600. 


OPTIMISM VERSUS PESSIMISM 


Accident Men Disagree as to Value of 
“Flu” Argument in Getting 
1919 Business 


DETROIT, MICH., Jan. 21.—“There 
never was better opportunity to place 
health and accident insurance than to- 
day.” “There is really no change in 
the accident and health insurance busi- 
ness this year from previous years.” 
These two opposite statements were 
made to THE NATIONAL UNDERWRITER 
representative within a few minutes 
of each other, and both backed them 
up with arguments they considered 
convincing. In a word, those who 
have been placing this kind of insur- 
ance for a considerable number of 
years are not so optimistic as to new 
business as are those who are backed 
by the enthusiasm of youth.” 

“In my opinion, though I do not 
profess to be an authority on the sub- 
ject, accident and health insurance has 
never been pushed as its importance 
demands,” says W. Burl Schmidt, De- 
troit, general manager of the Massa- 
chusetts Bonding. “Perhaps health in- 
surance is handicapped by the name. 
I think it would go better if it was 
called ‘income protection’ insurance, 
for that is what it is. Nobody expects 
to be sick, yet most people know that 
in many ways their incomes are eaten 
into by unexpected things, bad health 
among them.” 


“The recent influenza epidemic fur- 





nishes the finest example in the world 
for insurance men to hold up as showing 
the necessity for carrying income pro- 
tection insurance. The few agents mak- 
ing a specialty now of this kind of in- 
Surance are being well rewarded for 
their efforts. Take up any newspaper, 
and incident after incident can be 
found of auto, street car and elevator 
accidents; men and women in the prime 
of life are carried off to the cemetery 
from no fault of their own.” 

“How about big policies?’ 

“There are some big policies being 
placed, but not many,” continued Mr. 
Schmidt. The average agent makes the 
mistake of placing a policy much less 
in amount than the financial condition 
and business importance of the policy- 
holder calls for. In a word, there are 
too many small policies, and too few 
ample ones. I hardly know of a case 
in which a man is overinsured; I know 
of innumerable cases in which really 
‘big’ men in the world of business carry 
only small insurance policies against 
health and accidents. 


Have No-Insurance Habit 


“We are creatures of habit, and the 
chances are that what we do today we 
shall do tomorrow,” said another health 
insurance man with many years of ex- 
perience back of him. “That is why I 
believe the influenza epidemic and the 
frightful loss of life through accidents 
will make little difference in the amount 
of health and accident insurance placed 
this year. Take my own case. A few 
days ago there was an accident on the 
Wolverine flyer, and many lives were 
lost; but it did not deter me from tak- 
ing almost the next train on this same 
route in order to reach home. I have 
always used this particular train, and 
I continued to use it. 

“The same is true of the examples 
before us of unexpected sickness and 
even death by the influenza epidemic. I 
cannot see that people are rushing for 
insurance against this or any other kind 
of sickness. In fact, it is up to the 
agent to make proper use of these things 
to place insurance; yet how many are 
there who will know how to use them? 

“We are all the time placing some big 
health and accident policies, but the 
great bulk of the business is well below 
what people should carry. Hope springs 
eternal in the human breast, and most of 





us are hopeful that neither bad health 
nor accidents will come to us. Every 
day I am surprised that more of our 
agents do not impress on their ‘pros- 
pects’ the fact that the strong, the 
healthy, the alert, are being swept away 
every day right before their eyes; but 
the fact remains that they do not, or, if 
they do, the habit of not being insured 
is stronger than anything the agent says 
as to the necessity of being insured.” 





Dunscomb Stationed at Chicago 

G. S. Dunscomb, division director of 
the Great Western Accident of Des 
Moines, has moved to Chicago, where 
he will have charge of the company’s 
business in Illinois, Indiana, Michigan 
and Wisconsin. The company entered 
these states about a year ago but has 
not been active heretofore. 


Automobile Accident Policy 
The Continental Casualty has gotten 
out an automobile personal accident 
policy which provides that in the event 
of the holder of a Continental automo- 








bile liability policy being killed or in- 
jured, while riding in the car, the com- 
pany will pay $2,500 the first year the 
policy is in force, increasing in three 
years to $5,000. Weekly indemnity is 
scheduled at $15 a week for 52 weeks, 
the first week, increasing to $25 a week 
the third year. : 





Cleveland Conference Elects 


At the annual meeting of the Cleveland 
Casualty Conference, W. E. Watt, general 
agent of the Continental Casualty, was 
elected president; N. Folsom, vice-presi- 
dent; W. M. Wilson, secretary, and Joshua 
Thorne, treasurer. The annual banquet 
was held in the evening, and was well 
attended. The conference has had an 
active year and has done much to com- 
bat the compulsory health insurance 
propaganda that has been so much in 
evidence in Ohio. 


Representative Dickson has _intro- 
duced a bill in the Texas legislature to 
permit accident companies to operate 
on the assessment plan. 











NEW AUTOMOBILE RULES 














tion Service Bureau has sent out a 

new book of rules for the writing of 
automobile liability, property damage 
and collision insurance, applying to all 
new and renewal policies attaching on 
or after Feb. 1. This book includes all 
the amendments that have been made 
since the book was gotten out a year 
ago and introduces some new features. 

/ eo a “% 

One of the main changes is the intro- 
duction of experience rating on large 
automobile risks. This plan has been 
developed and is made mandatory for all 
eligible renewal liability and property 
damage, but not collision risks applying 
to any fleet of 25 or more pleasure auto- 
mobiles or 25 or more automobiles in all, 
including other types as well as private 
pleasures under one ownership that has 
been insured for a period of two or more 
consecutive years. The risk is eligible 
whether it has been carried in one or 
more companies. For commercial cars the 
fleet must contain 15 automobiles, and 


; | ‘HE National Workmen’s Compensa- 





in the fleet may be included public and 
demonstrating automobiles. 
* * * 

Cmnibus coverage is now applied to 
commercial automobiles as well as pri- 
vate automobiles without extra charge. 
In other words, the coverage follows the 
car and not the person. 

Another change is that contractors are 
all now classified in No. 5. Heretofore 
“individuals working at the trade” were 
put in class No. 6, and regular contrac- 
tors in class No. 4. This caused much 
confusion. Another rule requires all the 
premiums to be based on the annual 
basis and not quarterly or semiannually. 
The collision rate heretofore has been 
based on the manufacturer’s list price, 
but now will be based on the list price 
Plus any additional equipment that was 
purchased. 

Heretofore cancellations could only be 
effected on a prorata basis provided a 
new policy was written within 30 days 
after the cancellation. Now cancellations 
can be effected on the prorata basis if 
the car is stolen or-burned. 











Bonds 


Fidelity 
Official 
Judicial 
Contract 
Depository 
Miscel- 
laneous 








Admitted Assets 
$1,801,040.80 





Chicago Bonding & InsuranceCo. 


LINES OF INSURANCE WRITTEN 







IAAL Se 


TRENSTH 
INCERITY 


Capital 
$500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 





Insurance 





Accident 
Health 
Liability 







Automobile 
Plate Glass 
Burglary 





Net Surplus 
$296,048.32 








Home Office:—CHICAGO, ILL. 














The American Credit-indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 





E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 





OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


1140 Marquette Bldg., Chicago 














P. A. COOLING CO., General Agents - 
[ OSCAR R. WITTE & CC., General Agents 


E. J. MILLER, General Agent - - 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


GARNER & MANN, General Agents - 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — 


r 


INDIANAPOLIS, IND. 
ST. LOUIS, MO. 
KANSAS CITY, MO. 

e DENVER, COL. 


~ Assets $1,211,054 
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THE KANSAS CASUALTY 
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‘AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


J. Cc. oe. MORSE, President 
| “Conservative but Aggressive”’ 


AND SURETY COMPANY 


WICHITA, KANSAS 
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COMPENSATION | 


NO ACTION FOR STATE FUND 


Bill Now in Committee Contains No 
Government Clause—Makes Com- 
pensation Compulsory 


TOPEKA, KAN., Jan. 21—No move 
has been made in the Kansas legisla- 
ture thus far for state compensation 
insurance. Governor Allen, in his mes- 
sage to the legislature, urged that it 
give consideration to the Ohio plan of 
state insurance for workingmen. 

The governor’s scheme for giving 
the public utilities commission super- 
vision over the administration of the 
workmen’s compensation law has been 
presented to the house by Representa- 
tive Winfield Freeman of Kansas City. 
The bill is now in the hands of the in- 
surance committee. It provides that 
employers cannot refuse to operate un- 
der the compensation law and pro- 
hibits the employe waiving his rights 
for compensation. If an employe and 
employer come to an agreement on 
compensation the agreement must be 
approved by the commission. 


Some of the Provisions 


Whenever there is an accident a report 
must be made to the commission, which 
makes a temporary order for compensa- 
tion pending a final hearing. If the pay- 
ments are not made promptly as fixed by 
law then the commission is to hold a 
hearing. The employe cannot employ a 
lawyer for his side of the case, but the 
attorney for the utilities commission or 
the attorney-general must appear for 
him if the employer has a lawyer. 

The rulings of the commission are final, 
except, of course, the right of review in 
the courts. But pending this review the 
commission may require the payment of 
money to the injured employe. If suits 
are brought against the enforcement of 
any order the attorney-general or county 





attorney is to appear for the commission 
and the employe in all cases. 


Hundred Percent Wanted 


INDIANAPOLIS, IND., Jan. 21.—A bill 
has been introduced in the Indiana sen- 
ate to amend the compensation law to 
make the basis of compensation 100 per- 
cent instead of 55 percent of wages of 
workmen, as at present, and to elimi- 
nate the waiting period before compen- 
sation begins. 


No Option for Some Industries 


INDIANAPOLIS, IND., Jan| 21—Mine 
workers have prepared a bill to be in- 
troduced in the Indiana legislature to 
amend the compensation law so as to 
take from employers their option as to 
whether they shall operate under the 
statute or not. The amendment will seek 
to make operation under the law com- 
pulsory in the following industries: Min- 
ing, coal, ore or any mineral, stone quar- 
ries, manufacturing iron, steel or other 
metallic products, lumber, brick, tile ma- 
chinery, agricultural or mechanical in- 
struments, cotton or woolen fabrics and 
any enterprise or business wherein any 
molten metal, explosive material, in- 
jurious corrosive, dangerous or poison- 
ous acids or liquids are manufactured, 
or where the same or either of them is 
used, generated or stored, and all enter- 
prises or business wherein electricity is 
generated, stored and transmitted. 


Michigan Report Not Ready 


The report of the Michigan commis- 
sion to revise the workmen’s compensa- 
tion act will not be ready for the legisla- 
ture until the early part of February. 
While the commission has been hard at 
work on the revision, it is said that much 
more has been found in the law that 
ought to be changed than was at first 
encountered. The questionnaires which 
the commission sent out produced quite 
a number of answers regarding the ad- 
ministrative features of the law which 
were not brought out in the hearings. 
It is expected the governor will transmit 








H. G. ROYER, Pres 





Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


C. O. PAULEY, Secy. & Treas. 


Central Business Men’s Association, 








the report to the legislature with a spe- 
cial message. Insurance men are in the 
dark as to whether the proposed legis- 
lation is going to be more or less social- 
istic than the present law. 


American Indemnity Tries New Plan 


AUSTIN, TEX., Jan. 21.—Ballinger 
Mills, attorney for the American Indem- 
nity Company of Galveston, who re- 
cently visited Austin and discussed with 
the attorney general and commissioner 
of insurance and banking the matter of 
incorporating a company to write par- 
ticipating workmen’s compensation in- 
surance, has advised the department 
that the entire matter has been aban- 
doned. Simultaneous with this an- 
nouncement the American Indemnity 
Company submitted form of rider to be 
attached to workmen’s compensation 
policies. It has not been approved and 
will most probably be disposed of by 
the incoming commissioner, George Wa- 
verly Briggs. 

Charles V. Johnson, deputy insurance 
commissioner, objects to the proposed 
rider, insisting that it is too indefinite 
to be given official approbation. Accord- 
ing to Mr. Johnson it permits the com- 
pany and the assured to make contract 
for insurance but does not specify the 
terms of the contract. Mr. Johnson in- 
sists that the absolute terms be sup- 
plied before the department gives its 
approval. 

Until Mr. Briggs assumes charge there 
will probably be nothing done with it, 
although a second letter has been re- 
ceived at Austin asking for action. 


Commission Votes for State Fund 


BOSTON, MASS., Jan. 18.—After much 
discussion and a request to the legisla- 
ture that it be allowed to postpone 
rendering its report until the first 
Wednesday in February, the legislative 
recess commission on workmen’s com- 
pensation of the 1918 Massachusetts leg- 
islature, voted this week to recommend 
legislation creating a state fund for 
workmen’s compensation, in addition to 
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NSURANCE NEWS 


the present forms of compensation in. 
surance. An attempt had been made to 
have the commission declare for a state 
fund barring all private stock and muy. 
tual companies. An amendment offered to 
include approval of self-insurance as wey 
as a state fund was lost. 


Wants Arizona Commission 


Governor Campbell of Arizona has rec- 
ommended that the legislature name a 
commission to study the question of work. 
men’s compensation and prepare a satis. 
factory measure to submit to the people. 
He recommends the California law ag q 
model measure. 


Receiver for Guardian 


Upon the petition of Rulon S, Wells 
insurance commissioner of Utah, the 
Bankers Trust Company of Salt Lake 
City, Utah, has been appointed receiver 
for the Guardian Casualty & Guaranty 
Company of Salt Lake, which for more 
than a year has been in process of 
liquidation. In the petition it is get 
forth that of the $600,000 paid into the 
company, from the time of its organi- 
zation in 1909, only $101,951 was on hand 
July 31, 1917. When voluntary liquida- 
tion was undertaken $125,000 was paid 
into the company’s treasury by the ex. 
ecutive committee. As insurance com- 
missioner Mr. Wells asks for judgment 
of $4,040, claiming that amount due in 
licenses on premiums, 


Decision on Utah Laws 


Provisions of the workmen’s compen- 
sation law in Utah affecting the right 
of action to recover for injuries result- 
ing in death when minor heirs exist has 
been held unconstitutional by the su- 
preme court. The decision was handed 
down in the case instituted by the Gar- 
field Smelting Company against the In- 
dustrial ‘Commission of Utah. 


The effect of the decision is to hold 


the law constitutional in cases of all 
accidents that do not result in death, 
and of all accidents that result in death 
when there are no minor heirs, and 








f Federal Savings and Insurance Co. | 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. Benefits paid weekly. 
i Policy includes $100.00 funeral benefit. a 
Representatives Wanted in Indiana and Illinois, Our Victory Policy Will Interest You, : 
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‘THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Com tion, Casualty, 
ih Fire and Tornado and Saeety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
_ Phoenix Building, MINNEAPOLIS, MINN. : 








Assets, over - = 


SEALY HUTCHINGS, President 
GEO. SEALY, Secretary 





Surplus to Policyholders, over 
(At the close of business November 30, 1918) 


AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 
Under supervision United States Treasury Department 


$1,500,000.00 
980,000.00 


JOHN SEALY, Vice President 
J. F. SEINSHEIMER, Gen’ Mgr. 


Announce the opening of their Newark, N. J., Branch Office—309 
Union Building, as of January Ist,1919, for the handling of Casualty 
Business—under the supervision of Mr. Edward R. Randall. 


The Jersey City Branch Office, Mr. George A. Devoe, Manager, which 
has been in successful operation for the past several years, will con- 
tinue to handle Fidelity & Surety business exclusively. 


Responsible Agents Wanted Where Not Represented 





BOSTON 
Paid-in Capital $1,500,000. 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 
Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 








SURETY 
BONDS 





“OUR BONDS GUARANTEE INTEGRITY” 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 
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when there are minor heirs, but when 
the accident resulting in death was not 
due to the wrongful act or neglect of 
the employer. 


Figures on Utah Fund 


An approximate total of $730,492 was 
paid in premiums to the Utah state in- 
surance fund, or to the stock companies 
operating in the state in 1918. Of this, 
$188,358 was paid to the state fund. To 
date the fund has paid to injured em- 
ployes and dependent heirs $29,144. It 
js estimated that the total payroll in- 
sured in Utah is $68,624,186, under which 
a total of 72,740 employes are protected. 


To Aid Industrial Cripples 


MADISON, WIS., Jan. 13—Resolutions 
endorsing the Smith-Bankhead bill for 
federal aid for the rehabilitation of in- 
dustrial cripples, now pending before 
Congress, were today adopted by the In- 
dustrial commission and transmitted to 
the senators and representatives in Con- 
gress from Wisconsin. This bill would 
extend the benefits of the system which 
the federal government has established 
for the rehabilitation and retraining of 
crippled soldiers and sailors to industrial 
cripples. It provides that the federal 
government will match dollar for dollar 
any money which states may expend for 
the rehabilitation of industrial cripples. 
Supervision of this work is vested in the 
federal board of vocational education and 
in the state board of vocational educa- 
tion. 


Wants Limits Raised 


AUSTIN, TEX., Jan. 21—In its annual 
report the Texas Industrial Accident 
Board recommends an increase in the 
amount of compensation payable _ to 
workmen, arguing that the high cost of 
living requires this. It points out that 
the 60 percent payable is not sufficient 
in these days and that the minimum 
amount of $5 a week and a maximum 
amount of $15 should be materially ad- 
yanced. It says also that specific benefits 
for certain disabilities should be pro- 
portionately increased. 

The board says that the present law 
should be clarified in its provisions re- 
garding hospital care and surgical and 
medical attention. The board also asks 
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WILL ISSUE MANY CONTRACTS 


Continental Casualty Will Get Into the 
Burglary Business on All Fours 
by Feb. 1 


The Continental Casualty of Chicago 
will have all forms of burglary insur- 
ance ready to be written Feb. 1. Super- 
intendent Duncan C. Macintyre of the 
burglary department is now preparing 
the policies and literature and supplies 
of the company. The Continental has 
gotten out what is known as a “bur- 
glary personal accident policy.” It 
provides that if the holder of a Con- 
tinental burglary policy is killed or in- 
jured within his home at the hands of 
a burglar, the company will pay to his 
beneficiary $2,500 in the event of his 
death. This amount increases to $5,000 
if the burglary policy is renewed each 
year for three years. In the event that 
the insured is injured at the hands of 
a burglar within his home, the Con- 
tinental will pay $15 a week for total 
disability for 52 weeks. This amount 
increases each year for three years un- 
til the amount payable is $25. The an- 
nual premium for this additional bur- 
glary feature is $1. The Continental 
will issue all forms of residence, mer- 
cantile, bank, and hold-up policies. 


Take Out Burglary Policies 


As the result of the recent robbery of 
the Bank of Middleton, Dane county, 








for broader powers in enforcing its rul- 
ings. 


Commissioner Button has fixed a ba- 
sic rate of $3.50 for coal mines under 
the Virginia compensation act. The 
companies insisted that the rate should 
be not below $3.89, while the operators 
held out for a rate of $3.40. 





Wis., when nearly $100,000 in securities, 
including Liberty loan bonds were stolen, 
the directors of the Qld National Bank 
of Beaver Dam, Wis., at the annual meet- 
ing decided to carry insurance on all 
securities entrusted to the bank to pro- 
tect patrons against loss by robbery and 
theft. A number of other Wisconsin 
banks are considering similar steps. In 
the case of the theft at the Bank of 
Middleton, the loss falls entirely upon 
the patrons owning the securities. Much 
of the paper, however, is of the non- 
negotiable class. 





Opens Indianapolis Office 


William Hugh Harris, vice-president 
in charge of the agency department of 
the Fidelity & Deposit, announces the 
opening of a branch office in Indianapo- 
lis in the Lemcke Annex building, un- 
der the management of John S. Hunt. 
This office will handle the entire state 
of Indiana with the exception of Marion 
county and such territory as now re- 
ports to the Chicago, Louisville and Cin- 
cinnati offices of the company. W. E. 
Barton, who has relinquished the state 
territory, continues as the company’s 
agent for Indianapolis and Marion 
county. 

Mr. Hunt, the new appointee, is one 
of the most widely known surety men 
in Indiana and for nine years was prom- 
inently connected with the state office 
of the American Surety. 


Wants Closer Supervision 


The chief of the surety bond section 
of the Treasury Department at Washing- 
ton has asked for an increase of appro- 
priation to enable him to give greater 
and closer supervision over surety com- 
panies that issue bonds running to the 
government. He states that the govern- 
ment is a large purchaser of bonds and 
that closer supervision should be made. 


Want Very Best Companies 
OMAHA, NEB., Jan. 22—The school 





board of Omaha, Neb., at its last meet- 
ing rejected a $500,000 bond offered by 


Treasurer M. L. Endres of the city, and 
appointed a committee to see that surety 
companies of well known stability are 
put on the bond. “I am posted on insur- 
ance and surety matters, and I don’t see 
a one of the best known companies on 
that bond,” said one member of the board. 
“We do not want our treasurer to tie 
himself up with any agency whatever. 
We have to pay the premium, and I do 
not see why we should not select our 
own security for the treasurer.” 

Members named on the “bond commit- 
tee” protested they did not know one 
bond from another; that they were un- 
able to tell whether a company was good 
or bad, and that they had no way of 
finding out. But they were retained on 
the committee. 


To Separate the Management 
A bill is being introduced in the Cali- 
fornia legislature this week to separate 
the management of the state compensa- 
tion fund from the industrial accident 
commission on the ground that the fund 
enjoys advantages from the present sit- 
uation that are contrary to the best in- 

terests of the citizens of the state. 


Casualty Notes 

General Manager O. F. Roberts of the 
Chicago Bonding, is in Philadelphia. 

Arthur S. Nathan and L. A. Rose, gen- 
eral agents in Chicago for the American 
Bonding & Casualty of Sioux City, Ia., 
visited the company’s home office last 
week. 

A bill has been introduced into the 
Massachusetts legislature asking for a 
change of name of the Contractors Mu- 
tual Liability Insurance Company to 
that of the Federal Mutual Liability 
Company. 

Seret. C. P. Harvill, who left the lia- 
bility department of the American Bond- 
ing & Casualty of Sioux City, la., to go 
to war, has been discharged from the 
medical department at Camp Pike, Ark., 
and will return to the service of the 
company. 

Ex-Senator Morgan G. Bulkeley, presi- 
dent of the Aetna Life, is recovering 
from a severe attack of indigestion and 
hopes to be about next week. The “gov- 
ernor” was stricken while in a barber 
shop and at first it was supposed he had 
a slight shock. During the war period 
he has been under heavy strain and 
the return of his son, Major Bulkeley, 


from France strained his emotional 
thoughts. The “Governor” is 82 years 
of age. 





HOOSIER 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
withevery policy. HELP AGENTSGETSTARTED. Write for full information if you desire territory. 


Casualty Company 
Indianapolis, Indiana 





SOUND 
ENTERPRISING 
LIBERAL 


PROMPT PLATE GLASS, 








THE METROPOLITAN CASUALTY 


INSURANCE CoO. OF NEW YORK 
Home Office: 47 CedarSt., New York City 


BURGLARY, ACCIDENT, 


HEALTH INSURANCE 








GETTER and is sold only by the 


H. G. B. ALEXANDER, President 


“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 


CONTINENTAL CASUALTY COMPANY 


- General Offices, Chicago, III. 










Capital $ 500,000.00 
Deposited in Securities with 


lowa [nsurance Department (Elissa 


Write Fer Agency to A. G. OGLE, 
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Home Office: 


STATE AGENCY 
Insurance Exchange, Chicago 

CRAIG BELK & Co. 
Chronicle Bidg., Houston, Texas 





Interstate Casualty Company 


Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 
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THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 














C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


c. R. CLEMENTS 
Sec’y and Treas. 
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The Money Saving Service 


The Lloyd-Thomas Co. claims that its ap- 
praisement will be of greater benefit to the property 
owner than any other, for the following reasons: 


Because The Lloyd-Thomas Co. employs the 
very best system in making its appraisements, 
namely: the unit system as applied both to buildings 
and their equipment, this system being far superior to 
any other in use for accountancy, cost finding, insur- 
ance placing, and in making proof of loss after the 
property’s damage or destruction. 


Because The Lloyd-Thomas Co. employs 
only high grade men, and will not retain in its 
service any other, men who are competent, reliable 
and sober, and because it gives these men only one 
instruction so far as making appraisals is concerned, 
and that is: ‘‘Be sure to give this client a good job.”’ 
Our men are never urged to hurry up or to slight the 
work in any particular in order possibly to increase 
our profits by so doing. 


Because The Lloyd-Thomas Co. also em- 
ploys high grade people in its various depart- 
ments connected with its office, through which 
the field notes must pass in the completion of the 
appraisal, and spares neither time nor money in trying 
to make its work as good as possible. 


Because The Lloyd-Thomas Co. does not 
charge for its work on a per diem basis, and 
the client is not asked to pay on such a basis for slow 
or incompetent men, or for men who are practically 
greenhorns and are learning the business at the client’s 
expense. This is a very important consideration, 
much more so than you would at first suppose, and 
is worthy of your careful consideration when ordering 
work in this line. 


Because The Lloyd-Thomas Co. tries to 
deal squarely with its customers, and its em- 
ployees, and because it succeeds in doing so. In its 
contract there are no catch phrases or clauses that may 


lead to disappointment when you come to pay your 
bill. Its contract is perfectly clear and without strings. 


Because The Lloyd-Thomas Co. makes an 
annual revision of its appraisements at a very low 
cost, and thus makes it possible for the owner to have 
the appraisal up-to-date without serious expense. 


Because The Lloyd-Thomas Co., in the 
event of damage to the property or the prop- 
erty’s destruction covered by fire insurance or 
any other insurance policies, makes for the owner 
without additional expense a complete and scientific 
proof of the loss or damage, and because The Lloyd- 
Thomas Co. is better equipped in this direction than 
any other company in this line. 


Because the work of The Lloyd-Thomas Co. 
is always uniformly acceptable to its clients, 
and because it has probably a smaller percentage of 
dissatisfied clients than anybody else in the business. 
In this respect we take pleasure in saying that less 
than 1% of our entire clientele is in any way dissatis- 
fied, either with the character of the work that we 
have done, or the amount that they have been asked 
to pay for the service rendered. 


We desire to call your attention to the fact in 
speaking of price, that a thing is dear or cheap accord- 
ing to what you get for your money. 


The Lloyd-Thomas Co. does not pretend to 
be a cheap institution when it comes to making a 
price for an appraisal, but makes an adequate price for 
an adequate service, and guarantees its work. 


An appraisement made at this time of any prop- 
erty will pay better than at any previous time, and 
is far more necessary than it has ever been before for 
the purpose of protecting the owner against monetary 
loss, whether he ever has a fire or not. 


We should be pleased to quote price by mail for 
any work that you may have in view and without 
entailing any obligation upon your part whatever. 
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SOLDIERS INSURANCE 
PLANS ARE GIVEN OUT 


President of National Life Under- 
writer Reads Bulletin to Bos- 
ton Association 


RATES BELOW COMPANIES’ 


Death Benefits Payable Only in 
Monthly Installments—Six Forms 
to Be Issued 


BOSTON, MASS., Jan. 21.—Definite 
plans of the government for converting 
the soldiers’ insurance, given out to no 
one else, were read to the Boston Life 
Underwriters Association at the an- 
nual banquet Jan. 17 by President J. K. 
Voshell of the National Association of 
Life Underwriters. The plan, he said 
would be formally announced in a bul- 
letin by the government under the date 
of Feb. 1. President Voshell read the 
following plan from the typewritten 
copy furnished him by the Bureau of 
War Risk Insurance: 


Information Bulletin No. 1 
Bureau of War Risk Insurance, Issued 
by Conservation Section, 

Feb. 1, 1919 

1. Present certificates are one year 
fenewable term contracts and may be 
continued as such for a period of five 
years only from the declaration of 
peace. 

2. At any time during this period 
of five years, the term policies may be 
converted without medical examination 
into any one of the following six 
forms: Ordinary life, twenty-payment 
life, thirty-payment life, twenty-year 
endowment, thirty-year endowment and 
endowment maturing at age 62. If the 
term policies are to be converted as 
above, the conversion must take place 
during the five-year period mentioned. 

3. These forms will be the only ones 
written and the insurance will be car- 
tied by the Government at rates con- 
siderably lower than those in private 
companies. 

4. The rates are net rates, based 
upon the American experience table of 
mortality, with interest at 314 per cent, 
figured upon a monthly basis. All ex- 
Penses of the bureau are paid by the 


(CONTINUED ON PAGE 3) 


Si Neisanatinns 





REASON S'20%SUCCEED 


We Sell the Best Income Policies 


They are on both plans—Participating and 
Non-Participating—and on all forms including 
Endowment. 


They insure an income to the Insured him- 
self or to his beneficiary. Rates low—Divi- 
dends excellent—Special Disability Clause. 


Income Insurance is popular and sensible. By 
it Daddy can do his best by the folks and each 
and every month after his death send to them 
his check from beyond the grave. Checks are 
as sure and certain as the coming of the 
months. Our Income Policies are not excelled 
by any issued. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY ee: 
PEORIA: LIFE comeany 
PEORIA ILLINOIS 
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CAPITAL, $200,000.00 


A company born in the West, 






Originators of the 
built for western people, “Multiple Option” Policy, 
by western men. a three-in-one contract. 
A good policy for the 


GOOD AGENTS WANTED 


Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


QUALIFICATIONS FOR 
SUCCESSFUL AGENTS 





Some Characteristics That Are 
Essential to the Salesmen of 
Life Insurance 


SHOULD WORK SERIOUSLY 


Every Solicitor Should Know Himself 
Thoroughly and Develop His Tal- 
ents Along Correct Lines 


BY JOHN NEWTON RUSSELL 

Many good qualifications predominate 
in the make-up of the average success- 
ful life insurance agent, yet every indi- 
vidual agent possesses a certain combi- 
nation of qualities not found in another. 
We often find that certain seeming vi- 
tal qualifications which are absolutely 
essential for the success of an agent are 
totally void, the lack overbalanced by 





Mr. Russell is one of the big life 
insurance managers of the country. 
He is in charge of the home office 
general agency of the Pacific 
Mutual Life in Los Angeles. In 
that capacity he supervises the 
work of many men. He is a keen 
student of human nature. He has 
developed a splendid business. Mr. 
Russell is an ex-president of the 
National Association of Life Un- 
derwriters. 











the unusual strength of other essen- 
tials. The average successful agent, 
unless otherwise specified, is the type 
under discussion. 

“Honesty is the best policy” and it 
must be one of the strongest ingredi- 
ents in the make-up of the successful 
agent, for no matter how many quali- 
fications of the right kind he may pos- 
sess, no company should tolerate a rep- 
resentative whose integrity is right- 
fully questioned. 


Desire to Work 


A willingness, yes, a desire to work, 
an aim—ambition to climb and succeed, 
should over tower every other essen- 
tial for success, for without this all nec- 
essary earnestness of purpose, all other 
qualifications are useless. Otherwise 
they would not be put into operation 
except in a lackadaisical fashion, with 
failure resulting. 

Much has been said and written re- 
garding an agent’s successful qualifica- 
tions; managers have spent their time 
and money trying with persuasion, co- 
ercion, threats, entreaties, financial sup- 
port, practical instruction and actual 
personal field assistance to help an 
agent progress and yet he fails simply 
because of his indifference. 


Initiative 


Next to an honest desire for intelli- 
gent work I believe an agent to succeed 
(CONTINUED ON PAGE 13) 
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MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 
Liberal Agency Contracts. 
Choice territory under direct contract in nineteen States. 
Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 


Good agents have no difficulty in profiting largely by this established Good Will. 
On Agency matters address the President at the Home Office. 









WM. A. WATTS, President 
DES MOINES, IOWA 
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direct te YOU at the rate Rael prog 
General Agents wanted in the following States: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


MR. SUCCESSFUL LIFE INSURANCE AGENT 


Deo you want to secure a General Agency for yourself? If so, read this, it is 


WORTH KNOWING | 


Suppose eo you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Poliey 


ANSWER: 


ORE? And 


FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 
UT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental in 


during such disability, but not to exceed 52 weeks, after which the —7 indemnit 
WHY should any man be satisfied with a policy that would do 


Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


less? 


ju the Compan ill 
will be at the rate of $25 PER WEEK througiny 
he cost is low. 
Address: 


Home Office, United Life Bldg., Concord, New Hampshire 











GIVES GOOD COUNSEL 


SPAULDING TO THE NEW MEN 





Assistant Manager of Mutual Life’s 
Chicago Office Makes Some Sug- 
gestions to Beginners 


R. E. Spaulding, assistant manager of 
the Chicago agency of the Mutual Life, 
gives some good advice to new life 
agents. He says: 


“We wonder how many among the 
beginners give the profession of life in- 
surance the real serious consideration to 
which it is entitled. Life insurance is a 
mighty serious business, having to do 
with the future welfare of practically 
the entire population of the nation. So 
many seem to regard life insurance 
work as something to engage in when 
one has failed at other things. As a 
matter of fact, life insurance is a pro- 
fession in itself; and while many take it 
up and make a wonderful success from 
the very start it can not be expected that 
aman coming into this business from 
other lines will be as successful immedi- 
ately as those who have been in the 
business for years, who have become 
educated in life insurance and have built 
up a large clientele. 


Some Suggestions Given 


Be self-confident and determined. 

Plan your work and work your plan. 

Get settlement when you deliver the 
policy. 

Serve your clients in every way that 
you can. 

Try to get some helpful information 
at agency meetings. 

Learn to control yourself under the 
most trying circumstances. 

Familiarize yourself with the com- 
pany’s rules and live up to them. 

Don’t worry if things do not come your 
way as rapidly as you might wish. 

Get your applicant examined as soon 
as possible after he signs on the dotted 
line. 

Be independent; make your own way. 
Do not ask for financial help if within 
your power to avoid it. 

Keep your appointments, whether 
with a prospect or attendance at the 
Monday morning meeting. 

Do not criticise other agents or com- 
panies, unless you or your company are 
unjustly attacked; then it is permissible. 

Read the company’s literature. It is 
furnished at considerable expense for the 
main purpose of helping you and fur- 
nishing information. 

‘If you have one application declined, 
or two or three or four, don’t get the 
impression that the company does not 
want the business simply because it is 
yours. The Mutual Life wants new 
members, and it’s to everybody’s inter- 
est to have the policy issued if the ap- 
plicant is insurable. 














WOMEN AS LIFE AGENTS | 





position the Provident Life & Trust 

is taking as to women agents. In 
one of its recent agency bulletins, 
Agency Secretary William S. Ashbrook 
makes the following comment: 


[' will be interesting to learn the 


The economic role which the woman 
of the future is to play in the country is 
constantly being discussed, but the dis- 
cussion is largely theoretical and the 
general public pays too little attention 
to conditions as they actually exist to- 
day. Undoubtedly there has been a re- 
markable shift already and the process is 
still going on, which makes it difficult 
to get at actual facts useful for the con- 
sideration of the problem from the gen- 
eral agents’ point of view. The general 
agent who is considering the employment 
of women as agents is more interested in 
the question whether women can be im- 
mediately successful, and thus warrant 
the expense of training them, than he is 
in the ultimate place which women will 
fill in life insurance. It is necessary to 
bring to the subject an open mind for 
facts as they exist today and to relegate 
theory to its proper place. 


Local Conditions Differ 


In the first place, conditions vary 
greatly in different sections of the coun- 
try. In some sections women have been 
engaged in business for a longer time 
and in larger numbers than in other sec- 
tions where a more conservative opinion 
has retarded development, and by engag- 
ing in business is not meant employment 
in a clerical or other subordinate ca- 
pacity, but a woman’s carrying on busi- 
ness in her own name or occupying a 
position with executive responsibilities. 

If in any given community there is a 
large proportion of women who are thus 
carrying on busines then it is fair to 
assume that the. idea that life insurance 
is necessary for such women has taken 
root and developed. If, however, the 
number of business women of this kind 
is small then it is likewise true that a 
campaign of education is necessary to 
inculcate the idea of the necessity for 
life insurance. In any event there must 
be a clear distinction made between the 
women who have successfully graduated 
to the top and those who hold subor- 
dinate positions. The former are pros- 
pects for large policies, the latter can 
afford only a limited amount of insur- 
ance. 


Should Not Underestimate 


The general agent, in considering the 
question of the probable success of a 
woman agent, must not overestimate the 
number of prospects to which this agent 
will have access, the amount of insurance 
which these prospects can carry, nor 
must he underestimate the time which it 
will require on the average to land each 
applicant, if the agent has to devote a 
considerable part of each canvass to edu- 
cational work. One further point, men 
are undoubtedly better organized and 





mobilized, so to speak, than women. It 
is easier to canvass through a certain 
trade, in the case of men, so as to get at 
the heads of firms, ete., and it is also 
easier to make each case as it is closed 
supply leads for other cases. 


Women Canvassing Men 


It will be asked whether women can- 
not canvass men. The opportunity for 
success is undoubtedly greatest in those 
communities where the number of busi- 
ness women is so large that men have 
grown accustomed to business dealings 
with women and think of an individual 
practically entirely in terms of whether 
the individual is one with whom they can 
earry on satisfactory business dealings, 
without thinking particularly of whether 
the individual is a man or a woman. 

Even in other communities which have 
not progressed so far there have been 
instances where women have been con- 
spicuously successful, both in canvassing 
men and women. But it is well.to apply 
the law of average to the agency depart- 
ment as well as to the actuarial and the 
medical departments. “It does all the 
more credit to the women who have thus 
succeeded if we point out that the suc- 
cessful agent is as yet relatively rarer 
among women than among men. We 
should expect this, inasmuch as we have 
seen that the actual difficulties in the way 
are greater. This should put the general 
agent upon his guard. It is a difficult 
problem to pick a winner when it is a 
man, it is much more difficult when it 
is a woman. 


No Drive for Women Agents 


A generation ago when many com- 
panies refused to insure women, the 
Provident maintained no such restriction. 
Very wisely, however, it did look very 
earefully into the question of insurable 
interest, the reasons for taking insur- 
ance, and it was especially careful in its 
examinations. 

Now that the question of women agents 
is coming to the fore the company shows 
its wisdom by taking an analogous posi- 
tion. It does not bar them out but it is 
making no drive for women agents. If 
the widow of an agent wishes to con- 
tinue his business, and gives evidence of 
being able to master the job, we do not 
say to her nay. If a woman of force and 
ability who has already given evidence 
of success in some other line of business 
wishes to represent us, we are glad to 
enlist her services. We are open minded 
and liberal in our view, but we base our 
view upon the actual facts as they exist 
today, and we make sure of each for- 
ward step before we take it. 


Makes Special Assessment 


The Fraternal Aid Union of Lawrence, 
Kans., has made a special assessment of 
$1 a thousand of its insurance in force 
to help pay its death claims. This as- 
sessment must be paid in January. 
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WHAT AGENTS CAN DO 
GIVING FACTS ON EPIDEMIC 


Salesmen Should .Not Be Panic Mon- 
gers, But Should Show How to 
Allay Fear 


The Provident Life & Trust, in 
speaking of the possible recurrence of 
influenza, says that the people can fig- 
ure all along on the danger of this epi- 
demic flaring up again and claiming 
many victims months after the epidemic 
has seemingly abated. Commenting 
further on the subject it says: 


The most progressive doctors every- 
where recognize this and advise a con- 
tinuance of sane, precautionary measures. 
This being the case, life insurance agents 
have an unequalled opportunity of press- 
ing home the necessity for adequate in- 
surance protection. It can be done most 
forcefully when it is done most intelli- 
gently. 

Should Give the Cold Facts 


The agent should not be a panic mon- 
ger, it is not his object to cause an un- 
reasoning state of fright. But in the 
same scientific spirit in which the wise 
physician calmly estimates the danger 
and calls for preventive measures, so 
the agent can do his work of preventing 
families from being left penniless by the 
death of the bread-winner through a re- 
currence of influenza. He brings not a 
panic, but a feeling of confidence to those 
whom he induces to provide for their 
families. It has been said that many 
people died from fear during the preva- 
lence of the epidemic. It was not merely 
the fear of death itself, but the fear of 
what death brought in its train for their 
unprotected families. 


Can Remove Great Fear 


You can remove this latter form of fear 
from men’s minds, and in so doing you 
perform a public service. It is not too 
much to say that you can give them a 
greater resisting power to the disease 
by making their minds easy as to the 
welfare of their families. In this spirit 
you can talk to men with a forcefulness 
which you have never attained before. 
You will find less antagonism in their 
minds. It is not only an opportunity. It 
is a duty. 





Bankers Has Most on Books 


DES MOINES, IA., Jan. 21.—The Bank- 
ers Life of Des Moines claims the great- 
est amount of insurance in force of any 
company west of the Mississippi, based 
on 1918 reports, which show that it has 
$448,000,000 on the books. Admitted > 
sets of $38,500;000 make it the ys 
financial institution in the state. e4 
up insurance in 1918 was $40,000,000. 0 
tal death losses amounted to $6,000,000, 
of which “fiu” took $1,200,000. 
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of success. 


Company. 


Jesse R. Clark, 
President 





THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 
The GOOD WILL created by farm loan in- 


vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The Union Central Life Insurance Co. 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The ‘SAVING enjoyed by’ policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 








Allan Waters, 


CINCINNATI, OHIO. Second Vice-President 














SOLDIERS INSURANCE 
PLANS ARE GIVEN OUT 


(CONTINUED FROM PAGE 1) 


government, thereby permitting the net 
rate. This means that the monthly net 
rate will average 15 per cent below a 
similar rate in participating private 
companies. 

5. Policies will contain a waiver of 
premiums and total disability clause 
making the policies payable at any 
time that the insured becomes totally 
and permanently disabled, regardless 
of his age. No policy in a private com- 
pany contains a similar clause running 


percent below the rate of participating 





private companies. The low rate pro- 
vided by the government and the spe- 
cial disability clause is granted only to 
soldiers and sailors holding regular 
term policies issued under the War 
Risk Act, the Government assuming 
all expenses. 

7. Converted policies will partici- 
pate in dividends earned from any mor- 
tality or interest savings. These divi- 
dends may be used to reduce premiums 
or accumulate at compound interest. 
8. All policies are nontaxable, in- 
contestable and nonassignable. 

9. Cash values under converted poli- 
cies are provided beginning at the end 
of the first year, being the full 3%4 per- 





You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 












beyond the age of 65. An average rate 
of 8 per cent would have to be charged 
for such a policy in private companies. 
6. A few rates for government poli- 
i $1,000 Insurance 

Ordinary Life 


Age Month 
NE 3x6 6: c0bs 046 ci e0ee s $1.1 $13.58 
MEA CIs bc bo '6's-¢ see e068 6s 1.29 15.24 
MN Raa dl sin 6400s 0 0s sere 6 1.47 17.36 
So 55.0ni64 0.4 6 eleece 1.70 20.08 
EES i 4-d:0 4 ong: 4 05014006. 2.01 23.74 
MENS ie: 5-o:4. 6:8 ahve e0'e-0 2.43 28.71 
er eer 3.01 35.56 
20-Payment Life 
Age Month Year 
MEE os osc vicsdccacces $1.76 $20.79 
renee eer 1.91 22.56 
PPR cinla.' 6:66 66s emiee's 2.10 24.81 
Seren 2.32 27.52 
EER 50. wale: 4-606: d:b.0:'02mr 2.62 30.95 
DGG io. 5 5:06 ca ccc cess 2.99 35.32 
ee ee re 3.50 41.34 
20-Year Endowment 
Age Month Year 
a er $3.31 $39.10 
NG sla a's sia 0a, ére-0'o G06 3.33 39.34 
SERS Serer etree 3.36 39.69 
a oy 5 s0 odd bo. 0:0 oo 6. 3.41 40.28 
So es 6 5.0 ke eakece 3.51 41.46 
Oe se scig baie 5,6 « 3.68 43.47 
MIE ec cénecvcvdicees 3.98 47.01 
30-Year Endowment 
Age Month Year 
Ey peer areas $2.06 $24.33 
MIR cra cs. hice sac eb oueie 2.09 24.69 
cS ccce Seca tesse 2.15 25.40 
DR oc sw dics oic-sine-t 2.24 26.46 
De sia ba Seca karen’ 2.41 28.47 
Sarat c's 6:4 ao 40'S eee ae 2.68 31.66 
Bier: 0/50. 0's 6:46 0.0 0-b6-5-e 3.14 37.09 


In comparing the above rates with 
those of private companies, an average 
of 18 percent of the premium should be 
added to private company annual rates, 
10 percent on account of monthly pre- 
mium basis of government policies and 
8 percent on account of government 
disability clause. If an annual pre- 
mium is paid to a private company and 
death occurs during the year no return 
of premium is made. If an annual pre- 
Mium is paid under a_ government 
Policy and death occurs all of the pre- 
Mium, except current month, is re- 
funded. It will therefore be noticed 
that the government rate under con- 


cent reserve values. Loans may be 
made up to 94 percent of the cash 
value. Participating, paid up and ex- 
tended insurance is guaranteed in all 
converted contracts. 

10. All policies are payable in event 
of death, only in 240 monthly install- 
ments. Endowment policies are pay- 
able in cash at maturity if desired. 

11. A bill before Congress extends ' 
the permitted class of beneficiaries | 
and provides for full payment to estate 
if no beneficiaries in permitted class 
are living when policy becomes a claim. 
12. Policies may be reduced, but 
not increased. 

13. Rates for converted policies are 
at age attained and no credit can be 
made for term premiums paid. in 

14. All premiums are due on the 
first day of each month and should be 
sent to “Disbursing Clerk, Bureau of 
War Risk Insurance, Washington, D. 
C.” Checks and money orders should 
be made payable to the Treasurer of 
the United States. 

15. A grace of one month is allowed . 
in payment of premiums and liberal 
reinstatement provisions during a pe- 
riod of two years from date of lapsa- 
tion are contained in the policy. 

16. Further information concerning 
conversions, including rates, blanks for 
making conversions, etc., may. be se- 
cured by addressing Bureau of War 
Risk Insurance, Conservation Section, 
tr building, Washington, 











Cerf Agency Meeting 


NEW YORK, Jan. 22.—The annual 
meeting of the New York City agency of 
the Mutual Benefit Life, of which L. A. 
Cerf is manager, was held today. Two 
educational sessions were held, morning 
and afternoon, at which addresses by 
various officers of the company, among 
whom Vice-President Rhodes, Actuary 
Pabst, Superintendent of Agencies Drew, 
Dr. Ward, Counsel David Kay, Jr., George 
Crogan of the mathematical department, 
and others, were made. The meeting ter- 


H. W. JOHNSON 
President 








verted policies will average about 30 














minated with a banquet in the evening. 


real opportunity to earn a reasonable 
commission and build up a permanent. 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


e Central Life 


Insurance Company of Illinois 


OTTAWA, ILL. 


W. F. WEESE Ss. B. BRADFORD 
Vice-President Secretary 
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INTEREST IN FIGURES 


ANNUAL STATEMENTS GIVEN 





Companies Closed Last Weeks of 1918 
Strong, But New _ Business 
Was Slow Earlier 





The Peoria Life made an excellent 
record last year, its new business be- 
ing $9,031,000, increase $5,170,000, in- 
surance in force $26,246,000; assets $2.- 
240,000, increase $500,000. Its death 
claims last year were $193,000, of which 
$135,000 were due to influenza. The 
mortality ratio was 76 percent. The 
Peoria Life showed an exceptionally 
fine renewal ratio last year, the figure 
being 92 percent. This shows that 
business is being written correctly in 
the first instance and is staying on the 
books. Its interest on invested as- 
sets was 6 percent. The Peoria Life 
entered the new year under most favor- 
able auspices. Its prospects are bet- 
ter than ever before. It has set its 
mark for new busines this year at $13,- 
000,000. It expects to have $33,000,000 
business in force by the end of the 
year. it will continue its present divi- 
dend scale, and will work along lines 
that have proved successful and satis- 
factory. President Emmet C. May and 
his associates take particular satisfac- 
tion in the work that was accomplished 
last year. 

The Bankers Life of Des Moines has 
$448,000,000 insurance in force. It has 
$36,500,000 assets, and it has $32,000,000 
securities on deposit with the state of 
Iowa. Its new business last year was 
$40,000,000. Its influenza losses were 
$1,200,000. Its total death losses were 
$5,000,000. The company closed the 
year with every cent of its current in- 
terest income for 1918 paid. The total 
interest income last year was $1,700,000. 


Massachusetts Mutual 
The Massachusetts Mutual Life has 




















FIGURES FROM DECEMBER 31, 1918, STATEMENTS 


LIFE COMPANIES 


——— 
——s 














Paid Ins. 


Dis- 


: ; Gain Prem. Total Pd. Policy- pb 
Admitted Capital Net Business in Force, in Ins. Income, I 5 a 
Assets Stock Surplus 1918 Dec. 21 in Force 1918 1918 nots vtgte 
Guardian ..$ 783,899 $ 100,000 6,177 $1,582, 8,530,89 7 2 
Farmers bar ae $ $ 278 $ 8 $ 928,371 $ 251,839 $ 290,315 $ 65,501 $ 150,995 
ankers .. 1,604,194 275,000 60,433 8,005,455 23,370,278 4,569,895 T7,912 879 9 
Lond. Can.. 9,189,658 50,000 123,991 16,454,081 59,804,429 9,017,064  2,249;348 2,794,080 9007108 1 tose 
Eq. Life, Ia. 25,022,114 300,000 1,194,396 31,332,578 159,618,091 19,532,665 5,174,522 6,520,453  2,594'598 tt 
Cen. Life, Ia. 6,821,049 200,000 453,576 17,727,162 53,228,616 10,703,660 2,036,568 2,431,544 657,773 1523/90 
Penn Mut... 202,862,995 * + 95,478,047 802,225,787 44,493,273 29,083,897 51 22,056, "018.7 
Lincoln Nat. 6,193,658 300,000 = 110,782 22,492,000 — 76,055,000 12,941,000 ~ 2'296,251 *yaRt isl 'Bigoee eather 
Capitol Life. 2,994,744 100,000 130,061 8,061,000 29,335,934 3,944,582 815,628 1,171,215 317,315 eonee 
Mich. Mut.. 13,632,926 250,000 853,108 9,457,438 63,470,446 2,430,957 1,843,441 2,509,509 1,460,362 2 ose 
Rockford 435,964 125,650 3,662 1,611,831 5,007,538 811,720 47,021 173,59 "54.700 agate 
Omaha ..... 282,162 150,000 19,417 127,715 2,422,500 1,436,000 260,162 264,519 20,822 ai 
Agric’l Life. 220,169 135,000 23,553 1,671,087 2,714,885 1,372,000 97,457 156,128 8,400 lie 


*No capital stock, mutual company. 


+Surplus carried in contingent fund. 





gotten out its sixty-seventh annual re- 
port, showing premiums $16,076,852, 
total income $26,460,402; death claims 
$5,867,336; paid policyholders $7,016,- 
421; total disbursements $14,987,660; 
new business $63,525,629; gain $1,676,- 
095; insurance in force $490,793,291; 
gain $40,581,110. Of its new business 
$52,470,192 was life policies; endow- 
ment $4,804,150; term and other forms 
$6,044,010. Its real estate mortgages 
averaged an annual yield of 5.31 per- 
cent. The bonds and stocks yielded 
4.49 percent, this includes $7,612,900 
Liberty loans. Owing to the influenza 
epidemic, the mortality experience was 
less favorable than for many years. Its 
mortality ratio was 92 percent. The 
expense ratio was 19.89 of the premium 
receipts and 15.57 of the total receipts. 
The Massachusetts Mutual’s war mor- 
tality was $525,746. The surplus was 
decreased owing to the higher 
mortality. 


Comment on the Business 


President McClench calls attention 
to the fact that whole life and endow- 
ment policies issued since Dec. 31, 1918, 
contain higher surrender values for the 





first nine policy years than policies is- 
sued prior to Jan. 1, 1919. The cash 
surrender value beginning with the fifth 
policy year is now the full reserve and 
the surrender charge for the second, 
third, and fourth years has been re- 
duced. The new values have been made 
applicable to policies issued prior to 
Jan. 1, 1919, and less than 10 years in 
force. Policies in force for 10 or more 
years will not be affected, as they are 
now receiving the full reserve as a sur- 
render value. President McClench says 
that the new year opens auspiciously, 
and the management looks’ with 
confidence to a successful prosecution 
of the work of the company during 
1919. It is certain that the value of 
life insurance was never more highly 
appreciated. The Massachusetts Mu- 
tual can always give a good account of 
itself. It is one of the best forces in 
life insurance today. 


Merchants Life of Iowa 


The Merchants Life of Des Moines, 
one of the aggressive companies of the 
west, has issued its annual statement, 
showing assets $3,099,592; capital $400,- 
000; net surplus $77,509; policyholders’ 


surplus $477,509. It increased its assets 
last year $377,565. Its insurance jp 
force is $65,088,201; its death losses last 
year were $659,215, and of this amount 
$300,000 were due to influenza. Its fy] 
legal reserve, amounting to $2,482,709 
is deposited with the state of Iowa, the 
entire equity of policyholders being pre- 
served. The Merchants Life is nowad- 
mitted to 19 states, and is starting the 
year with greater facilities than ever 
for furnishing a fuller service to agents 
and policyholders. 


Equitable of Iowa 


The Equitable of Iowa shows new 
business $31,758,312, increase $19,533. 
390; insurance in force $159,816,000, +s. 
sets over $25,000,000, increase $2,500,000: 
death losses on military business $243,. 
424, death loses due to influenza $521- 
129, total death losses $1,495,683. ‘The 
percentage of its insurance in force to 
amount written since organization ig 
64.2 percent. The Equitable of Iowa is 
the oldest life company in the state and 
furnishes insurance at a low net cost, 


Central Life of Iowa 


The Central Life of Des Moines, 














Book Value of Real Estate Owned 


(Reserve for same in Liabilities) 


Total 
DEDUCT— 


C. N. SEARS, Secretary. 








f 
RESOURCES 
First Mortgage Real Estate Loans.... 
Liberty Bonds ..........ccccccsccccececes 
Municipal and School Bonds..........+sse++eesseeee 


Loans to Policyholders (Policy as Collateral).. 
Ce SS OS Serr ae er 


Bank Stocks Owned. ........cccscscccccces 
Agents’ Balances ...........cscccecccsees 
Accrued Interest on Investments...... 
Premiums in course of collection and deferred............ceeceeeeeeceeeeeees 


Loan secured by collateral.............- 


ire as eee decane saannsovsbas ucbbensbele $11,005,093.98 


Agents’ Balances .......cccccccccccccsces 
Book Value of Real Estate over Market 
Loans in excess of Reserve........+.+++ 

Amount Deduction .........ccccccese 


Wet. Resources occa ck ceciccsbcce 


ansas City 


nsurance Company 


(Condensed Annual Statement, December 31, 1918) 






«+ +$ 6,908,165.90 
- 1,004,050.00 
231,951.99 

1,420,497.68 
625,884.37 
162,656.98 

7,950.00 
23,985.49 
218,704.56 
394,856.78 


6,390.23 





82,994.78 


cde catiadewatcusieteosvesme eee eae $10,922,099.20 


LIABILITIES 
RIPON MRPROR VO igs sc cicka sccinoce ose vasev ones eaceices 


Unpaid death claims partial proofs received 
Reported death claims no proofs received.. 
Present value Annuities and Installments 
MOEREBLER CIAIINE soca ecice ose cee 

Interest paid in advance.. 
Set aside for 1919 Taxes.. 





Net Liabilities and Surplus........ 


PAID FOR INSURANCE IN FORCE 


$143,499,667.00 


During 1918 death losses reported were $1,584,000.00; of this amount approximately $700,000.00 was on account of the in- 
fluenza epidemic and approximately $100,000.00 on account of war losses; the remainder, $784,000.00, being normal death rate. 
Death claims have been paid immediately upon receipt of complete proofs. 


NEW BUSINESS ISSUED AND PAID FOR IN 1918 


$4.1,695,627.00 










ene 


$ 9,113,538.36 
Beene eens 95,241.96 


eee eee eee eee eee eee ee eee eee ee eee 


129,232.66 
200,000.00 


s9'9.4 sien Selbsle'Sa pages elas epeeeesesus $10,922,099.20 


J. B. REYNOLDS, President. 
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shows new business $17,727,167, gain 
$5,338,346; insurance in force $63,867,- 
716, gain $10,639,009; assets $6,821,050, 
gain $975,448; total income $2,431,544, 
gain $548,526; paid policyholders $567,- 
773, surplus $653,577. 

Royal Union Mutual 


The Royal Union Mutual of Des 
Moines shows premiums $1,927,020, to- 
tal income $2,545,188, death losses $552,- 
405, paid policyholders $1,128,575, total 
disbursements $1,762,374, assets $8,243,- 
978, surplus $657,548, insurance in force 
$52,422,109, gain $2,321,703; gain in in- 
come $243,904, gain in assets $815,688, 
average interest and profits earned 5.97 
percent. The Royal Union has paid 
policyholders over $7,000,000 since it 
was organized. It is one of the service 
giving companies. 


Kansas City Life 


The Kansas City Life has issued its 
annual statement showing assets $10,- 
922,099; assigned surplus for dividends 
$932,869, unassigned surplus $129,233; 
capital $200,000; policyholders’ surplus 
$1,262,101. Its insurance in force is 
$143,499,677, and the new business last 
year was $41,695,627. Last year the 
death losses were $1,584,000. Of this 
amount approximately $700,000 was due 
to influenza, and $100,000 due to war. 
Death claims were paid immediately 
and the company met its obligations in 
splendid shape. The Kansas City Life 
is a prosperous institution that can be 
depended upon to make a record every 
year. The influenza mortality was 
heavy, as it was with every company. 
The mortality ratio of the Kansas City 
Life last year was 107 percent. There 
was an increase in the assigned surplus 
of $12,000, and a decrease in the un- 
assigned surplus of $102,000. 


President Reynolds’ Comment 


President Joseph B. Reynolds of the 
company says that in checking and an- 
alyzing the annual statement, there are 
two noticeable features that are of in- 


terest. First, he observed that a larger 
number of policyholders used their divi- 
dends during 1918 than formerly, taking 
them in cash rather than leaving them 
with the company to accumulate. Mr. 
Reynolds attributes this to the fact that 
many people buying government bonds 
and making subscriptions to various 
war activities felt the necessity of us- 
ing dividends to apply in reduction of 
premiums. In the second place he 
found that there were approximately 
two times as many policyholders pay- 
ing their premiums on either the semi- 
annual or quarterly basis as there were 
a year ago. Naturally the Kansas City 
Life has more business in force, and 
expected to see an increase in this di- 
rection, but it was more than was an- 
ticipated. Mr. Reynolds attributes this 
to the result of war activities and gov- 
ernment bonds. People got into the 
habit of making payments for these 
obligations on the installment plan, and 
so followed the same method in pay- 
ment of premiums on life policies. 


Columbus Mutual 


At the annual meeting of the Colum- 
bus Mutual Life the customary stock 
dividend of 10 percent was declared. 
The present unusually liberal schedule 
of dividends to policyholders was also 
continued unchanged. The annual state- 
ment and the reports submitted by the 
executive officers showed chat the ccm- 
pany had enjoyed a most prosperous 
year. The company now has $12,017,316 
of insurance in force; assets of $1,397,- 
547, and surplus to policyholders of 
$313,298. During 1918 the company in- 
creased its surplus $20,019, its assets 
$261,662, and gained in insurance in 
ferce $1,808,070. Notwithstanding ad- 
verse conditions during the year the 
company experienced a mortality of only 
61 percent of the expected. 


Has $1,000,000 Business Left 
The Globe Life of Salina, Kan., now 
finds it has about $1,000,000 left on its 
books. A large amount lapsed during its 
trouble, but it is rehabilitating itself and 
expects to get into the running in due 





season. 
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Akron, 0.—At the annual meeting of 
the Akron Association the following offi- 
cers were elected: Mulford Wade, Equi- 
table of New York, president; E. O. 
Mowere, Midland Mutual, secretary; 
executive committee, Fred W. Sweet, 
John Hancock; E. J. Larrick, Northwest- 
ern Mutual; Fred C. Dibble, Equitable of 
Iowa. Mr. Dibble was elected a mem- 
ber of the national executive committee, 
and Mr. Sweet the state executive com- 
mittee. 

* * x 

Richmond, Va.—Members of the Rich- 
mond association, at their January meet- 
ing, heard an interesting talk from Dr. 
Douglas S. Freeman, a widely known edi- 
torial writer of that city and a son of 
Walker Freeman, veteran general agent 
there for the New York Life. Dr. Free- 
man stressed the fact that the war had 
greatly increased the insurable popula- 
tion as a result of increased wages and 
a general higher intelligence, and he 
urged the underwriters to go forth and 
help reap the harvest. Above all, he 
urged them to hark back to the first 
principle of life insurance—protection for 
the family. 

* * * 


N. E. Women’s—President Frank H. 
Stratton, of the Boston Life Underwrit- 
ers, was the guest of the New England 
Women’s Life Underwriters the past 
week and gave a talk on salesmanship. 

* * *:, 


. Topeka, Kan.—At the annual meeting 
of the Topeka association the following 
officers were elected: President, E. D. 
Clithero, general agent for the Home 
Life of New York; first vice-president, 
E. A. Tirrill, state manager for National 
Life of Vermont; second vice-president, 
P. A. Miller, general agent Connecticut 
Mutual; secretary-treasurer, William 
Horley, state manager Midwest Life of 
Nebraska; executive committee, O. T. 
Cropper, Frank D. Parker and H. H. 
Hall. 
* * 

Boston, Mass.—President Jonathan K. 
Voshell of the National association, 
spoke at the annual banquet of the Bos- 
ton association Friday of last week, at 


which for the first time in the thirty- 
five years of the local association the 
ladies were admitted. Some 27 members 
of the New England Women’s Associa- 
tion were present. 

President Voshell made a strong plea 
for larger membership and stated the 
advantages of affiliation with the asso- 
ciation. By far the most interesting part 
of his address, however, was that which 
had to do with the plans of the govern- 
ment for converting the government in- 
surance of soldiers and sailors. 

The greetings of the women’s associa- 
tion were extended to the National presi- 
dent by Miss Lucy M. Morrill, vice-presi- 
dent of the New England Underwriters, 
and Mrs. Florence E. Shaal, manager of 
the women’s department of the Equitable 
Life, discussed the strides made by 
women in the insurance field. 

Frederic W. Fuller, general agent of 
the Equitable Life at Springfield, who 
personally placed over $10,000,000 in paid- 
up business last year, discussed his 
methods of writing, and Henry C. Walker 
of Boston, identified with the publicity 
department of several large life com- 
panies, discussed publicity matters as af- 
fecting life insurance business. 

Music was furnished by former Secre- 
tary Charles C. Gilman and the Tougas 
brothers. President Frank H. Stratton 
presided. Nearly 200 were present. 


* *k * 


Cleveland—John L. Shuff, home office 
manager of the Union Central, will speak 
before the Cleveland association Feb. 3, 
on “Opportunity.” 








Insurance Paid for 1918; 


Insurance in Force Dec. 31 

















New Business Increase in 


1918 Paid Up Insurance 
Company in Full in Force 
P ia Life ..$ 9,031,000 $5,170,000 
Guaranty Life. 2,666,286 1,667,437 
Southern Life 193,328 5,523,963 
Michigan Mut 8,650,628 2,448,033 
Rockford Life 1,611,831 811,720 
Southeast. Life ar gt Merged 
Am. Mut., La. 9 518, 
Mu 193,054,811 


Mutual Life.. 








Admitted Assets 


Mortgage Loans.....:..cccccceee $2,416,610.37 
Policy Loans and Premium 


DOME eg ccd cise cordscccereas seuss 110,114.24 
Bonds—United States........... 241,996.00 
Bonds, Municipal, etc.......... 48,215.00 
Cee in Batike:...<c.....cccse0e 118,166.11 
Interest Due and Accrued..... 76,811.92 
Net uncollected and deferred 

NN ba KAs nd icccescdesdians 87,678.00 


Total Admitted Assets...$3,099,591.64 


throughout a large territory. 


Do YOU want to share in it? 


Wn. A. Watts, President 





Merchants Life Insurance Company 


Home Office, Des Moines, Iowa 


Starts the year 1919 with greatly improved facilities for 
furnishing Service to Agents and Policyholders. 


Statement December 3i1st, 1918 


Losses incurred in 1918.............. 
Influenza claims approximately.... 
Increase in Assets, 1918..........cecceeceeees 
Insurance in force Dec. 31, 1918............- 


Claims Reported............sse0+ 93,676.78 
Premiums paid in advance..... 22,210.00 
Set aside for taxes.............. 17,830.01 
All other liabilities.............. 5,663.75 
Capital Stock.......... $400,000.00 
OIE. a cadcnadicanecss 77,509.40 
Surplus to Policyholders....... 477,509.40 
Total Liabilities........... $3,099,591.64 
We vdcccubawotaecudeuceuceiads $ 659,215 
Minachatieawereaasancdacduss 300,000 
aiatnecdudecudeakekinaewatces 377,365 
eeccuaneccdcaccccasmutrdceade 55,088,201 


Full Reserve Deposited With State of lowa 


The prompt payment of all claims on receipt of proof during the 
recent terrible influenza epidemic has further increased our Good Will 


Our Agents are now cashing in on this Good Will. 


Direct Agency Contracts offered in nineteen states. 


Address the President at the Home Office. 


Ransome E. Olds, Chairman Board of Directors 


Liabilities 


Teme Cee ccc see lack cceeecd $2,482,701.70 


Rell S. Wilson, Secretary 























Sixty-Seventh Annual Statement 
of the 
Massachusetts Mutual Life Insurance Company 
Springfield, Mass. 
Year Ending December 31, 1918 
On the basis of Paid-for Insurance 
, Income _— 
Erp eiiettige rye ete re eee SE EEIP ELE EERE LETS $16,076,852 
Interest, rents, and all other income..............eeeeeeeeeeeee 10,383,550 
Tetahy NEOME as 628s Hans cake es TE A eee oe .. «+ $26,460,402 
Disbursements 
To policyholders and beneficiaries: 
Peete Cla teige aoe oes sora ce ss dhs lace $ 5,867,336 
Matured endowhients .. 2... oc. 6s ec ice ccs 394,716 
SUNVeiiGer VaINCS =... cae ccc ccc ck de woke aentouse 1,503,923 
Dividends to policyholders.......... Sry oe 3,245,421 
Life and disability annuities.................-- 5,025 
‘ $11,016,421 
' Other disbursements (see statement herewith).... 3,971,239 
Potal disbursements... ic. sc 5s te dives $14,987,660 
SSS 
Total Assets............... Sava doe ike casenchads dehdadgeuetans $112,661,852 
Total Liabilities ........ bs: cial oheasn orem alata d del Una Chiem ee valn cen otaenl 107,343,797 
Surplus, December 31, 1918....................005- ...$ 5,318,055 
New insurance paid for in 1918, 18,581 policies... .. $ 63,525,629 
Insurance in force December 31, 1918, 205,368 
pe eres fe see eee ee OE yee 490,793,291 
GAINS 
I Masets © ahi 0s ccd ecvcs Rak oe sak + uengdsa Mab ose cx sdegnbane . . $11,893,272 
In New Insurance ............ ucwandwcrasanee ia wcewup dees ..... 1,676,095 
Fe-EriStarance- int Free. o.oo ie 36.5 onc cicd cere ceed watts deteowars .. 40,581,110 
JOSEPH C. BEHAN, Superintendent of Agencies 
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NEWS ABOUT LIFE POLICIES ! 














New Policies, Premium Rates, Dividends, Surrender Values and all Changes in | 
Policy Literature, Rate Books, etc. Supplementing Policyholders’ | 
Digest, Published Annually in May. PRICE, $2.50 | 








WILL OMIT 1919 DIVIDENDS 





Northwestern National Life Calls At- 
tention to the Great Loss 
Due to the Epidemic 





The Northwestern National Life of 
Minneapolis has decided to pass its 
policyholders’ dividend this year, 
owing to the extraordinarily high death 
rate, due to influenza. The Northwest- 
ern National has suffered in proportion 
no worse than any other company. It, 
however, feels that it would be much 
more businesslike to pass the dividends 
this year, because it believes it can re- 
sume them next year. President John 
T. Baxter, in announcing this course, 
Says: 

In view of the unusual conditions af- 
fecting life insurance during the past 
year,—the war, and particularly the 
terrible influenza and pneumonia epidem- 
ics,—you will be interested to know that 
the excellent financial condition of the 
Northwestern National Life, along with a 
majority of the old line companies of the 
United States, has permitted the pay- 
ment of the unprecedented death losses 
promptly, and the company closes the 
year in a position of increased strength 
and financial stability. 

Assets Held in Trust 
In a mutual life company, the assets 





are held in trust for the policyholders, 
and the earnings are apportioned accord- 
ing to the best judgment of the directors, 
either to dividends for equitable distribu- 
tion among the policyholders, or to the 
surplus maintained to assure the stability 
and safety which are the first considera- 
tion in the disposition of life insurance 
funds. 

In view of the exceptionally high mor- 
tality rate which has been world-wide 
during 1918, and the fact that influenza 
and pneumonia are still prevalent and 
may return again this winter (in accord- 
ance with European experience), your 
directors have felt that the regular high 
dividend which has been paid by the 
Northwestern National should be omitted 
for the year 1919, in order that the sur- 
plus may be maintained, and that the 
usual dividend distribution may be re- 
sumed again in 1920. We feel that this 
decision will commend itself to your best 
judgment. 


Was an Epochal year 


The year 1918 stands out, we believe, 
as the most successful in the history of 
life insurance .and in the history of 
the Northwestern National. Experience, 
more than any 
demonstrates the stability and value of 
any industry or enterprise. 1918 has seen 
the most serious epidemic of a century, 
and the most sanguinary war of all time. 
Old line life insurance has met the test 
and fulfilled every obligation. 1919 will 
find the popularity of life insurance 


theory or argument,’ 





greatly increased, and public confidence 
enhanced many fold. 

December, with a production of $4,041,- 
616, was the largest month in new business 
written in the history of our com- 
pany. We received applications for $12,- 
132,000 in 1916; $18,870,000 in 1917; and 
$24,230,000 in 1918—an index of phenome- 
nal progress. 





Great Republic Life 


The Great Republic Life has revised 
its policy so that values begin the third 
year instead of the second. It has issued 
rates for its four extra benefits, $2 for 
additional accidental death, 50 cents for 
total -disability, 25 cents for permanent 
partial disability, and 75 cents for bene- 
ficiary insurance. 





Canada Life 


The Canada Life will maintain its same 
schedule of dividends for 1919 that it had 
for 1918. 


Lincoln National Meetings 


In accordance with a custom estab- 
lished a year ago, the Lincoln National 
Life of Fort Wayne, Ind., has recently 
held a series of one-day sectional edu- 
cational meetings at Fort Wayne, Detroit 
and Cleveland, to which active agents in 
Indiana, Michigan and Ohio, respectively, 
were invited. 

A. F. Hall, vice-president and general 
manager; W. T. Shepard, vice-president 
and agency manager; F. B. Mead, secre- 
tary and actuary; Dr. B. A. Barlow, asso- 
ciate medical director, and A. L. Dern, 
superintendent of agencies, represented 
the home office. The program consisted 
of a series of lectures dealing with the 
fundamentals underlying life insurance, 
the principles of sound underwriting and 
home office routine, ending with an open 
forum at which the agents were urged 
to bring forward any difficulties with 


—— 
which they might be confronted, It ig 
the policy of the Lincoln Life to take itg 
agency force into its fullest confidence 
and the men who carry the rate book Were 
accordingly urged to ask any question 
on any doubtful point. 

The meetings ended with the adoption 
of carefully laid plans for a materially 
increased production for each and every 
man during 1919. 


Ohio Directory Is 
Being Distributed 


Life insurance men will be interested 
in the new edition of the Ohio Insyr. 
ance Directory, which usually comes 
out in November of each year. This 
year THe NATIONAL UNDERWRITER was 
delayed in getting out the book because 
of war conditions, the lack of experi- 
enced help in the printing department 
and the new rules of the Ohio in. 
surance department, whereby the lists 
of agents could not be copied for some 
weeks later than usual. However, the 
book is up to its old standard and 
shows an improvement in many re- 
spects. The compiler, Emerson R, 
Smith, at the Cincinnati office of Tug 
NATIONAL UNDERWRITER, is one of the 
expert insurance newspaper statisti- 
cians of the country. The superin- 
tendent of the directory department, 
Mrs. Nora Vincent Paul of Chicago, 
has made a study of insurance direc- 
tories for many years, and is con- 
stantly adding to the value of these 
publications. 


Rulon S. Wells, state insurance com- 
missioner of Utah, has ruled that all 
Liberty bonds purchased by insurance 
companies may be valued among the 
assets of the companies as par, plus ac- 





crued interest. 
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The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gon Mer. — 


New Masonic Temple 


For 


ashington, D. C. 


Frans Nelson, President Oniwe: 












The ‘Giant of the West’? 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 








Home Office: 
New Policies 





COLUMBIA LIFE INSURANCE COMPANY 


Fremont, Neb. | 


New Features 


Have several positions ‘Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in 
Quality of business secured of equal importance to amount secured. 


Money Making Contracts for the Agent. 


Attractive Sellers | 


ebraska. 





SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmers only. 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. 


A contract without 


Dayton, Ohio 








Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L, LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 





MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 


To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. Fer Agency or Membership, Address 
NELSON 0O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 














SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street rH ° 


NO’PRELIMINARY TERM —THE ONLY ILLINOIS ‘COMPANY, AND ONE OF 32 OUT OF 250 IN 
; THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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AMONG INDUSTRIAL MEN 
70 REEMPLOY MILITARY MEN 


President Dryden of the Prudential 
Announces Company’s Policy as to 
Men in Service 


President Dryden of the Prudential 
has announced that the company is 
ready to immediately re-employ all its 
former field and home office workers 
who have been in military, naval, Red 
Cross or Y. M. C. A. work during the 


ne thousand five hundred and sev- 
enty-seven Prudential people were en- 

ged in the conflict, and most of them 
saw action. Three hundred and sixty 
were from the home office, and the 
larger percentage of these were mem- 
bers of the 113th regiment of infantry, 
which fought in the Argonne for sev- 
eral weeks, and the 312th regiment of 
infantry, which played a leading part 
in the capture of Sedan. Eighteen are 
known to have been killed in action or 
to have died of disease, but final figures 
will undoubtedly add to this total very 
substantially. 

The officers, directors and employees 
of the Prudential are very proud of 
their military associates, and feel, that 
they can best show their appreciation 
by installing the veterans in their for- 
mer jobs. 

Agents will be given debits equal to 
those they relinguished when they 
joined the colors. If there is no open- 
ing for an assistant superintendent, he 
will be designated as a special assist- 





ant on regular salary until there is a 
chance to assign him regularly. For- 
mer soldiers and sailors, not previously 
connected with the company, will have 
first call on all agency positions which 
may be open in the future. 


METROPOLITAN AGENTS WORK 


Last Year the Representatives of This 
Company Sold 10 Percent of 
Savings Stamps 


Vice-President Haley Fiske of the 
Metropolitan Life, at the meeting of 
the agents in St. Louis the other night, 
stated that the influenza epidemic had 
hit the company hard, its death claims 
last year being $13,000,000 above the 
normal. The agents were present from 
Missouri, Tennessee, Kansas, Arkansas, 
Iowa and Oklahoma. Commissioner A. 
L. Harty of Missouri made an address, 
as did Festus Wade, a director. The 
Metropolitan men had been selling war 
savings stamps and it was announced 
that $113,000,000 in stamps were sold 
by the Metropolitan force during the 
year. They sold $21,000,000 in fourth 
Liberty bonds. The Metropolitan field 
men disposed of 10 percent of all the 
war Savings stamps sold in the United 
States during 1918. Fourth Vice-Presi- 
dent James E. Kavanaugh, who was at 
Washington in charge of the national 
war savings stamps committee, told of 
some of the achievements of last year 
in the sale of stamps. 


Prudential Activities 


The records covering the industrial 
operations for 1917 showed that the Long 








A Record of Thirty 


W. J. WILLIAMS, President 


Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104,307 $ 889,073 Income Issued 
1897 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907. 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


CINCINNATI 


Organized February 23rd, 1888 








Attractive Opportunities 
Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 


Western Pennsylvania and Michigan 








Once an 


llinois Life 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GCOD MEN 
AND 
WILL PAY THEM WELL 


es 


Man 


Always an 
Illinois Life 
Man 


GREATEST 
tLEINOIS 


COM PANY 


WANTS GOQM MEN 
ANT 
WILL PAY THEM WELL 





Island City, N. Y., district, under the 
supervision of C. V. Dykeman, the dean 
in point of service of Prudential super- 
intendents, led all the others in Division 
B, and this most creditable achievement 
was repeated in the 1918 campaign. An 
examination of the list of the 100 most 
prominent staffs in total actual industrial 
increase for the year just closed locates 
Long Island City not only the first in 
Division B, but very conspicuous among 
all of the company’s superintendents. 

Clarence A. Shockley has charge of an 
agency in the Chillicothe, Ohio, district, 
and his debit is not, in its location, like 
the majority, for Mr. Shockley has to 
cover nine towns in his collection expe- 
ditions. Notwithstanding the scattered 
territory, Agent Shockley’s record for 
1918 was one of which he has every right 
to feel very proud. In industrial new 
business his average weekly policy issue 
was 8.1, with lapses kept at the minimum, 
the average premium increase was of 
fine amount; he had a pleasing monthly 
average ordinary net issue, and, on a 
debit of over $200, his arrears were 5 
percent, advance payments 549 percent 
and industrial collections for the year 101 
percent. 


Darby A. Day’s Dinner 


The ninth annual dinner of the Chi- 
cago agency of the Mutual Life, under 
Manager Darby A. Day, will be held 
Thursday evening of next week at the 
Mid-day Club, in celebration of having 
paid for $100,000,000 of new business in 
Chicago, since January, 1911. This agency 
has made a most remarkable record and 
is entitled to do some celebrating. 


Pan-American Convention 


The third annual agency convention of 
the Pan-American Life of New Orleans, 
will be held next week, there being ses- 
sions Wednesday and Thursday. R. M. 
Gamble will preside at the first session 





Wednesday morning, and among the 
speakers at that time will be President 
Crawford H. Ellis and Vice-President 
E. G. Simmons. There will be a number 
of talks as well as discussions. The Pan- 
American has a live set of agents who 
always make the company meetings 
worth while. 


Won’t Oppose Merger 


TOPEKA, KAN., Jan. 21—The attor- 
ney-general and insurance commissioner 
of Kansas have announced that they will 
not attempt to invalidate the merger of 
the Fraternal Citizens of Hutchinson, 
Kan., with the American Insurance Union 
of Columbus, O., unless the members of 
the Kansas organization, which are now 
complaining, can present better reasons 
than are thus far offered. The objectors 
have presented a number of technical 
reasons, but are protesting chiefly on the 
fact that the rates of the American In- 
surance Union are higher than those of 
the Fraternal Citizens. The Fraternal 
Citizens had a reserve of approximately 
$58,000. 


Teachers Present Annuity Plan 


TOPEKA, KAN., Jan. 21—The Kansas 
teachers have presented to the legisla- 
ture a teachers’ pension plan whereby 
the teachers pay one-half of a premium 
each year and the state pays one-half 
to create an annuity of $500 for retiring 
teachers. The premiums are based on 
experience tables and the plan actuari- 
ally sound. A teacher may retire after 
30 years active service, 20 years of which 
must be in Kansas schools and then be- 
gin to receive the annuity. After 40 
years continuous service the teacher is 
automatically retired from service. 

The Kansas teachers have been fight- 
ing for a system of pensions for years, 
but until the present time never pre- 
sented a feasible plan to carry the scheme 
into effect. 
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HERBERT M. WOOLLEN 
PRESIDENT 
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CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 


1899 
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We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
will pay anyone interested to investigate. 


All communications 


Address 77-P, care The National Underwriter. 








REINSTATEMENT OF LAPSED 


10 SO. LA SALLE ST. 








LIFE INSURANCE SERVICE BUREAU 


CONSERVATION OF LIFE Lo gen ge Re ge BUSINESS AND 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


ON A THOROUGH ACTU- 


CHICAGO, ILL: 
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SCANDIA LIFE’S RALLY 


AGENTS IN FOR CONVENTION 





Leaders in the Field Are Planning for 
the Business Building of the 
Year 





The Scandia Life is holding its an- 
nual agency convention in Chicago 
this week; the first meeting was held 
Tuesday afternoon. Gilbert Knudson, 
superintendent of agents, is presiding 
over the meetings. 

Edwin A. Olson, vice-president of 
the company, opened the Tuesday 
afternoon meeting with a short resume 
of the past year. He said that the life 
insurance business had suffered a great 
conflagration during the last year; that 
many theories which were considered 
good had been proven false, while 
many others had proven to be true. 
The real has been separated from the 
unreal. The action taken by the gov- 
ernor of Wisconsin in recommending 
the repeal of the state fund law dem- 
onstrated the impracticability of insur- 
ance companies being owned by the 
state. He declared that the only life 
insurance which is worth anything is 
that which looks ahead and is prepared 
to weather unexpected, or unforeseen 
conditions. 

He also stated that the subject of a 
change of name for the company will 
come up at the meeting of the policy- 
ga which is to be held next Thurs- 

ay. 

7 H. A. Kneeshaw Speaks 

H. A. Kneeshaw of the Devils Lake 
agency talked on “The Inheritance 
Tax.” J. E. Ehn of Hartford, Conn., 
who is head of the Connecticut agency 
was the next speaker. He said that the 
best way to meet with success is to 
aim to get more business each year 
than was done the preceding year. 





S. M. CROSS ADVANCED 


COLUMBIA LIFE’S PRESIDENT 








Served the Company Ably and Faith- 
fully, Thus Deserving the Pro- 
motion Given Him 





At the board of directors meeting of 
the Columbia Life of Cincinnati this 
week Sumner M. Cross, vice-president 
and general manager, was advanced to 
the presidency, succeeding his late 
father, Dr. F. G. Cross, the founder of 
the company. Mr. Cross has served 
the company in nearly every capacity 
and has been with it for virtually his 
entire business career. He is a young 
man of sound judgment and has ex- 
perience in every phase of home office 
work. He plans to strengthen the 
home office organization and build up 
the agency plant in the several states 
in which the company operates to 
larger proportions, 








J. A. Gross of Sioux Falls talked on 
“Finished Business.” 

A. E. Thompson of Chicago deliv- 
ered an interesting talk on “Salesman- 
ship.” He said: “One must have 
nerve to be successful, that kind of 
nerve which keeps us from knowing 
that we are losing.” 


Nelson Speaks at Banquet 


The annual banquet was held in the 
evening. N. A. Nelson was the prin- 
cipal speaker. He was followed by O. 
J. Hertsgard of Fergus Falls, Wm. O. 
Shirley, president of the $100,000 Club, 
and Otto Loveland of Devils Lake. 

Doctor Peterson, the medical direc- 
tor of the company, was the first 
speaker on the program Wednesday 
morning. He was followed by J. O. 
Brolleen, secretary of the $100,000 Club> 
and C. A. Peterson of Fort Dodge. 


INTEREST IN MEETING 


WILL ELECT NEW PRESIDENT 





Northwestern Mutual’s Meeting Next 
Week Will Be of More Than 
Usual Importance 





MILWAUKEE, WIS., Jan. 21.—The 
quarterly meeting of the trustees of 
the Northwestern Mutual Life, to be 
held Wednesday, Jan. 29, at the home 
office in Milwaukee, will be one of the 
most important in many years, due to 
the fact that vacancies in the offices of 
president and general counsel are to be 
filled. 

The resignation of President George 
C. Markham, tendered early in De- 
cember, becomes effective at this time. 
Mr. Markham is spending the winter in 
California for the benefit of his health. 
It is unofficially stated that the posi- 
tion will be filled by the promotion of 
William D. Van Dyke, now first vice- 
president. Intimations are made that 
an eastern life insurance official of 
prominence will make a _ cecnnection 
with the Northwestern, either as presi- 
dent or as a vice-president to succeed 
Mr. Van Dyke. 

The vacancy in the office of general 
counsel was caused by the death on 
Jan. 1 of Judge John Barnes. While 
official sources will divulge no infor- 
mation concerning the possible suc- 
cessor to Judge Barnes, it is believed 
that a prominent jurist of the Milwau- 
kee and Wisconsin bench will be se- 
lected to fill the vacancy. In this con- 
nection the name of Judge Ferdinand 
A. Geiger, of the United States court 
for the Eastern District of Wisconsin 
is generally mentioned. 


The California, Oregon and Washing- 
ton departments are making a routine 
examination of the West Coast Life. 











CORPORATION POINTS 


HINTS ON SELLING BIG ONgs 








Suggestions for Getting Case Beyong 
Chief Executive to Board of 
Directors for Decision 





In selling partnership corporation life 
insurance an agent often has the ideg 
that if he is able to reach and interest 
the active man of the company, the 
chief executive around whom the com. 
pany’s affairs revolve, he has turned the 
trick and will soon land the business, 
While it is true that the principal off. 
cer of the company must be sold the 
corporation life insurance idea, the go- 
licitation on the part of the agent must 
go farther than this. Very often, after 
convincing the chief executive that 
partnership corporation life insurance 
is a good and necessary thing, the agent 
is sent away with the promise that he 
(the chief executive) will present the 
matter to the directors and advise the 
agent of their decision. 


Means of Approach Lost 


This, in nine cases out of ten, means 
that the business is lost. It places the 
principal officer of the company in a 
very unfortunate and unenviable posi- 
tion. It forces him to tell the board of 
directors how important he is. No 
man with modesty will do this. The re- 
sult is that the subject is presented in 
a half-hearted and lukewarm manner, 
unaccompanied by enthusiasm, and the 
idea fails to “get over” with the di- 
rectors. The proposition is rejected, 
and the agent has no other means of 
approach. His influence with the man 
upon whom he has been working is of 
no assistance to him, as the board of 
directors will not even entertain the 
proposition further. Any agent who 
has lost business because of this com- 
bination of circumstances (and nearly 





Insurance in force . 








Central States 


Life Insurance Company 
St. Louis, Mo. 








JAMES A. McVOY 


Vice-President and General Manager 





. $34,000,000.00 





long as your Company does not object. 


A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that help still more. We provide banking facilities for 
our Agents in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. a full 
contract with us we will let you write our insurance for children as a side line, as 


month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 


If you cannot make a full time 


Some are writing as much as $10,000 a 














54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








EES 


The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 


Boston, Mass. 











The Reinsurance Life Company 
of America ; 


DES MOINES, IOWA 











LIFE AND ACCIDENT 
REINSURANCE ONLY 
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) should t 
ents have) should try to ap- 
rach the subject just a little differ- 
wy. Must Take Case Further Up 

That is, after convincing the man 
yho “has the say,” the job has not been 
gone unless the agent can go further 
and get permission to present the sub- 
‘ect to the board of directors himself. 
This suggestion must be rather adroitly 
worded because it might easily be in- 
terpreted by the head of the concern to 
mean that the agent regards himself 
with too much importance. 


Argument for Official 


It can be explained something like 
this: “If you were in a law suit and 
engaged high priced legal talent, you 
would not ask them to remain seated 
in the courtroom while you pleaded 
your own case. You would, on the 
other hand, take full advantage of their 
ability, knowledge, and training. You 
would recognize them as legal experts, 
and depend upon them to win your 
case for you. I am in the same posi- 
tion as the lawyer, the only difference 
being that I am an insurance man. I 
understand my case, and if I am al- 
lowed to present it to your board of 
directors, can make it as appealing and 
attractive as I have made it to you. 
Furthermore, I can save you the em- 
barrassment of having to accentuate 
your own importance. It is entirely fit- 
ting that I, not you, present this sub- 
ject to the board of directors.” 


Leaves Proper Impression 


Such an explanation shows the com- 
pany official immediately that, in at- 
tempting to convince the board of di- 
rectors of the necessity of corporation 
insurance, he is likely to convey the 
idea that he has overestimated the 
value of the chief officer of the com- 
pany. If this impression is made upon 
the minds of the directors of the com- 
pany they are likely to reject the 
proposition and a resourceful agent 
will not allow such a possibility to 
arise, but will see to it that he puts the 
subject of corporation life insurance be- 
fore the board of directors himself. 


Life Executives Are 
Called to Washington 


WASHINGTON, D. C., Jan. 22.—It 
is stated that Director Lindsley of the 
War Risk Bureau has called in a few 
prominent life insurance men, largely 
executives of companies, to look them 
over, preparatory to making an ap- 
pointment as a new head of the con- 
servation bureau, as it is understood 
that Superintendent of Agents Wins- 
low Russell of the Phoenix Mutual will 
shortly retire from that position. This 
is regarded as very important work. 
Three or four executives of western 
companies were here in consultation 
by appointment with Mr. Lindsley this 
week. Aside from the superintendent 
of the bureau, there will be three or 
four assistants appointed to devise and 
carry out plans for saving as much life 
Msurance as possible for the enlisted 
men. Naturally with the new plans 
now going out, and the new rates there 
will be a tendency to lapse a large part 
of the insurance taken. It is stated 
here that if the government saves 
$3,000,000,000 or $4,000,000,000 out of 
the $40,000,000,000 written it will be 
counted a wonderful achievement. 
There will be a great lapse as soon as 
the men learn the new price they have 
to pay. Among the executives in Mr. 
lindsley’s office this week were Vice- 
President Simmons of the Pan-Amer- 
Kan; Vice-President R. W. Stevens of 
the Illinois Life; Secretary T. ; 
Appleby of the Ohio National Life, 
and Vice-President J. P. Sullivan of 
the Farmers & Bankers of Wichita. 


New Members Entering 


It is understood that two new members 
ll soon be elected in the American Life 
pes they being the Northern As- 
ti nee of Detroit and the Columbian Na- 
onal Life of Boston. 


EFFECT OF INFLUENZA 


BRITISH OFFICES HARD HIT 





Chronicle of London Compares Effects 
of War and Epidemic on Compa- 
nies’ Death Rates 





Influenza losses during the last few 
months have been heavy in Great Brit- 
ain, as well as in America. The drain 
has been comparable to that.of war. 
On the subject the Chronicle of Lon- 
don says: 

“The industrial branch of the Pruden- 
tial is composed of more than 21,000,000 
policyholders, who pay their contribu- 
tions weekly. The figures for this branch 
show that the company paid more than 
twice as much during the eight weeks 
of the epidemic just completed, on ac- 
count of deaths from influenza, as it paid 
in the same period on war claims. The 
figures are: 

RUOGUGHESR CLAIR. orcs Ssicwisiccésven £620,000 
AWW Sele CRNEINS oo bets asd cuicicalne aagrn 279,000 


Some Figures Are Given 


“The war claim figures were, with one 
exception, the highest ever paid by the 
company. There is no complete estimate 
of the total sums disbursed for influenza 
claims, but some remarkable figures were 
given by Joseph Burn, actuary to the 
Prudential. 

“In our industrial branch alone,” he 
said, ‘“‘when the influenza epidemic was at 
its height, we paid £99,045 in one week 
on account of deaths from the disease. 
Influenza has been more deadly than the 
war; it was just as though two huge 
battles were going on at home in addi- 
tion to the fighting on all the fronts. 





The biggest weekly total, and the high- 
est total for an eight weeks’ period, were 
both due to influenza. The record figure 
reached by the war claims in any period 
of eight weeks was £282,000, compared 
with the influenza record of £620,000. The 
biggest war claim total for one week— 
that ended Nov. 2, which included the 
heavy fighting preceding the armistice— 
was £39,000, as against the £99,045 al- 
ready mentioned. 


Effect of the War 


“Many of the war claims, too, may be 
attributed to influenza, as military deaths 
are entered as war claims, whether they 
are due to sickness or to fighting. Al- 
though the majority of the companies 
accepted the war risk, and paid war 
claims on the old premiums, the expendi- 
ture ate into profits to such an extent 
that it was impossible to continue pay- 
ing the bonuses which in some cases 
were previously allowed. In South Africa 
the influenza epidemic resulted in a loss 
to the companies of £1,500,000.” 


New Consolidated Company 


The First National-Northwestern 
Life of Pierre, S. Dak., is the new com- 
pany that is the result of the merger 
of the First National Life of Pierre, 


| 
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the Northwestern Life and Western 
Mutual of Aberdeen, S. Dak. The cap- 
ital is $250,000. It has between nine 
and ten millions in force, with assets 
a little over one million dollars. 


A. C. Larson’s Big Year 


The year 1918 showed a remarkable 
increase in business for the Wisconsin 
agency of the Central Life of Iowa. 
This agency, under the managership of 
A. C. Larson of Madison, Wis., wrote 
$5,562,625 of business, an increase of 
$2,242,125 over the year before. 
Through the loyalty of the insurance 
buying public of Wisconsin the “Badger 
Agency,” as it is known, has become 
one of the largest agencies in the state. 

That this large increase should come 
during a time of greatest stress and 
when a large number of the biggest 
producers were doing a large amount 
of war work, speaks volumes for the 
aggressive methods employed by the 
men who represent this agency. 

The year opens with the knowledge 
that double the amount of business 
written during January, 1918, will be 
written during January, 1919. 


Medical Section Meeting 


The annual meeting of the medical 
section of the American Life Conven- 
tion will be held at Signal Mountain, 
Chattanooga, Tenn., March 27-29. The 
executive committee of the convention 
will meet there at that time, and owing 
to the location being central and the 
imporance of many life insurance fea- 
tures coming up, a number of com- 
pany executives will take the oppor- 
tumity to be present, and have a sort 
of mid-year session. 


Thomas B. Love Operated on 


Thomas B. Love, who recently re- 
signed as Assistant Secretary of the 
Treasury at Washington,.is now at the 
Johns Hopkins hospital, in Baltimore, 
for an operation. Mr. Love has not 
been in the best of health for some 
time. 


Guardian Life Meeting 

One of their regular midseason group 
meetings was held here last week by the 
managers of the Guardian Life of New 
York’ from Arkansas, Oklahoma, Mis- 
souri, Iowa, Illinois, Indiana and Ken- 
tucky. The meetings were presided over 
by Vice-President T. Louis Hansen. The 
effect of the proposed new legislation on 
inheritance tax incomes and plans for 
the year were discussed. 


Agency Supervisor Appointed 


Wyman & Palmer of Chicago, gen- 
eral agents of the Berkshire Life, have 
recognized the value of agency organi- 
zation and supervision by creating the 
office of agency supervisor in the Chi- 





cago office. O. D. Richardson, who has 
been with the company over 25 years 
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and who is one of the best posted in- 
surance men, has been appointed to this 
position. Previous to this appointment 
and during the past year or two, he has 
been devoting considerable time to this 
work. That such work is of value to 
the company is shown by the fact that 
when a recent appointment was to be 
made for a general agency one of the 
young men with the Wyman & Palmer 
agency was selected, although he had 
only entered the insurance field a year 
ago. 

The Chicago agency of the Berkshire 
is proud of its record in that it has fur- 
nished from its own organization not 
only the president of that company but 
the superintendent of agencies and five 
general agents, all of whom are with 
their own company. 


Limit Stock Commissions 
INDIANAPOLIS, IND.—A blue sky law 
intraduced in the Indiana legislature pro- 
vides that salesmen as agents shall not 
receive more than 35 percent in value of 
stock sold and not more than 10 percent 
is to be set aside by companies as promo- 
tion stock. The secretary: of state is 
empowered to investigate at expense of 
applicants for license. Agents must reg- 
ister with the secretary of state. Heavy 
fines are imposed against those who make 
false statements in order to mislead pur- 
chasers of stock. 


Time Limit Law Proposed 
TOPEKA, KAN., Jan. 21—A bill has 
been introduced into the Kansas legisla- 
ture, by Senator Hilkey of Osage county, 
which prohibits the fixing of a different 
time limit for bringing suits on claims 
than is provided in the statutes of the 
state. The Kansas law provides five 
years and while most of the companies 
have adhered to this, a few uphold the 
six months to a year limitation of their 
policies. 


Leaders to Convene 
The annual meeting of the Producers 
Club, of the Grange Life of Lansing, 
Mich., will be held at the home office 
Jan. 23, at which time officers for the 
ensuing year will be chosen. Those be- 
longing to this organization who qualify 
for the $100,0000 Club by Aug. 20, will 
be given a trip through the Great Lakes. 


Agent’s Status as to 
Renewal Contract 


Question—Please advise me if you 
know of any court decision whereby a 
renewal contract with a New York lile 
insurance company has been contested 
for renewals earned? To illustrate: 
John Jones, employed by Company A, 
has a contract carrying a rider which 
provides for renewals, payable to said 
representative as they come due, pro- 
viding he is not in the employ of any 
other life company. Jones becomes a 
representative of Company B. I would 
like to know if Jones can collect re- 
newals on his contract from Company 
A, while representing company B. 

Answer—Guilford A. Deitch of 
Indianapolis, the well known insurance 
lawyer, answers the question as fol- 
lows: 

Answering your query inquiring as 
to the rights of an agent to renewal 
commissions after he has severed con- 
nection with the contracting company 
and taken service with another com- 
pany, contrary to the provisions of the 
contract, it has been repeatedly held 
that under such state of facts the agent 
is not entitled to renewal commissions. 
I refer you to the following cases: 

Ballard et al. v. Travelers, 25 S. E. 
Reporter 956, 10 Ins. Digest 343; 

Scott v. Travelers, 63 Atl. Reporter 
377, 19 Ins. Digest 331; 

Aldridge v. New York Life, 105 N. Y- 
Supp. 493; 20 Ins. Digest 169,; 

Buytler v. New York Life, 87 Pac. 
Reporter 1119, 20 Ins. Digest 177, 178; 

Heyn v. New York Life, 103 N. Y. 
Supp. 20, 20 Ins. Digest 306. 
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INFLUENZA DEATH CLAIMS 


THE actuaries have been able to fig- 
ure up pretty well what the legal re- 
serve life companies have paid for in- 
fluenza and pneumonia claims, due to 
the epidemic. After making all allow- 
ances, a conservative estimate is that 
the deaths have reached 500,000 and 
that the cost to life companies up to 
Jan. 1 was $110,000,000. The average 
age of the 500,000 people who died 
from the direct effects of the epidemic 
was about 30 years. One of the sur- 
prising facts, so far as life insurance is 
concerned, is that 25 percent of the 
policies of influenza victims are new, 
only two premiums having been paid. 








HAD REAL COURAGE 


Ir took more than ordinary courage 
for the NorTHWESTERN NATIONAL LIFE of 
Minneapolis, one of the real policyholders’ 
companies of the country, to pass the 1919 
policyholders’ dividend. The NortHwest- 
ERN NATIONAL is a mutual company. It 
has no capital stock and therefore it be- 
longs to the policyholders. Up to Oct. 1, 
its mortality was running only about 53 
percent of the expected. Then came the 
influenced epidemic which caused a very 
high loss ratio. 

The NorTHWESTERN NATIONAL has spe- 
cialized on the young healthy farmers of 
the northwestern states. Under ordinary 
conditions these make the very best kind 
of risks. It could have maintained its 
regular dividend schedule and decreased 
its surplus materially. It could have re- 
duced dividends slightly and kept up the 
lower scale for a few years until its sur- 
plus was restored. It has had the cour- 
age, however, to take the bull by the 
horns, omit dividends this year, so that 
it can build up its resources and resume 
its regular dividend schedule in 1920 with 
an increased general surplus. Later on 
it will be able to increase its dividends no 
doubt and make up. any-loss due to the 
omission during 1919. 

We mention this particular fact be- 
cause we are in sympathy with the action 
that this company has taken. It has not 
attempted to camouflage its action. It 
has come right out in the open and told 
policyholders the exact conditions. In 
another column we publish the letter of 








President JoHN T. BAXTER concerning the 
passing of the dividends. 

Suffice it to say that the NorTHWESTERN 
NatTIoNAL Lire stands high in the com- 
munity in which it operates. Its man- 
agement is able, honest, and progressive. 
It has had to meet an emergency, and 
met it with real courage. 

In this connection may we also com- 
mend the GuarpIAN Lire of New York, 
which found it necessary to reduce its 1919 
dividends materially in order to main- 
tain its funds to a proper point of pro- 
tection. It met the issue squarely and 
without equivocation. There were no 
dividends earned and in fact there was 
a sharp deficit because of the heavy in- 
fluenza death loss. It did not therefore 
encroach on its surplus, which is needed 
these days to furnish sufficient ballast, 
not only by this company but all others. 








AGENTS GETTING AGENTS 


One of the most important features 
in life insurance work is the securing 
of new agents. That is a problem that 
confronts every company. The agency 
manager is a very vital and important 
factor at the home office. Every gen- 
eral agent has a responsibility resting 
upon him because it is up to him to or- 
ganize, train and develop a corps of 
agents. 
Undoubtedly many new agents could 
be secured through the efforts of the 
soliciting agents already working in 
the field. They come in contact with 
promising material as they go their 
rounds. These agents, however, in 
many cases feel that they are not com- 
pensated for this kind of work and 
therefore are not alert to the oppor- 
tunity. They are interested in business 
production, and say that the general 
agent is the man whose duty it is to 
get new agents. 
That is true and yet there is some- 
thing inspiring in a larger body of men 
working for a company in a city or 
community. There is a certain mo- 
mentum to be gotten in mere numbers. 
Some agents take the position that in 
getting new men into the business for 
their own company they are increasing 
their competitors and making the work 
that much harder. But it has been 
found that the more life insurance men 
there are working the more business 
is produced. One of the companies in 
commenting on this subject says: 
“Very few communities are ade- 
quately covered by life insurance so- 
licitors. There is not a town of five 
thousand inhabitants in the United 
States that could not comfortably sup- 
port at least one more active life in- 
surance agent and undoubtedly the 
business of all the other agents in the 
town would increase as a result of the 
work of the new man. We do not 
know of a single life insurance agency 
that is even approximating its maxi- 
mum possible production. It is almost 
entirely a matter of securing enough 
good men, and every active solicitor 
added to the force helps spread the 
gospel of protection. The more agents 
there are in a community the more 
business: there is created and written. 
The more new men of the right sort 
you help your general agency get, the 
easier it will be for you to reach the 
production figures that are your aim.” 








THE optimist is thankful for all he has, 
while the pessimist is grouchy over all he 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS 











Lieutenant William A. Scanlon of 
Tue NATIONAL UNDERWRITER staff has 
returned to civil life and will shortly 
engage in field work again. Mr. Scan- 
lon was stationed at Camp Gordon, 
near Atlanta, Ga. Mr. Scanlon went 
into the service without any previous 
military experience of any kind. Ina 
few weeks he received the rank of 
sergeant, and later entered the Officers’ 
Training School. He remained after 
the signing of the armistice for five 
weeks in order to receive his commis- 
sion. Mr. Scanlon has traveled exten- 
sively for THE NATIONAL UNDERWRITER, 
particularly in the west and southwest, 
and is well known throughout the ter- 
ritory in which THE NaTIONAL UNDER- 
WRITER circulates. 


Frank H. Sykes has been appointed 
manager of agencies of the Fidelity 
Mutual Life. He has been assistant 
manager of agencies, and therefore is 
in close touch with the field force. He 
is one of the men at the home office of 
the Fidelity that is held in very high 
esteem by the agents throughout the 
territory. Mr. Sykes is 39 years of age, 
although he has been with the com- 
pany for 22 years. He was formerly 
in charge of the advertising and literary 
department. Mr. Sykes is prominent 
in the boy scout movement and is one 
of the first men in this country to in- 
augurate that important movement. 


Capt. Millard W. Mack, general agent 
of the Northwestern Mutual Life in 
Cincinnati, who returned from over- 
seas somewhat affected in health, is 
now recuperating in Daytona, Fla, 
and is making good progress towards 
recovery. 


William J. Easton, secretary of the 
Mutual Life since 1885, has retired 
from the service of the company and 
was succeeded by George C. Keefer, 
assistant secretary. Mr. Easton joined 
the Mutual Life in 1865 as a clerk in 
the policy department, and in 1870 was 
made policy clerk. In 1876 he was pro- 
moted to the position of auditor. In 
1885 he was elected secretary. His 
period of service thus extended over 
almost 53 ‘years. 
President Charles A. Peabody ten- 
dered Mr. Easton a dinner at which 
sixteen of Mr. Easton’s fellow officials 
gathered to say good-bye and wish him 
well. The guest of honor received a 
handsome brass bound humidor, 
George C. Keefer, the new secretary, 
entered the service of the company in 
October, 1892, as a clerk in the actuary 
department. He became chief clerk of 
the department in December, 1910. In 
October of last year he was made as- 
sistant secretary. 
Mr. Keefer was born in 1873, at Al- 
bany. He received a common school 
education, and afterwards did special 
work at the School of Commerce, 
Finance and Economics of New York 
University. His election gratifies the 
entire home office staff, and will be 
welcomed by the field. 


Edward W. Pearson, attorney in the 
legal department of the Association of 
Life Insurance Presidents, died Sun- 
day, January 19th, at his home at 
Leonia, N. J., from pneumonia, follow- 
ing influenza. He was forty-three years 
of age and leaves a wife and two chil- 
dren. Mr. Pearson has been with the 
Life Presidents Association since Octo- 
ber, 1907, going to it from the law 
offices of Lemual E. Quig. He was a 
graduate of the University Law School 
of Buffalo. 


says that this 
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says: “It is our business to protect oy 
policyholders against the loss that fo. 
lows death. That we have been able 
to do it thoroughly and well in the face 
of a great plague is a proof of our need 
and worth. In fact, it is not too much 
to say that one of the greatest agencies 
of service, if not the greatest, during 
the recent epidemic was life insurance 
Thus we can add this adverse mortality 
experience to our other trials and count 
it also a gain for that year of splendiq 
gaining.” 

In speaking of the company’s ney 
business for the year, President Talbot 
says that one of the interesting fe. 
tures is the fact that 44 percent of the 
company’s new business was on the 
“income for life” plan, making a total 
of over 50 percent on an endowment 
basis. He asserts that the influx of go 
large a percentage of this kind of busi. 
ness is bound to have a wholesome in. 
fluence on the future loss ratio and 
mortality experience. It is also inter. 
esting to note that 52.3 percent of the 
new business included the disability 
benefits. 


J. E. Williams of Mitchell, §. Dak, 
manager of the Kansas City Life for 
the Dakotas and Minnesota, closed the 
most prosperous year since the organi- 
zation of his agency nine years ago, 
Mr. Williams started with no business 
and last year produced $4,500,000 in 
South Dakota and Minnesota. North 
Dakota has been added to his agency 
and his record will be greater than ever 
when this year’s returns are made, 


C. H. Anderson has been one of th: 
20 leaders of the Mutual Life for the 
whole country, during the last 99 
months, and during most of the time 
he was number one. Mr. Anderson is 
also one of the leaders in the Penn 
Mutual Life organization. Regarding 
Mr. Anderson the Chicago agency's 
bulletin speaks as follows: 

Chris is a man of remarkable will 
power, and to this is traceable his suc- 
cess. He has set a goal for himself 
from year to year and has never failed 
to carry out his self imposed task, no 
matter what the quota was. From the 
very beginning of his insurance ca- 
reer, some eighteen years ago, he ap- 
preciated the importance of being his 
own manager and keeping himself 





country’s 


The B 
pays des 
dent, W 
says: 

Willian 
old line 
died in tl 
day, Dec. 
days. Hii 
to his ho 
him, and 
his home 
business 
difficult | 
loss to s 
could be 
successfu 
of W. C. 
life was, 
the full 1 
in the y 
in the re 
for near] 
divided t 
company 
great in 





everlastingly on the job. Since De- 
cember, 1916, his monthly production 
has not fallen below $125,000, and his 
total production for last year ex- 
ceeded $1,800,000. He has set a mini- 
mum quota for himself during 1919 of 
$150,000 per month. So much for the 
company’s biggest producer. 

Chris, however, must look well to 
his laurels, as there is a certain young 
man who has been connected with the 
agency since March, 1912 who has also 
made wonderful strides. It would ap- 
pear that if this young man keeps up 
his ratio of increase he will overtake 
the great Anderson within a short time, 
We have reference to Samuel Heifetz, 
whose production for the first mont 
he was with the company, March, 1912, 
was $9,000, and for the first year, 
$189,000. His record since 1912 shows 
a steady increase up to the present 
time. In 1918, he paid for $1,500,000 of 
business and insists that he will sur 
pas Anderson’s record during 199 
All we can say of these big men in the 
game is: “Hop to it!” 


Edson F. Folsom, well known life 
insurance broker of Indianapolis, for 
the past year has served as worship nf 
master of the Mystic Tie Lodge % 
the Free and Accepted Masons, ane 
was last week presented with a hand 


President Walter LeMar Talbot, of | some gold badge and pin, set with dia- 
the Fidelity Mutual Life, in comment- 
ing on the great loss from influenza, 
increased mortality 
should not be regarded as a misfor- 


monds, upon his retirement from office. 
His wife was also presented with @ 
handsome silver loving cup. Mr. FOr 
som has devoted most of his time duf- 
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should go into the insurance business.” Presidents Association, American Life | In addition to being in the insuran 
The state life insurance law was enacted ce 


Not As A Duty, 
But As An Opportunity 














No man likes to be admonished to 
do his duty. It is not often tactful 
to urge a man to insure as a duty to 
his family or dependents. He is al- 
ready desirous of doing everything he 
can for the immediate and future wel- 
ware of those whom he loves and who 
rely upon and trust him. Give him 
credit for that. Show him how much 
more completely and certainly he can 
accomplish his cherished purpose 
through life insurance than in any 
other way. The continuous instalment 
or life income policy will usually ap- 
peal to such a man as nothing else will. 
—Points. 


Columbia’s Low Death Rate 


The Columbia Life of Fremont, Neb., 
reports that its death losses in 1918, in- 
cluding influenza claims, were only 57 
percent of the expected mortality. Its 
accident and health losses, including in- 
fluenza claims, were but 37% percent of 
the premiums received in that depart- 
ment. * 


War Risk Bureau Reorganized 

WASHINGTON, D. C., Jan. 22.—As a 
step toward reorganization of the war risk 
insurance bureau, Director Lindsley today 
announced appointment of new chiefs of 
three divisions, they are: Dudly Cates, San 
Francisco, head of allotment and allow- 
ance division; William C. Fletcher, New 
York, head of accounting department, and 
Chester C. Vargas, San Francisco, head of 
receipts and disbursements division. Wil- 
liam Macfarland, New York, will remain 
as chief of actuarial division, and Dean 
William R. Vance of University of Wis- 
consin law school will continue as gen- 
eral counsel. A new head of the insurance 
division is yet to be named. 


Repeal of State Fund Asked 

MADISON, WIS., Jan. 22.—The repeal 
of the state life insurance fund law will 
be asked in the legislature this week by 
Assemblyman T. S. Nolan of Janesville. 
He announced today that the measure 
would be presented during the week in 
accordance with the recommandation of 
Gov. E. L. Philipp on the subject. 

“I think the law should be repealed and 
the fund closed up,” said Assemblyman 
T. S. Nolan today. “The policyholders can 
be reinsured by the state commissioner of 
insurance with some reputable life insur- 
ance company. I do not think the state 





at the 1911 session of the Wisconsin legis- 
lature. The bill was backed by the then 
speaker, Charles A. Ingram of Durand, 
and had the support of Commissioner Her- 
man L. Ekern. Gov. Philipp claims that 
the history of this legislation shows that 
life insurance can only be obtained by 
solicitors and not by the simple announce- 
ment that the state has a life fund in 
which its citizens may insure. 


To Have Blue Sky Law 


INDIANAPOLIS, IND., Jan, 21—Indiana 
is going to have an air-tight “blue-sky” 
law if present indications materialize. 
The governor, in his annual message to 
the legislature, strongly advocated the 
passage of such a measure and there are 
influential interests lined up to see that 
it is put upon the statute books. Le- 
gitimate business enterprises in Indiana 
will welcome such a law, as the state is 
now the dumping ground for a lot of 
fake stock schemes, emanating from Chi- 
cago, chiefly, as Illinois has put up the 
bars against such concerns. Many mil- 
lions of dollars have been lost to Indiana 
citizens through the activities of pro- 
moters of worthless stock selling propo- 
sitions. 


Lincoln National Life—It closed the 
year with $22,832,000 new business. Dur- 
ing December the agents paid for $2,650,- 
000, which is the largest month the 
company has had. One agent wrote 85 
applications for $205,000 business, on 
which he collected $6,276 premium. 


S. W. Townsend in Omaha 


OMAHA, NEB., Jan. 22—S. W. Towns- 
end of Pueblo, Colo., former president of 
the life underwriters’ association at 
Pueblo, arrived in Cmaha, Neb., last 
week to take charge of the Omaha office 
of the Mutual Life of New York, as man- 
ager of the Nebraska agency. He suc- 
ceeds Waite H. Squier, who resigned to 
enter other business in Chicago. Mr. 
Townsend has been with the Mutual 
Life for a number of years, having oper- 
ated in Arizona, New Mexico and Colo- 
rado while connected with the Denver 
agency. In 1917 he was chosen presi- 
dent of the Western Field Club of the 
Mutual Life and held this office until his 
recent appointment as manager at 
Omaha. 


Return to House Program 


The fact that the House committee on 
ways and means at Washington turned 
down all the Senate amendments and re- 
turned to the house program for raising 
revenue so far as insurance is concerned 
means that the companies will have to 
pay millions of dollars more than they 
anticipated. Representatives of the Life 





Over $156,000,000 of Insurance in Forca 


Missouri State Life Policies 


RICH IN SELLING POINTS 
FACTS 


Over $27,000,000 ef New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Partieipating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 











pects to sell a total 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 


f Lge 8 errr ieeerererereterrs:: ge 
In increase in income in 1917..................0000- 
In amount of insurance in force...............eeeeeeeeeeee+ 33936,181,898.00 
ee Wein iti insnran! Wi FOTEE 5 5.5 055 wise es cece cc sccicctccese 
In amount of insurance placed in 1917................000000- 


WAR SAVINGS STAMPS. 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings racy ps between February first and September first, 1918, and ex- 
at least $100,000,000 during the year. 


40,648,595.67 


453,749,902.00 
791,060,002.00 








Convention, and the Life companies were 
in Washington and felt that the Senate 
amendment program would go through. 
The tide was turned suddenly and the 
program was upset. 


Would Enforce Making Up Deficit 


INDIANAPOLIS, IND., Jan. 22—Among 
the bills to be introduced in the Indiana 
legislature which are favored by the 
state insurance department is one which 
gives the commissioner power, when the 
capital stock of a company becomes de- 
pleted, to call on the officers and stock- 
holders to make good the deficit. The. 
commissioner would be allowed to inter- 
fere when there is an impairment of 
more than 25 percent. He will have 
power to enforce his recommendations, 
should the officers and stockholders fail 
to comply with them. When a company 
is found in poor financial condition the 
bill would enable him to liquidate its 
affairs and eliminate receivership ex- 
pense; to take complete charge of a 
company, cut down its expenses and say 
whether it should discontinue its busi- 
ness. Outside companies could be pre- 
vented from doing business in the state 
while in bad financial condition. At 
present Indiana companies cannot be 
interfered with as long as they have 
part of their capital intact and their 
reserves unimpaired. 


Pittsburgh—At the annual meeting of 
the Pittsburgh association new officers 
were elected as follows: President, Ed- 
ward A. Woods, Equitable Life of New 
York; Vice-President, H. D. W. English, 
Berkshire Life; Vice-President, W. S. 
Stimmel, John Hancock Mutual Life; 
Secretary, Cliff Wood, U. S. Life; Treas- 
urer, Frank A. Wesley, Columbian Na- 
tional Life. Executive Committee— 
William M. Wood, chairman, United 
States Life; W. M. Furey, Berkshire 
Life; J. C. Biggert, Penn Mutual Life; 
E. R. Putnam, Phoenix Mutual Life; 
Graham C. Wells, Provident Life & 
Trust, and the following former presi- 
dents of the Pittsburgh association: J. 
H. Campbell, Northwestern Mutual Life; 
George W. Ryan, Provident Life & Trust 
Co.; A. S. E. Kinsey, Metropolitan Life; 
W. M. Duff, Equitable Life of New 
York, and Royal S. Goldsbury, North- 
western Mutual Life. No definite ar- 
rangements were made for the National 
convention meeting, which will be held 
either in September or October. 


Life Notes 


A. E. Yahr, West Bend, Wis., has been 
appointed special agent of the Central 
Life of Des Moines in Washington and 
Ozaukee counties. 

Aaron M. Weil, of the firm of Weil & 
Bros., general agents for the New Eng- 
land Mutual at Evansville, Ind., has 
been elected one of the directors of the 
Evansville Manufacturers’ Association. 


game Mr, Weil is connected with g¢ 
eral of the large manufacturing pee. 
cerns at Evansville. on- 

John F. Habbe of Indianapolis, a g 
cial agent of the Massachusetts Muton 
Life, according to his annual custo) 
left_this week for a several weeks’ sta) 
in Florida. ~~ 

Announcement was made on Janna 
18 by the Penn Mutual Life of the Pd 
pointment of W. A. Summers, an inewe 
ance expert, as special representative of 
the company in the Philadelphia jg 
trict. i 

William A. Hewitt, formerly offics 
manager, has been recently appointed 
field superintendent of the Northwestery 
Mutual Life. in St. Louis, Mo. Hewitt 
started with the Northwestern ag an 
office boy under W. G. Fischer at the 
age of thirteen years. 

Lieutenant Morris R. Levi, gasseq in 
France by the Germans and forced to 
return to the states and now gene 
agent for the Guardian Life with the 
Rudd Agency at Evansville, Ind., organ. 
ized a big chapter of World War Vet. 
erans at Princeton, Ind., Jan. 19, 


Lt. Russell Spaulding, formerly aj 
instructor at the various aviation camps 
about the country, is appointed special] 
agent gor the Northwestern Mutual at 
its St. Louis office. Before entering the 
service Mr. Spaulding was engaged in 
the real estate business at Champaign, 


The Equitable Life of Iowa has de. 
cided to maintain the same dividend 
schedule as last year. The Equitable 
has decided to pay 4% percent net to 
policyholders on funds left with the 
company. This is 1% percent in excess 
of the guarantee. 


A bill in the Iowa legislature by Sen- 
ator Holdoegel, backed by the Iowa 
Bankers Association, limits the amount 
of commission paid stock salesmen to 5 
percent. The stock salesmen are oppos- 
ing the bill with one which _ limits the 
commission to 12% percent. In the past 
commissions from 20 to 383% percent 
have been common. 

J. P. Roeckel, DePere, Wis., special 
agent of the Northwestern Mutual Life, 
has been announeod by D. N. Cameron. 
Oshkosh, Wis., generil agent in central 
Wisconsin, as the winner of the loving 
cup offered by Mr. Cameron io the spe- 
cial agent writing the largest amount of 
new business in the territory during 
1918. 

G. F. Murrell of Pennsylvania wrote 
$321,500 of business for the Bankers 
Life of Des Moines in the last ninety 
days of the old year. Before the end 
of the year he mailed to the company 
eash to settle every single case that he 
had written during the year. He closed 
the old year with an absolutely clean 
slate and the decks all clear for action 
in 1919. 


Mr. Life Man! you are missing 
something if you are not getting the 
Insurance Salesman. A monthly life 
agent’s magazine issued in combination 
with THE NATIONAL Unperwriter. Send 
for a sample copy—it’s free—and you 





will send in your subscription. 








E. W. RANDALL, President 


The Minnesota Mutual Life 
INSURANCE COMPANY 


We have just entered 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 


T. A. PHILLIPS, Secretary-Actuary 








GEORGE E. IDE, President 


CINCINNATI, OHIO 





HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


The fifty-eighth annual report shows insurance in force of $146,050, 144, an a 
crease during the year of $12,556,816 The Company paid the policyholders in 1 
$3,467,823, of which $731,696 was in dividends or premuim refund. 08 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth National Bank Building 


256 Broadway, 


Its insurance 


HOYT W. GALE, General Managre 
adh Northern One 
229-232 -News Building 
CLEVELAND, OHIO 








“SAFE AS A GOVERNMENT BOND 


WME, 
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OM ae 


LIFE, HEALTH. ACCIDENT “c MONTHLY INCOME INSURANCE 


LATEST POLICIES AND AGENCY CONTRACT 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
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LIFE AGENCY CHANGES 
BROWN HAS ST. PAUL AGENCY 


Aetna Life Manager of the Northern 





Indiana District Is Promoted 
to Greater Field 





Cc. M. Brown, field superintendent of 
the Aetna Life, who has been acting 
manager of the agency at Fort Wayne, 
Ind., 1s transferred to St. Paul, where 
he will manage the southern Minnesota 
agency. Mr. Brown has been field su- 
perintendent of the company for a num- 
ber of years, but during the last few 
years has had charge of the Fort Wayne 
district. The agents in the northern 
Indiana agency gave Mr. Brown a din- 
ner and presented him with a set of 
commendatory resolutions. 

Mr. Brown succeeds W. Horace 
Locker at St. Paul, who recently re- 
signed. 


Equitable’s Michigan Changes 


W. J. Kingsbury, agent of the Equit- 
able Life of New York, at Albion, 
Mich., will shortly remove to Kalama- 
zoo, to become district manager for 
the company in southwestern Mich- 
igan, with headquarters at Kalamazoo. 

L. B. Dolsen, formerly district agent 
of the company at Battle Creek, Mich., 
has been appointed district manager of 
the company at Lansing, Mich. 


Edgard Richardson 


Edgard Richardson has been given the 
central Missouri general agency for the 
Mutual Benefit Life. He will maintain 
headquarters at Mexico, Mo., which is 
not only a prosperous community itself, 
but conveniently located as a point for 
reaching all parts of the territory. Mr. 
Richardson has been with the company 
for some time and has proven his ability 
to both write business himself and direct 
others in securing it. Prior to entering 
the insurance field he was a well-known 
educator, and carried into his new work 
thoroughly advanced ideas. Altogether, 
Mr. Richardson is of the type of field 
men that bring credit to the life insur- 
ance fraternity. 








George L. Stearns 


The Massachusetts Mutual announces 
that George L. Stearns has been ap- 
pointed general agent at Manchester, 
N.H. Mr. Stearns is a native son of the 
Granite State and has always lived in 
Manchester. After long business experi- 
ence with the P. C. Cheney Paper Com- 
pany, he was appointed United States 
deputy collector of internal revenue, a 
position which he occupied for thirteen 
years. Since 1914 he has served as sheriff 
of Hillsborough county. 





Sawyer Is General Agent 
TOPEKA, KAN., Jan. 21—The Security 
Mutual Life of Lincoln, Neb., has ap- 
Pointed George A. Sawyer its general 
agent for Kansas with headquarters in 
Topeka. The company’s general offices 
will be opened here within a few days. 
Mr. Sawyer entered the life insurance 
field with the Kansas Life and has 
worked with the Home Life and the Mis- 
souri life until taking up his new line. 
He will have a large and active field 
force as soon as possible. 


QUALIFICATIONS FOR 
SUCCESSFUL AGENTS 


(CONTINUED FROM PAGE 1) 


Must possess a reasonable amount of 
mitiative—that unseen power that leads 
€ agent continually and causes him 
ee pisiness in other than beaten 
ts. It brings out hi iginali 

with hj g is Originality and 
Without waiting for instruction or as- 


Manner, 
Perseverance—steadfastness of pur- 


at 1S a necessary ingredient in the 
up of the successful agent. It is 

















George Washington Life Insurance Co. 


Resources - - $ 1,500,000.00 
Insurance in force - 10, 100,000.00 








A State Agency open. 


For particulars address, 
H. M. HOLDERNESS, Agency Manager. 






















Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


Assets - - - - $ 1,000,000 
Insurance in force 10,000,000 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are-loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, W. A. IRWIN, 
Secretary. Supt. Agents. 











WAN TED— Managers for These Important Districts 


Northwestern Illinois Central Illinois 
5 Northeastern Indiana Southern Indiana 
Guaranteed Low Cost Policies As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered 


ADDRESS 
S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 











The Leading Home Company of Michigan 
DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Michigan in 1917. 
Over $4,000,000 new business paid for last year. Now has $12,000,000 in force. 


HOME OFFICE DETROIT, MICHIGAN Mo. €£. orien, President 








118 Own personality does business | 


Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment:accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address Cc. D. RENICK, President 








sistance and not in a “copy-cat” | 


Mquired to overcome discouragement, | 
;. ism and that greatest of buga-’ 





) fear. Fear is responsible for a 




















+ he bl Wanted 
Michigan Mortgages For Sale HE ACID TEST  f bestest 
ON LANDS AND PROPERTIES for Strength ES, . ; 
increasing in value more rapidly than in any Liberality places , SAL <<“ Aigh on the list. 
other state in the Union. Interest 5 to 7%. Service and COMPAN!) 
Title Guaranteed. Low Cost @F_GOSTON Bear ETTS 
- 604 Masonic Temple ? 
MITCHELL & CO., Saiexe6, 1’ J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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Combination Accident and Health Policy 
$6,000.00-12,000.00—$25.00 per week 


$24.00 a Year 


Membership 74,296 Claims Paid $1,715,549.36 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesman in 1918 made more than $9,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 

















FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 











Farmers National Life Bldg., a°v"en ue GHICAGO, ILL. 








The Midland Mutual Life Insurance Company | 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


PRIN 2255 oo chine Kikoa oeeudewdecsaeeen $ 2,739,817.90 
RRND BIR OIIOD ooo sic 0's bie 0 06 0100556 50s pe sis'ec's ae 
Surplus to Policyholders...................2005: 76,482.48 


New Continuous Monthly Incoms Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from supensible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 














Wanted:—A Stnctly First-Class 


Life Insurance Man 





as State Manager for No. Dakota. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 


ASSETS OVER $2,900,000.00 


large percentage of failures and it must 
be overthrown mentally and through 
physical perseverance, combined with 
optimism. 

Enthusiasm—fervent zeal—is the req- 
uisite steam that keeps the engine go- 
ing. It is a co-partner with initiative 
and together they are responsible for 
a great big part of an agent’s success. 
It is the hand maid of cheerfulness, 
another cog in the agent’s wheel of 
progress. 

Personal Appearance 

The personal appearance and general 
bearing of the agent should be consid- 
ered constantly, watched and corrected 
that the prospect’s first impressions may 
be favorable. A dignified air of confi- 
dence and prosperity, combined with a 
pleasing appeal, greatly enhance the 
new agent’s prospects for success. 
Firmness and sincerity, coupled with 
a reasonable amount of cheerfulness, 
are additional requisites in the make- 
up of the high grade salesman. These 
elements lead the agent to speak with 
the authority of one who knows and 
command the attention of the prospect. 


Systematic Work 


Systematic work, including prompt- 
ness and alertness, must be adhered to 
if success is to be attained. The keep- 
ing of weekly record cards is desirable 
—it is the regular “stock taking” or ac- 
counting of the agent’s greatest asset, 
time, the conservation of which is sel- 
dom considered as seriously as it should 
be. 

And now comes concentration, the 
combination and culmination in the ap- 
propriate development and application 
of all these splendid virtues. If used 
with continuity and sufficient vigorous 
physical force failure will invariably be 
unknown. 

Need of Tact 


And yet without tact—the ability to 
say and do the right thing at the right 
time—success must be _ postponed. 
“More tact and less talk” should be the 
slogan held continually before the eyes 
of most field men. Continuous tactless 
talk is the stumbling block that many 
agents with years of experience are 
still struggling unconsciously to over- 
come. 

It used to be claimed that “agents are 
born,” but it is now generally con- 
ceded that while a few agents have su- 
perior natal ability or are endowed with 
a special temperament peculiarly adapt- 
able to salesmanship, the great major- 
ity, the rank and file, are men of just 
ordinary intelligence who through study 
and persistent practical effort have de- 
veloped and progressed until they have 
reached the higher rounds of success. 


Should Build Up Renewals 


The average amount of a policy is 
about $3,000—proof that most of the 
business is written by the “average 
agent” and not by the few who seem 
to have unusual natural ability. As a 
class the so-called persistent, intelligent 
plodder with habits of regularity and 
system, who gradually builds a renewal 
competency, is the type of agent that 
the insurance company considers its 
most valuable agency asset. It should 
be the ambition, however, of every 
agent who has reached this splendid 
average, or half way point, to continue 
climbing through the development of 
the strong qualifications enumerated. 


Developing Qualifications 


The most interesting part of this 
contribution to the young, ambitious 
agent is, or should be, how to attain 
or rather develop these much desired 
essential qualifications. Frankly that is 
the question that life insurance agency 
managers and general agents have been 
wrestling with for years and will, no 
doubt, so continue indefinitely. In most 
of the other leading professions it takes 
active work in his chosen field and then 
it means years of patient toil and prac- 
tical experiences for him to reach the 
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Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. 8. 


29 South La Salle St. 
Phone Central 310 CHICAGO 














—— 
A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members, 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve, 





PWN 
| FEDERAL UNION LIFE 
_ Insurance Company 

Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 











15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
= of the Fidelity “Income for 


This Direct Lead Service 
helped to make 1917 the best yeat 
; Fidelity’s emo the right 
ency 0} gs for 
somt pie tod day— 
FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurance in force Walter | bees —_ 
« over $142,000,000 
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ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
but deliver policies, and are energetic in po 


methods. Good positions are ready 

men. 

Union Mutual Life Insurancé 
Company 

Arthur L. Bates, President, Portland, Maise 


Address ALBERT E. AWDE 
Supt. of Agencies, Chicago, 1. 








point of “average success,” while to 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND |; 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 
€ 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 
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ACTUARIES 


| ee F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 


_— J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 








N C. HARVEY 
Consulting Actuary 
Chemical Building ST. LOUIS, MO. 
LAW 
CONSULTING ACTUARY 


T J. 
@ 
Reserves, Surrender Values, etc., calcge 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


1223 Association Buildin 
19 S. LaSalle St., CHICAG 





McCOMB 
COUNSELOR AT 





Central 2468 








ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 


DERIC S.WITHINGTON,F.A.IA 
SULTING ACTUARY ANDEXAMINER 


804-306 Security Building 
DES MOINES, IOWA 


1919 











edition of the Policyhold- 
ers’ Digest now being 
ym a Get your order 
n early. The National 
Underwriter, 1362 Insur- 
ance Exchange, Chicago. 











reach the goal of unusual or superior (7 \ 
SALESMEN WANTED fall ae ae ee attainment many additional years, per- a its 
yee mare: ? dea trom haps a lifetime, must be consecrated to 
Eur. Nearly 20,000,000 Americans have recently the cause. Now, why should anyone, as 
daown teat at real 2 weno many do, conceive the idea that to be- 
[rulars to-day. The Guarantee Mortgage and come a proficient professional life in- 
Co., 70 W. Monroe 8t., Chicago, Ill. surance salesman it is only necessary to 

re familiarize himself with the contents of 


the ratebook, ascertain a few essential 
facts regarding his chosen company 
and its leading policies? 


Should Get Real Experience 


And with this quickly acquired infor- 
mation he goes forth into the salesman- 
ship arena to discover that he is a fail- 
ure—partially or wholly—declaring the 
cause to be “adverse business condi- 
tions,” the “indifference of the people,” 
or other familiar excuses, never once 
blaming himself because of the lack of 
his development in the essential quali- 
fications of success that can only be 
attained by persistent, practical experi- 
ence in the field. 

I do not favor engaging in field work 
just as a make-shift, “until something 
better turns up” or “just to try it out”; 
invariably the experiment will turn out 
disastrously. 


Choose It As Life Work 


The prospective agent should, after 
due deliberation, choose life insurance 
salesmanship as his professional busi- 
ness, with a firm determination to con- 
tinue in it and succeed. He should then 
decide upon a territory where he be- 
lieves he can live happily and prosper. 
The selection of a company should fol- 
low—one that seems best suited for the 
chosen field of operation. The agent is 
then ready for development through 
study and actual field experience. 


Working Out One’s Salvation 


A correspondence course in salesman- 
ship should be helpful. There are nu- 
merous publications upon psychology, 
physiognomy, phrenology, human na- 
ture, etc., etc., which may be of more 
or less assistance when mixed with 
working demonstrations, but it is erro- 
neous to think that there is any possible 
way, by study or otherwise, to become 
a proficient salesman except by working 
out one’s own salvation in the field! 
And to do this it takes courage and 
stamina, just as it does with the young 
physician or lawyer. 


Develop Initiative 


It is well to gain knowledge from 
every possible source, but the agent 
should know himself and be himself and 
not endeavor to copy or follow another 
in his style of work. He should en- 
deavor to develop an intuitive under- 
standing of human nature. The agent 
must not get the idea that through hyp- 
notism or some sort of psychic power 
he can favorably influence the pros- 
pect’s mind unduly. 


Daily Self-Quiz 


A daily self-quiz as to the cause of 
the success or failure with each pros- 
pect is a great help in developing the 
success qualifications most needed. Just 
Criticism by the manager and co-work- 
ers in the field should be sought. 

Being physically fit is one of the 
strongest aids in acquiring the qualities 
desired; the agent should, therefore, 
through proper exercise, fit food, fresh 
air, ample sleep, temperate habits and 
right thinking build a strong, healthy 
body that will enable him to back his 
mental attainments with sufficient phys- 
ical force to convert his prospect. 

In conclusion, may I add that the 
road to success in life insurance sales- 
manship is long and beset with a va- 
riety of pitfalls, but they may all be 
overcome by patientiy persisting, by 
self confidence, self respect and loyalty 
to self and company. 

A proper company spirit and continu- 
ous effort, with a determination to win 
in selling “the greatest thing in the 
world” will overcome mountains of 


seeming difficulties and the goal of suc- 
cess will be permanently mastered. 








City Manager 
Wanted 


Attractive arrangements can be made 
for our Home Office general agency. An 
experienced city salesman with strong 
personality will find this one of the best 
We have the friends 
and connections for the right man with a 


openings available. 


“‘punch”—best of all, we are ready to pay 
the price. Thisis too good tolast. Speak 
quickly. All correspondence confidential. 


Iowa Life Insurance Co. 
Waterloo, Iowa 
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Pioneer Life Insurance Co. 
of America KANSAS CITY, MO. 


Organized 1907 John W. Cooper, President 3 
EVERYTHING NEW BUT THE NAME 

















Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 
confidence to 
A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 
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NSERVATIVE 
INSURANCE CO. 
SN OF AMERICA 


rect 
COMPULSORY DEPOSIT 
LAWS OF THE STATF 
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The Sign of Good Insurance 















THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


The Sign of Good Insurance 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 











Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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Sometimes 


q A soliciting agent with 
q ability to assume the 
@ management of an 
q@ agency lacks only the 


Opportunity 

@ to make it manifest. 
@ Well, Opportunity is 
g our middle name. 


Gardian lite 


Write C. L. MILLER, 
Director of Sales 





Madison,{Wis. 
















THE PEOPLES LIFE 






INSURANCE CO. 


_, Now convert- 
Se ing Industrial 
S| policies to 

~ Ordinary. 





Address 


. President 
Home Office Building CHICAGO 
Chicago 


General and Local Agents 


Contracts With Very Attractive 
Perpetual Renewals 














We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 


TERRITORY: Indiana 


Write, Giving References. 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 





“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








Sel > lI ee 














~ ELON A.NELSON 



























WHEN YOU TALK 


To a prospect on Life Insurance, 
you should know your subject, 
Knowledge begets confidence— 
Ignorance is a bar. If you have 
to “stall” on any phase of Life 
Insurance, be sure the prospect 
will detect it. You need not be- 
come an actuary and it is not often 


wise to waste time on figures, but 
a solicitor who is ignorant of insurance 
principles works under a handicap. 


EASY LESSONS 
IN 


LIFE INSURANCE 
by J. A. Jackson 


tells what every life man should 
know and all that anyone but an 
actuary needs to know. It is 
complete enough for a company 
president —simple enough for a 
“green” agent. 
General Agents 
should have this book in their offices 
for the benefit of their men. 
Rate Book Men 


who are ambitious for larger business 
should own a copy. 


Price $1.50 
(Lower prices on quantities) 
THE NATIONAL 
UNDERWRITER 


1362 Insurance Exchange, Chicago 
403 Lincoln Inn Court, Cincinnati. 





Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 




















Can use a few high-grade stock salesmen who can 
furnish references. 








ADDRESS OR CALL; 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 

















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 


























What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 


Policies that are unexcelled. Big dividends. Strength 
and safety that need no demonstration. Unsurpassed 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 


The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 























ESS 
ES 


November 11th, 1918, the very day 
the Armistice was declared 


THE PROVIDENT LIFE 
and Trust Company of Philadelphia 


Removed all War 


Restrictions 
from its Outstanding Policies 
and discontinued the use of a 
War-Rider on New Policies. 








Extra War Premiums 


Will Be Returned 


and if regular premium has 
paid, War Claim will be paid in full. 








N. W. Corner Fourth and Chestaut St. 
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